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atively mild 
days, as in 
the Spring 
or Fall, the Hoffman 
Comfort Package elimi- 
nates the wasteful over- 
heating which usually 
occurs in less sensitively controlled 
heating systems. Hence, much more 
comfort on much less fuel. 
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Guardian of 
Y Fuel 


our ue 
and Comfort 


HOFFMAN. 
SPECIALTY COMPANY 


1001 York St., Indianapolis 7, Indiana 


Makers of Valves, Traps, Vacuum and Condensation Pumps, 
Forced Hot Water Heating Systems... sold everywhere by 
wholesalersof Heating and Plumbing equipment. 
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HOFFMAN C yee, “ache 


Thermostatically Controlled CONTINUOUS CIRCULATION hot water heat... 


for COMFORT-HUNGRY PEOPLE 


WHEN IT’S JUST RAW AND WINDY 


hy _ . JO°ROOM sae 
On compar- Y. game, TEMPERATURE = & 
















































When 

the ther- 
mometer 
startsfor 

the bottom, 
the Hoffman Comfort Package au- 
tomatically increases the heat su 
ply. All so smoothly and gradually 
that room _— remains 
constant throughout all changes 
in the weather. 





Offered at a popular price ...adaptable to 
new or old hot water heating systems 


/ 
Anybody can now afford the luxurious, controlled warmth of continuously 
circulated forced hot water heat. The new, simplified and inexpensive Hoffmat 
Comfort Package ends uneven, spotty heating—saves fuel because it prevents 
the generation of unnecessary heat. Here’s heating comfort at its best, yet the 
cost comes within the budget limit of low-cost homes. 

The Hoffman Comfort Package can be applied to any kind of automatically: 
fired hot water heating system. Its equipment consists of Circulating Pump, 
Control Valve, Thermostat and Control Panel. In operation these units effea 
a consiant balance between heat loss and heat supply, so that home temperature is 
kept uniform, regardless of weather variations. 

Note in the diagram that the boiler is by-passed from the rest of the circu: 
lating system. Hot water from the boiler is admitted only when the ear 
ature of the circulating water drops below the temperature required by 
weather conditions. Hence the system keeps pace with the actual need for 


heat and never delivers a fuel-wasting excess. 
For more complete information, send the coupon. 
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HOFFMAN SPECIALTY CO. 

1001 York St., Dept. RX-5, Indianapolis 7, Ind. 
Send at once your booklet on the new Hofimas 
Comfort Package. 
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DOMESTIC ENGINEERING 


WHEN SELECTING 
PLUMBING EQUIPMENT 


“here 2 Just one thing 


fo coursider... 


What will the product do? Because 


anyway you look at it, it’s perform- 
ance that counts. That’s why, at the 
Vogel plant, we particularly strive 
toward perfection in the functional 


factors in our products. 


Vogel Closets and Frost-Proof Hy- 
drants are serving with distinction all 
over the country—proving day in and 
day out their capacity to perform un- 
der most trying conditions— demon- 
strating again and again that a Vogel 
Product is a dependable product — 
the kind of product it is logical to 
specify for your next installation. 


JOSEPH A. VOGEL COMPANY 


WILMINGTON 99, DELAWARE 






























VOGEL NO. 14. Vitreous china top 
supply bowl, heavy flush valve, rein- 
forced hardwood seat, painted white 
enameled drum shaped tank and 
flush connection. 














VOGEL NO. 4. Vitreous china 
bowl with top supply, painted 
white enameled drum shaped pres- 
sure tank, reinforced hardwood 
seat and flush connection. This fix- 
ture can be furnished with Vacuum 
Breaker and Ball Check Waste. 
The vitreous china bowl used on 
the No. 4 outfit has been tested 
under the severést weather condi- 
tions and will not freeze even at 
sub-zero temperatures. 

















VOGEL FROST-PROOF HYDRANT 
For farms, dairies and all outside 
installations. Running water every 
day of the year. Will never freeze 
when properly installed. Nearly 
100,000 in use. 
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Of greater-than-ever importance to contractors and wholesalers to- 
day are the messages of manufacturers in the advertising pages of 
current DOMESTIC ENGINEERING issues. To these advertising col- 
umns, readers today should look for information on available equipment 
and for an explanation of the current position of their suppliers. 





Between Ourselves . ote s kaa ef ae News of Manufacturers and Wholesalers.. 131 

re asses lia ea - ARR A rac BP ea ae OSE. 138 
uestions from Readers ................ : 

News of Contractor-Dealers ............ 120 ee “ a ph a 

Obituaries Fae ee eS: Classified Advertising .................. 175 

News of Women .......... _ 128 pa 06 FAGUONTIOONS 2... ke. wee ce cane 176 


DOMESTIC 
ENGINEERING 


Vol, 165; No. 5; Whole No. 2135 


Published Monthly by Domestic Engineer- 
= b vay 1900 Prairie Ave., Chicago 16, I11., 
Subscriptions: $3.00 8 ed year. Current 
copies—30c each; Ba : 
Entered as second class matter on Septem- 
ber 26, 1932 at the Post Office at Chicago. 
Illinois, under the Act of March 3, 1879. 
Additional entry Milwaukee, Wis. over 
right, 1945, by Domestic Engineering Co. 
Member Audit Bureau of Circulations and 
Associated Business Papers. 








O. T. Carson, President Wma. W. GorHarp, General Manager 

Staff: C. L. SrapLes, Managing Editor ; R. Hertov, Merchandising Editor; 
H, L. Att, Consulting Editor on Heating and Air Conditioning ; J. B. 
McCase, News Editor; E. P. Campsety, Advertising Manager; J. A. 
Foxwortuy, Manager, Advertisers’ Service Department ; M. J. Hux- 
LEY, Circulation Manager. 
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1 “IT ADDS 


SAYS THE OWNER OF THIS WEISWAY- BATH 


Here’s a striking example of the increased sales opportuni- 
‘ies which Weisway opens to plumbers. This complete bath- 
room was added after the house was built, when the family 
decided one bath was not enough. Thousands of home 
owners are only waiting for the end of the war to make 


similar improvements. 
The small floor space needed for a Weisway Cabinet Shower 


permits installation of all bathroom fixtures in a limited area 
—increases your profit possibilities, in remodeling and new 


building. Weisway pre-war quality— which won acceptance 
for these leakproof Cabinet Showers as standard plumbing 
equipment—insures satisfied customers. 


When material restrictions are lifted, new and still better 
post-war Weisways will be available in a complete range of 
models for homes of every size and price class. In the 
meantime Weisway Model V Deluxe provides satisfactory 
bath facilities for war-time housing. Order from your jobber. 
Henry Weis Mfg. Co., Inc., 105 Oak St., Elkhart, Indiana. 


We, SWOY CABINET SHOWERS 
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Always Insist on U. S$. Gauges—the Choice of 
6 Out of 10 Original Equipment Manufacturers 
a DON’T have to look very far in any industry before 


you're convinced that U.S. Gauges stand out above 
all other makes on all types of equipment. _ 





The reason is logical. Over 6 out of 10 manufacturers L 
install U. S. Pressure and Vacuum Gauges on their 
original equipment. Experience has proved that ever- 


accurate, reliable U.S. Gauges definitely contribute to fe 
better product performance. That’s why manufacturers 

have standardized on the quality-controlled gauges that { 
tell the truth. be 





There is no finer endorsement of any gauge than this 
continued acceptance by the ‘men who know’. Next 
time you need gauges, be sure to specify U.S. Gauges, 





- 





SEE YOUR DISTRIBUTOR 
Insist on U.S. Gauges and get 








the best. Accept no substitute the right gauges in the majority opinion of experts. 
when you specify them on the 
next order to your supply house. UNITED STATES GAUGE COMPANY, SELLERSVILLE, PA. 











U. S. Instruments Tell the Truth 
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The 
STOKER MARKET 


The market for automatic coal stokers has a number 
of unique and profit-making aspects. 






Domestic stoker sales by months pre-war 
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In the first place, the product has a pow 





covering four years prior to the 
a typical distribution of stokers sales by 


home-comfort appeal, since stokers put ‘millio 4 
automatic heating c at vi months in a normal period. Stokers can be sold in 






the average every month of the year, but many people prefer 


rs is tremendous; to buy in the fall period. 





a. have been installed, 
* orn been scratched. From 
ment reports it is estimated that there are 
Rscncee stoves, 7,400,000 warm air furnaces, and 
5,700,000 steam boilers in the United States (plus 
some 2,750,000 homes that require no heating plant 
or stove). Almost all of the 30,600,000 heating 
devices represent an immediate or future market 
for replacement by stokers. A large percentage of 


even 












NEL LS 1539, 
STOKER * 
——r— 


Link-Belt 30-50 Ibs. per hour coal feed _— Distributors, Jobbers and Dealers interested in adding a selling line to develop 

capacity, Bituminous Domestic Model for post war business, to maintain competitive standing and increase profits, 

will find a lot of valuable information in this new Link-Belt Folder No 2043, 

Link-Belt builds a complete line of stokers titled, “PROFIT POSSIBILITIES WITH AUTOMATIC STOKERS" —a few 
from bituminous and anthracite domestic paragraphs of which are reproduced above. 

units, through commercial sizes, up to bitu- A feature of this brochure is a story on the development of automatic 


minous stokers of 1200 Ibs. per hour coal thers __ "The First Million.” Return the coupon below for your copy. 
feeds. Literature available. 


C= (©}BELT 
Domestic Sf. eet. Um ° 
Hopper Model Be JX FAs MOSS ay 

oo AUTOMATIC COAL STOKERS 
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Bituminous Bin-Fed Mode! Anthracite Bin-Fed Model 



















LINK-BELT COMPANY Stoker Division, 2410 W. 18th St, Citenan 8, Ill. 
Please send Folder No. 2043, "Profit Possibilities with Automatic Stokers”. 
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The Challenge 


JEFFERSONVILLE, INDIANA 
MARCH 6, 1945. | 
HERMAN NELSON CORP. 


GENERAL SOMERVELL, CHIEF OF ARMY SERVICE FORCES, HAS DIRECTED THAT MARCH 
1945 BE THE GREATEST VOLUME MONTH OF THE WAR PRODUCTION EFFORT TO DATE. 
YOU ARE REQUESTED TO EXPEDITE PRODUCTION ON ALL YOUR CONTRACTS WITH THE 
JEFFERSONVILLE QUARTERMASTER DEPOT, REGARDLESS OF CONTRACT SCHEDULE. 
ALL FIGHTERS OF THE PRODUCTION FRONT ARE ASKED TO GIVE ALL EFFORT POS- 
SIBLE TO COMPLY WITH GENERAL SOMERVELL'S WISHES IN COOPERATION WITH THE 
MEN ON THE FRONT FIGHTING LINES. 


JEFFERSONVILLE QUARTERMASTER DEPOT 


Our Answer 


There could be but one — increased production of the special equipment built by Herman Nelson and 
shipped overseas to the battlefronts as fast as we can turn it out. 


Since the outbreak of war, Herman Nelson has been building special equipment for overseas use of all 
branches of the Armed Forces. With greatly increased activity in overseas operations, there has been 
a correspondingly great increase in 1945 requirements for this Herman Nelson-Built Equipment. We'll 
meet our schedules — yes, and make deliveries ahead of contract if devoting every effort all down the 
line will make this possible. 


For this reason — and you'll agree that it's an all-important one — we may not at all times be able to 
satisfy the demands for Herman Nelson Heating and Ventilating Products. 


However, after the overseas requirements of our Fighting Men are met, we will continue to do our best 
to provide quality equipment for essential projects of the Army and Navy and for necessary industrial 
War developments. | 


We therefore invite you to contact Herman Nelson Branch Offices, Product Application Engineers or 
Distributors on your heating and ventilating jobs. They will fill your requirements if possible or assist 
you in solving your problems most satisfactorily if we cannot supply you immediately because of the 
urgent needs of the Armed Forces. 
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ELSON has but one answer 





Boston—J. 


cation Engineers. 


Atlanta, a.—Felix J. Commagere 
Birmingham, Ala.—Hugh C. Boisclair 
Buffalo, N. Y.—Edward H. Cox 


Charlotte, N. é. 
Cincinnati, O.—Kenneth B. Little Co. 
Cleveland, O.—H. W. 


Dallas, Tex.—W. E. Lewis & Co. 
Denver, Colo.—Fox & Company 
Des Moines, lowa—Products, Inc. 


Babbitt Steam Specialty Co. 
New Bedford, Mass. 
Bailey-Farrell Co. 
Pittsburgh, Pa. 
E. Best yg & Htg. Supply Co. 
Quincy, Ill. 
W. L. Blake & Co. 
Portland, Me 
The Blodgett Supply Co. 
Burlington, Vt. 
J. C. Bowles Co. 
Seattle, Wash. 
Braid Electric Co. 
Nashville, Tenn. 
Brammall Supply Co. 
Benton Harbor, Mich. 
Brock-McVey Co., Inc. 
Lexington, Ky. 
Bruce-Rogers Co. 
Fort Smith, Ark. 
Calcasieu Lumber Co. 
Austin, Tex. 
Canney-Plue, Inc. 
Rutland, Vt. 
Careva Company 
York, Pa. 
Carman-Thompson Co. 
Lewiston, Me. 
W. A. Case & Son Mfg. Co. 
Erie, Pa., and Jamestown, N. Y. 
| Cedar Rapids Pump & Supply Co. 
Cedar Rapids, la. 
} Central Metal Supply Co. 


! Baltimore 
Consolidated Supply Co., Inc 
Portiand, Ore. 
— Supply Company 
Tulsa, 
Harry Cooper oe Co. 
Springfield, 


Cordes Supply Co. 
Milwaukee, Wis. 
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Cape Elizabeth, Me.—The Partridge Co. 
—Charies M. Setzer & Co. Jac 


Kaiser Company 
Columbus, O ig age >. Smith Equipment Co. 


OFFICES: 


li 
Detroit—M. APE. Van Vliet, Mgr., E. C. Seyphol, Product Application Engineer. 
Milwaukee—Carl Amundson, Product Application Engineer. 
Minneapolis—Homer Melvin Bird, Product Application Engineer. 
Moline—Anthony Spoodis, Product Application Engineer. 


Herman Nelson Product Application Engineers 


Albuquerque, N. M.—Boyd Engineering Co., Ltd. 


Houston, 


Duluth, Minn.—Williams-Swanson Co. 

El Paso, Tex.—Boyd Engineering Co., Ltd. 
Grand Ra ids, Mich.—O. D. Marshall 
ex.—D. R. Rippey 
Indianapolis, Iind.—George Heidenreich 
kson, Miss.—H. M. Ludlow 

Kansas City, Mo.—H. H. Wright Company 
Louisville, Ky.—John Zimmermann 

Los Angeles, Calif.—F. J. Hearty & Co. 
Memphis, Tenn.—Southern Sales Co. 
Miami, Fia.—R. P. Kelley 

Milwaukee, Wis.—C. W. Miller 


E. Carey, Mgr., J. F. ey, Product Application Engineer. 
seater A. Pickett, Mgr., J. C. Donaldson, Herman Stai, Product 


-New York—Robert F. Ruggles, Mgr., E. 
Engineer. 
Philadelphia—P. A. Cavana _ 
St. Louis—Henry C. Sharp, 
Engineer. 


V. Loughran, Product Application 


"we Paul Harder, Product Application 


Suieut—Latireaiin C. Ward, a vag? age Engineer. 


Washington—J. M. Osborne, ‘6. M. 


Omaha, 


Dallman Supply Co. 
Sacramento, Calif. 

Desco Corporation 
Wilmington, Del. and Chester, Pa. 

R. B. Dunning & Co. 
Bangor, Me. 

Electric sweety Co. 
Atlanta 

Ewinger Me Co. 
Burlington, la. 

Fox Electric Supply Co. 
Elgin, 

Globe Machinery and Supply Co. 
Des Moines and Cedar Rapids, Ia. 

Griffith Electric Supply Co. 
Trenton, J. 

Hajoca Corporation 
Asheville and Charlotte, N. C., 
Richmond, Norfolk, Roanoke, 
Danville, and Staunton, Va. 

Hall & Knight Hardware Co. 
Lewiston, Me. 

Hansen Supply Co. 
New London, Conn. 

The Hardware & Supply Co. 
Massillon, O. 

Heating Trades Supplies, Inc. 
Toledo, O. 

Holyoke Supply Co., Inc 
Holyoke, Mass. 

The Hughes Supply Co. 
Mansfield, O. 

Inland Supply Co. 
Champaign and Danville, Ill. 

Inland-Peoria Supply Co. 
Peoria, Ill. 

International a & Supply Co. 
Providence, R. | 

E. Keeler Company 
Williamsport, Pa. 

The W. H. Kiefaber Co. 
Dayton and Hamilton, O. 


HERMAN NELSON 


Kester Machinery Co. 
Winston-Salem. High Point and 
Burlington, N. e:3 

LaCrosse Plumbing Supply Co. 
LaCrosse, Wis. 

Latrobe Plumbing Supply Co. 
Latrobe, Pa. 

Lehigh Valley Supply Co. 
Allentown, Lansdale, 

East Stroudsburg and Easton, Pa. 

LeValley, McLeod, Kinkaid Co., Inc. 
Elmira, Olean, ‘Schenectady, N. Y. 

The Link Company 
Jackson, Mich. 

Luzerne & Lackawanna Supply Co. 
Wilkes-Barre, Pa. 

Manufacturers Selling Co. 

Trenton, J 

Marsden & Wasserman, Inc. 
Hartford, Conn. 

Michigan Supply Co. 

Lansing, Mich. 

Chas. Millar & Son Co. 

Utica and Binghamton, N. Y., 
Springfield, Mass., & St. Johnsbury, Vt. 

Morrison sy Co. 

Fort Worth, Amarillo, Li'bbock, 
Wichita Falls and Sweetwater, Tex. 

Mott Bros. Company 
Rockford, Ill. 

ne Suppl Co. 

Green Bay, Wis. 

The Ohio State Supply Co. 
Youngstown, O. 

Palmer Plumbing Supply Co. 
Laconia and Rochester, N. H. 

Paimer Supply Co 


Portiand, Me. 
The Penn State Supply Co. 
Sharon, Pa. 


Reading ‘Foundry & Supply Co. 
Reading, Pottsville, aa Tahieh Pa. 








Heslop, Product Application Engineers 


Minneapolis, Minn.—P. R. Reese 
Nashville, Tenn.—Southern Sales Co. 
New Orleans, La.—L. Villere Cressy Co. 
Oklahoma City, Okla.—O. T. Carroll 
Neb.—Verne Simmonds 
Pittsburgh, Pa.—Allegheny Engineering Co. 
Richmond, Va.—W. Wallace Neale 
Saginaw, Mich.—W. A. Witheridge Co. 
Salt Lake City, Utah—Rushby C. Midgley 
San Antonio, Tex.—Harry J. Dalton 

San Francisco, Calif.—E. C. Cooley Co. 
Spokane, Wash.—R. L. Nelson 


W. J. Riley Supply Co. 
Monroe, La. 

Robbins-Gamwell Corporation 
Pittsfield, Mass. 

The Roekel Company 
Zanesville, O. 

The Salina Supply Co. 
Salina, Kan. 

San Antonio Machine & Supply Co. 
Corpus Christi and Waco, Tex. 

Southern Equipment Co. 
San Antonio, Tex. 

Strong, Carlisle & Hammond Co. 
Cleveland, 

Tay- Holbrook, Inc. 
San Francisco, Fresno, San Jose and 
Stockton, Calif. 

The Tholen Bros. Supply Co. 
Leavenworth, 

The wagene. Seem Boiler Wks. Co., Inc. 
Topeka, Kan. 

Trimble & c- Supply Co. 
Wheeling, W. 

Geo. E. Trudel Fog 
Manchester, N. H. 

U. S. Supply Co. 
Kansas City, Mo., Wichita, Kan., 
Oklahoma City, ‘Okla., 
and Omaha, Neb. 

The Universal Supply Co. 


, Parkersburg, W. Va. 


J. A. Walsh & Co., Inc. 
Houston, Texas 

Washburn-Garfield Co. 
Worcester, Mass. 

Western Maryland Supply Co. 
Hagerstown, Md. 

Wigman ar aa 
Sioux City 

Yelton- Weaver ‘Suppl Co. 
Springfield, Ill. 





CORPORATION 


Manufacturers of Quality Heating and Ventilating Products 


MOLINE, ILLINOIS @ FACTORIES AT MOLINE, EAST MOLINE AND GHICAGO, ILLINOIS 
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The greatest single postwar market for oil heating equipment will 
be the SMALL home. This tremendous market is a “natural’’ 
for Williams Oil-O-Matic dealers, because the Oiul-O-Matic 
LO-PRESSURE Burner will handle LESS THAN TWO QUARTS 
OF OIL AN HOUR—and do it efficiently! 
The ordinary or high-pressure burner, which depends solely on 
a pin-point orifice to regulate the fuel consumption, has never 
successfully touched this market. Even the nozzles of 114 gallon 
capacity high-pressure burners have so small an opening that 
they often clog. 

The Oil-O-Matic burner, with its patented Thrift Meter that 
pre-meters the oil to the desired consumption, has a nozzle open- 
ing that will not clog even with the oils predicted for tomorrow. 

Oil-O-Matic dealers can plan with confidence on sales to 
the hundreds of thousands of postwar small home builders. 





















—_— 


WILLIE O-MATIC says: 
“‘Every War Bond cashed 
in prematurely is a ‘stab 
in the back’ to our fight- 
ing men. Keep the Bonds 
you buy—and keep 
buying more.” 





The war production excellence that has four times won 
for Williams workers the Army-Navy Award, as well 
as the Army Air Forces’ “Approved Quality Control 
Rating”, assures still finer Oil-O-Matic equipment when 
peacetime products can again be built. 


COPR. 1945. WILLIAMS OIL-O-MATIC HEATING CORP, 


¢ OMAT [ ¢ 
m7! HEATING 
WILLIAMS OIL-O-MATIC HEATING CORPORATION ¢ BLOOMINGTON, ILLINOIS 
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KEY TO GOOD 


Our Factory Service Plans open the way 
to future appliance sales 


In these days when new appliances are scarce or unobtain- 
able, it’s a big job for dealers to promptly service appliance 
motors. You can take care of this job if you’re prepared to 
repair or replace inoperative motors quickly, economically, 
and expertly. And the good service that you render today 
will bring you customers for appliances when new appliances 
are again available. 


G-E Factory Service Plans enable you to make repairs 
and replacements on practically any G-E fractional-horse- 
power motor, regardless of the type or make of appliance 
on which the motor is used. And there’s no need for you to 
train repairmen. G.E. makes the repairs quickly and at 
reasonable cost-—-and you know your profit beforehand. 
You provide convenient, satisfactory service to your 
customers without doing the actual repair work. 


Your distributor has, or can 
get, complete details about these 
simple and profitable Plans. Ask 
him about them, today. Or just 
fill in and mail the handy 
coupon. 





FRACTIONAL-HP 


MOTORS 
GENERAL @ ELECTRIC 


Buy all the BONDS you can— 
and keep all you buy 


1] 


DOMESTIC ENGINEERING 


SERVICE TODAY and 









Here are the 3 Plans 
that will help you service 
G-E Fractional-hp mofors 


1. THE EXCHANGE PLAN 


Covers the most commonly used types 
of G-E fractional-horsepower motors. 
Makes possible immediate replacement, 
from G-E field stocks or from your own 
buffer stock. Replacement motors carry 
the G-E new-motor warranty, except for 
finish. 


2. SPECIAL REPAIR SERVICE PLAN 


Provides for factory repair of semf- 
standard G-E fractional-hp motors not 
covered by the EXCHANGE PLAN, at 
established prices. Enables you to make 
quick, accurate, on-the-spot estimates. 
Repaired motors carry the G-E new- 
motor warranty, except for finish. 


3. REGULAR REPAIR PLAN 


Covers fractional-hp motors not in- 
cluded in either of the other two plans, 
except extremely old or obsolete models. 
Inspection is made at the factory, and o 
cost estimate is submitted before work 
is started. These motors also carry the 
G-E new-motor warranty, except for 
finish. This plan rounds oyt this G-E 
service and enables you to handle re- 
pairs on practically any G-E fractional- 
horsepower motor. 
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Packed in containers of 100 
Straight or assorted 


Flat or bevelled The Patented Inner Construction Does it 
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“It Vaporizes” 
Cleans the entire system. 


The original metal content powder 
which seals all leaks. 


















Prevents all leaks of gases, liquids or The quick-acting, perfumed drain pipe 
pressure. solvent. 













Frees Frozen Joints Amazingly Fast. 


RADIATOR SPECIALTY COMPANY 


CHARLOTTE 1,N.C 
RADIATOR SPECIALTY COMPANY OF CANADA, LTD., TORONTO 2 
GOLDEN STATE RUBBER MILLS, LOS ANGELES CALIF 
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Threads Pipe and Bolts th Record Time! 


Chuck, thread, ream, chamfer, cut-off 14” 
pipe in 32 seconds... 1” pipe in 46 seconds 
...2° pipe in 71 seconds. That’s the kind of 
speed you need to keep your threading costs 


down where they belong. 


No. 562 “‘TOM THUMB” is YOUR kind of 
machine because it helps YOU meet today’s 


conditions. 


Regular equipment includes the complete 


machine ready for bench use. Where easy 
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portability is required, the machine is 
mounted on an all-steel wheel stand 
(an extra). 

Standard range 14” to 2” pipe. Extra range 
¥g” pipe. Range with drive shaft (as illus- 
trated at top of page) 212” to 8” pipe. Bolt 
range 9/16” to 112”. Extra bolt range 14” 
to 1”. 

Investigate a good investment . . . the Oster 
No. 562 “TOM THUMB.” Catalog on 
request, PROMPTLY! 


O90 2a for faster, better threadingE@ 





THE OSTER MANUFACTURING COMPANY, 2045 EAST 6ist ST., CLEVELAND 3, OHIO, U. S. A. 




















Even on an installa- 

tion like this—with 

a number of branch outlets close 
together—the WeldOlet method 
easily mairitains full original pipe 
strength. You get these strong 
permanent, leakproof joints with- 
out reinforcing or bracing no 
matter how many branches you 
require. 


High flow efficiency is another 
important WeldOlet advantage. 
The funnel-shaped opening of the 
fitting permits smooth flow, with a 


TRADE MARK REC. U. S$. PAT. OF 
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minimum of turbu- 

lence and _ friction. 
The design of the fitting makes it 
impossible for the branch to project 
into the main pipe and cause an 
obstruction. Furthermore, after in- 
stallation, you can inspect the open- 
ing for freedom from icicles before 
the branch is connected. 





WeldOlet fittings are drop-forged 
for maximum strength. Available in 
size-to-size and reducing sizes from 
V4" to 24". For complete informa- 
tion, write for Catalog. 


IN U.S. & FOREIGN COUNTRIES 


WELDQOLETS 


WELDING OUTLET=THREADED OUTLET-SOCKET OUTLET 
Zor WU Branch Pine CIP 
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BONNEY FORGE & TOOL WORKS « 643 N. Meadow St., Allentown, Pa. 
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SOON... 


the foremost line of kitchen cabinets 


May, 1945 


designed for and sold through the plumbing supply trade 





























Steel Kitchen Cabinels by BERGER 


Yes, Berger steel sink cabinets and kitchen 
cabinets are coming back! 


We can’t tell you the exact date, but we can 
tell you this: Tomorrow’s kitchen is going to 
be a mighty important source of income for 
plumbing contractors who plan NOW to han- 
dle Berger’s packaged line of wall, counter 
and undersink cabinets. 

Berger steel cabinets always have been, and 
always will be built for efficiency, beauty and 
lasting satisfaction . . . constructed of rein- 
forced steel, electrically welded and coated 












i 
STEEL 
KITCHEN CABINETS 






































with Perma-finish—the exclusive white enamel 
that resists chipping, cracking and peeling. 


And Berger—pioneer of standardized cabi- 
mets at moderate prices—will continue its 
policy of selling to, and through the plumb- 
ing trade. 


Berger will help you to sell these cabinets, 
too, by providing you and your customers 
with descriptive literature and helpful mate- 
rial on kitchen planning. Berger Manufac- 
turing Division, Republic Steel Corporation, 
Canton 5, Ohio. 
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STEEL 
KITCHEN CABINET 
INSTITUTE 
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Plan /OO4Y 
to make better installations TOMORROW 


ANACONDA COPPER TUBES and Solder 
Type Fittings offer highly practical ad- 
vantages in hot water heating systems 


employing a circulator. 


Since copper cannot rust and is re- 
sistant to corrosion, copper tubes pro- 
vide long life. Assembled with solder 
- fittings, copper tube lines contribute to 
circulation efficiency because inside sur- 
faces are smooth and there are no shoul- 


ders at the joints to obstruct the flow. 


Installation can be made in less time. 
Moderate bends are readily made, re- 
ducing the number of fittings to a mini- 
mum. Since no allowance need be made 
for future rust clogging, smaller sizes 
may be used. These advantages so re- 
duce the cost of a copper tube installa- 
tion, that it is no longer economical to 


use a less durable metal. 


Oe tne en ee | 


As soon as restrictions are lifted, Ana- 
conda Copper Tubes and Cast Bronze or 
Wrought Copper Fittings will be avail- 
able again through wholesale distribu- 
tors of plumbing and heating supplies. 


4043 


BUY WAR BONDS 


It’s Our Business To Buy Them Now 


THE AMERICAN BRASS COMPANY -—General Offices: Waterbury 88, Connecticut 


Subsidiary of Anaconda Copper Mining Company « In Canada: ANACONDA AMERICAN BRASS LTD., New Toronto, Ont. 
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Established 1911 


* 


“INDIVIDUAL SECURITY 
INSURES FREEDOM 
AND LIBERTY. 
SOCIAL SECURITY 
LEADS TO 
REGIMENPATION 
AND 
LOSS OF LIBERTY.” 
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SOM ILLIDL LS 


Cedars of Lebanon Hospital, Los Angeles, California; Claid 
Beelman, Architect; Herbert M. Baruch, General Contractor. 


—THE PREFERRED PIPE FOR HOSPITALS 


a a ie 
ww Te 


Whatever the requirements—long service life, outside—are free from valve-clogging scale. 
freedom from scale, superior fabricating 
qualities—you will find the answer in Republic 
Steel Pipe. 





Republic Pipe fabricates freely, too. Because 
it is uniformly ductile and free from hard 
spots, it bends and coils easily ... cuts and 
Long service life is assured by Republic’s im- _ threads quickly and cleanly ... welds readily. 
proved continuous weld process . . . creating 
a strong, tight weld that holds even under 
severe coiling and bending operations. Further 
, protection in galvanized pipe is provided by a 


tightly adherent, non-flaking coating of cor- REPUBLIC STEEL CORPORATION 
rosion-resistant zinc. GENERAL OFFICES ¢ CLEVELAND 1, OHIO 
Its uniformly clean surfaces—both inside and Export Department: Chrysler Building, New York 17, N. Y. 


For further information on sizes available and 
priority required, see your Republic Pipe Job- 
ber. He may have your requirements in stock. 


TEEL PIPE 


Pipe is only one of a wide line of 
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WINKLER ECONOMY RECORDS MAKE SELLING EASY! 


It’s no trick to dream up a rosy story about a product’s value 
to the buyer—but proving it in black and white is an- 
other matter! 


Since Winkler Stoker owners continually send in letters of 
enthusiastic praise, it is safe to assume that this product is 
really making good its claims. The proof is there in black 
and white! No wonder Winkler Distributors convince skep- 
tical prospects in a hurry—they have airtight evidence that a 
Winkler actually pays dividends in cash and comfort to its 
owner. 


Mechanically, the Winkler Stoker is a rugged, long-lived 
unit—highly efficient in extracting full heat value from the 
fuel—and immune to the usual causes of breakdown. Ordi- 
nary obstructions in the coal are smashed against the Crusher 


Block by the extra power of the Winkler “Inter-Plan”’ 
Transmission. Metallic, uncrushable objects are handled by 
the Winkler Safety Release which automatically disengages 
and re-engages the transmission until the blocking object is 
removed. There is no shear pin in a Winkler! 


Not only because of a superior product, but for many other 
reasons the Winkler organization is known everywhere as a 
“good outfit to do business with.’’ The genuine enthusiasm 
and loyalty of its Distributors is won by the sincere and 
never-failing attention of the company to the problems of the 
men who sell its products. This Winkler policy is based on 
common sense recognition of the fact that the company itself 
cannot prosper unless its dealers also are prosperous. Never 
handed out indiscriminately, the Winkler Franchise is there- 
fore a document of real value to the holder. 





FULLY AUTOMATIC 
TRANSMISSION 










Commercial 
Self-feed Model 





The Winkler ‘‘Inter-Plan’’ Transmission is one 
of many features which enable Winkler Stokers to 
give service without needing it! Its extra power 
design enablesit toovercome ordinary operating hazards. 

Its Automatic Safety Release protects against damage 
caused by a blocked feed screw. That’s why the Winkler 

fully automatic transmission is guaranteed for three years. 













Industrial 
Hopper Model 

















STOKERS 


U.°S. MACHINE CORPORATION « LEBANON. INDIANA 
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FOR PROMPT DELIVERY 


Currently available priorities make it possi- 
ble for us to supply these units promptly on 
the following uses: 

1. For new burners, the manufacture of which 
has already begun under modified L-73 in 
order to replace thousands of worn-out and 
inoperative burners. 

To replace inefficient or worn-out pumps 
on existing burners. 

For high-priority burners now being manu- 
factured. Our present capacity can take 
care of your requirements on properly rated 
orders. 7 


Sree BULLETINS 


Get these bulletins describing (2) the Sund- 
strand Single Stage and Two-Stage Fuel Units, 
their construction, operation and features, (b) 
service suggestions, fully illustrated, (c) re- 
placement models and brackets, and (d) in- 
stallation information, 


REMOVE 
THIS SLUDGE UW 
FOR BETTER SERVICE NEXT SEASON 


@ This may be typical of the amount 
of sludge accumulated in a fuel unit 
strainer at the end of a heating sea- 
son . . . particularly during the past 
year. Although fuel oil quality has 
suffered less than many commodities, 
it does not measure up to commercial 
standards in some sections of the coun- 
try. Consequently you may find an ac- 
cumulation of sludge as pictured. Clean 
et iakl it out now. Service your burner instal- 
ee lations while sales activity is moderate. 
You'll have better satisfied customers 

—more time for sales work next season. 





ree re ee 
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ELEVENTH STREET © ROCKFORD, ILLINOIS 
PUMPS © TRANSMISSIONS ° FLUID MOTORS © *VALVES and CONTROLS 
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Marsh Thermostatic Dia- 
phragm Radiator Trap. Its 
seamless, sensitive, power- 
full bellows is the secret of 
its excellent performance. 
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: 7 Marsh Packless Radiator 
k not rf y Ones with you e Valve. The unique Marsh 
metal-to-metal seal makes 
it truly packless. 
We don’t claim to have written the know not only the equipment, but also 
book. But we have added a few pages the bugs! 
to it from time to time during the That’s why you will find in practi- 
many years that we have been studying cally every industrial center a Marsh 
out ways to make stubborn heating man whose experience can help you 
systems behave. solve those tough ones. Now that our 
As a matter of fact, the first essential war production has entered a more 
in making successful heating special- routine stage, more of his time is re- 
ties of the type we manufacture is a leased for working with you, and more — er bere: ong 
complete knowledge of heat distribu- of our equipment is available to solve Typical wig gover ee ne 
tion systems. Just making quality your problems. traps of this type. 
valves, traps, venting devices and A few Marsh products are illustrated 
gauges, wouldn’t mean very much if here — products that have proved their 
we didn’t know how to apply them. excellence across the years. But when 
By its very nature, this class of equip- you think of Marsh remember that it 
ment functions to take the bugs out of is more than the name of an excellent 
the system. So to make a success in ap- product. It is also the designation of a 
plying Marsh equipment we must service... for you! 





Consult your telephone directory for our local heating engineer, 
or drop us a card and we will put him in touch with you. 


Marsh Inverted Bucket 
JAS. P. MARSH CORPORATION, 2051 Southport Ave., Chicago 14, III. oy oo ar aa 
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5 YEARS « EVANSVILLE, IND. 

‘We hear so many nice things about the performance 
of Will-Burt Stokers, we feel we should tell you about 
them.” 


5 YEARS « MADISON, WIS. 

“We have’ sold more than 600 Will-Burt units in all 
sizes. This sales record is far above the three other 
makes we sold previously.” 


6 YEARS « COLUMBIA, MO. 


“It has been our experience that the Will-Burt Stoker 
is far easier to care for than any of the many other 
makes we are called on to service.” 





7 YEARS ¢ GREENCASTLE, IND. 


‘Believe me, the Will-Burt is as near trouble-free as 
anything mechanical can be, and that is what the 
public wants. . . trouble-free, automatic heat.”’ 


8 YEARS - CANTON, OHIO 
“I have installed several hundred Will-Burt Stokers 
and I have yet to remove a unit.” 


9 YEARS « HENDERSONVILLE, N. C. 
“We think the Will-Burt Stoker is the finest . . . and 
we should know. We have sold them for 9 years.”’ 


15 YEARS « TYRONE, PA. 
-_ | “You not only make the best stoker, but we like your 


considerate dealer policy.”’ 
15 YEARS « GALESBURG, ILL. 


“We are looking forward to the opening up of the 
stoker business and hope that we may continue the 
pleasant relationships with you.”’ 


i v v 


Dealing fair with our several hundred dealers has been 
the Will-Burt dealer policy since we started in the 
* stoker business. If you are interested in joining Will- 
Burt’s dealer family and selling a product that not 
only has a past but also a future, let us hear from you. 


THE WILL-BURT CO., ORRVILLE, OHIO wilson 


A Pioneer in the Stoker Industry 
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Whether it’s dishes three times a 
day in a home or all day and night 
in a hotel or a real washing job 
such as cleaning raw wool, a 
GENERAL Tankless Heater, will 
supply the hot water at the lowest 
possible cost. 


the profits. 









WHEN you install a GENERAL Tank- 

less Heater, for a plant washroom, in 
a home, or for an industrial process, all 
its advantages of cost-saving, low main- 
tenance, easy installation, space-saving 
and clean, efficient operation are YOUR 
ADVANTAGES. Yow get the credit and 


Send for Catalog 16... describing, il- 
lustrating and giving installation dia- 
grams for Tankless Heaters and other 
specialties by: General Fittings Co., 
118 Georgia Avenue, Providence 5, R. I. 


UNTIL VICTORY —a major part of our 
production is precision war work... 
torpedo and bomb parts, fuse setters, 
special Navy water heaters. 
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GENERAL Tankless 
Water Heaters — capaci- 
ties 314 to 35 g.p.m. Seam- 
less Copper Heating Coil. 
This, plus a little extra 
piping, is all it takes to 
get carefree, almost cost- 
free hot water anywhere, 
all the time ... without a 
trouble-making tank. 

















NeRAL 


TANKLESS WATER HEATERS 


Also Tank-Type Water Heaters * Thermostatic Mixing Valves 
Water-Hammer Silencers * Live-Steam Heaters 
Coil-Heated Tanks * Pipe Unions 
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The bath is ready, sir... or the 
quick, thorough wash-up at the 
plant ...when there’sa GENERAL 
Tartkless Heater on the job, keep- 
ing ample hot water on tap 24 
hours a day. 


Piping hot water, pure as it comes 
from the main ... no tank sedi- 
ment, no rust, no discoloration. 
That saves work and money in 
the home laundry and in a lot 
of industrial processes. And a 
GENERAL Tankless Heater costs 
so little. 
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enuine “‘DUO" WASTES 


PATENTED 


It had to be a World War to interrupt the increasing 
popularity of these fine Double Compartment Sink Fix. 
tures and genuine “DUO” Wastes—always specified by 
better Plumbing Contractors. | 


Early Victory or relief from today’s Limitation Orders will 
increase Pre-war popularity for the entire “DUO” Waste 
line to a new high . . . We'll be ready to help you create 
new markets—build sales! 


“DUO” Wastes are being Post-war planned in a complete 
variety of styles and will be illustrated in a new catalog, 
now being prepared. 


CONTRACTORS: 
Request a copy. when 
available. 


WHOLESALERS: 
Are you planning 2’cata- 
log for Post-War Distri- 
bution? Write for num- 
ber changes of “DUO” 
Waste line and other 
information. 
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THE 


M.S. LITTLE 


MANUFACTURING CO. 


HARTFORD 6, CONN., U. S. A 
MANUFACTURERS OF 

* TUBULAR PLUMBING GOODS « 

o. AND HEATING SPECIALTIES | 
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USING JOINTS 
WITH THE “SILVER ALLOY RINGS” 

















will 





aste 

bate 

let NE reason profit-wise plumbing and heating contractors pre- 

*" fer to use Silbraz joints for copper and brass plumbing, 
‘ff heating, gas, fuel and process lines is the ease with which they 

can be made. 

aS. Four simple operations are all that are required and most any 

hen = one can make perfect Silbraz joints with a little practice. 

15.8 There are no threads to cut, consequently there are no difficulties 


ata- from imperfectly cut threads. No time is lost lining up pipe and 
or fittings in tight places and there can be no crossed threads. There 
“4 is no need for pipe calking compounds and the pipe surface is 
ner 


unmarred by the use of the pipe wrench. 


In addition to the ease with which they are made, Silbraz joints | 
are actually stronger than the pipe itself. The silver alloy insert in Heat the pipe oni r 
the bore of the fitting melts under the heat of the oxyacetylene oxyacetylene torch, 
torch, permanently bonding pipe and fitting into a 
single unit. They will withstand severest vibration 
and have bursting pressures equal to those of 
standard weight copper or brass pipe. 


















itting with the 











Architects and owners, seeking trouble-free service, 
are demanding Silbraz joints and forward-looking 
manufacturers produce a complete line of fittings 
and valves for making them. 


Your nearby Airco office has the torches and sup- 
plies you need for making Silbraz joints and will 
gladly aid you in selecting the proper equipment. This is a Silbraz Joint. 













* Trade mark registered. 
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tices. 60 EAST 42nd STREET NEW YORK 17 
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There's a big 
post-war opportunity 
for you with 


RHEEM 
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ul Nb HEN RHEEM Swings Over from wartime to peace- 
Witime production, its post-war products will offer 
a growing market—an opportunity for growing profits. 


The Rheem line will include a group of better water 
heaters for all types of fuels—gas, liquid gas, electricity, 
oil and coal; floor and wall furnaces; consoles and - 


; other space-heating equipment; Stokermatic coal stok- y 
© is ABA ers and stoker-fired furnaces; range boilers and tanks B 
of all kinds—new appliances for better living. They all 
S VV represent ceinalats for a great business-building 
e . future. 


Just now, Rheem production is concentrated on 
. material for our fighting forces. Rheem is busy making 
dozens of precision-built war products, from airplane 
parts to 8-inch artillery shells. Rheem shipping con- 
tainers, by the millions, are carrying supplies to the 
war fronts. Rheem water heaters, range boilers and 
tanks are going into wartime housing. 


When Victory comes, Rheem will have unexcelled 
manufacturing and research facilities . . . will focus its 
experience on volume production of quality-built 
household appliances. The Rheem line offers real op- 
portunity for a business-building future. 





UC 


In Your Plans for the Future . . . include Rheem 


RHEEM 


x MANUFACTURING | ; 
° aj COMPANY 


Executive and General Sales Offices 
New York - San Francisco + Los Angeles 
Chicago - Washington, D.C vi | 
15 Plants Cover Every Major Market in the U.S.A. i 
3 Plants Serve Australia 
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Ductility and a uniformly sound weld are 
real helps to the plumbing and heating con- 
tractor when pipe must be bent accurately. 
With all Fretz-Moon Pipe you can have the 
advantage of fourteen helpers on every 
job—the result of the Fretz-Moon method \\ 
; ATUNIFORMLY 
of making pipe by the continuous weld- AS ran 
ing of flat-rolled steel. , IS? 





REMEMBER THIS NAME IN 
YOUR POST-WAR PLANNING 


FRETZ-MOON TUBE CO., INC. * BUTLER, PA. 


Makers of black and galvanized steel pibe—in UNIFORM LENGTHS 


MADE ALSO IN EXTRA LONG LENGTHS - THE (A223 CONTINUOUS-WELD PIPE 
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S SLOAN 


Now In Service for 33 Years 







i 





As in the case of the Hotel Cotton, Sloan Flush Valves have paid for 
Houston, thousands of Sloan Flush themselves many times over.” 
Valves have been giving excellent These unequalled records of S/oan 
service foroverathird ofacentury. Flush Valve performance assure f?™ 
And Sloan Flush Valve “excellent youthe best and most dependable 
service’’ means dependable opera- Flush Valves that money can buy 


tion—greaterwatereconomy—and for your postwar building. 





maintenance costs as low as '/4 of That’s why—there are more 










lc per valve per year...smallwon- SLOAN Flush Valves sold than all, 





der that Mr. Moffatt can say “Our other makes combined. 


u i 


Sloan Valve Company has 


b ded the Army- | 
cen awarded the Army SLOAN VALVE COMPANY - CHICAGO 24 






Navy “E” three times for 
excellence in production. 





4300 WEST LAKE STREET 











* Source: Survey conducted 
by “Electricity on the 
Farm” Magazine. 





Goulds Famous 
Jet-O-Matic 
Domestic W ater 
System. 


lds "Ci, d’ , 
«llow Well 
ping Unit. 


Goulds Cid” 
Deep Well 
Pumping Unit. 
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7’. OUT OF 10 BUY FROM NEARBY DEALERS 


Most buyers of water systems make 
their purchases from nearby dealers. 


Seventy-five out of 100 buyers go to 

retailers within a 10-mile radius of their 
homes, if the retailers are known as 
reputable _water system dealers, are 
identified with good lines, and have 
reputations for good service. 


Otherwise they go 20 to 50 miles to 
get dependable equipment and expert 
and sound advice on their water system 
problems.* 


The complete Goulds line provides the 
sound foundation for establishing your 
store as ‘““Water System Headquarters” 
in your community. 


After you sell a Goulds, its owner be- 
comes a likely prospect for many run- 
ning water accessories... from milk 
coolers to bathtubs, from garden hose 


to washing machines, from stock tanks 
to water heaters. 


For your full share of this profitable 
business in the rich rural and semi-rural 
market, you can depend on Goulds to 
make your water system department 
an exceedingly important part of your 
future operations. 


You can count on Goulds for the finest 
line of improved water system equip- 
ment, led by the famous Goulds Jet-O- 
Matic, and you can look to us for full 
and complete advertising, merchandis- 
ing and promotional support, as well 
as whole-hearted cooperation and help- 
ful assistance on estimating, installation 
and servicing. 


Plan now to get your share of the rich 
profits that will reward farsighted 
dealers who make adequate preparation 
for the business that Goulds Water 
Systems will bring them. 


Wwe GOULDS PUMPS, Inc. 


SENECA FALLS, NEW YORK 


WATER SYSTEMS 


FOR EVERY FARM AND HOME NEED 
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Division of The National Supply Co. 
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Because DURO products are engineered for 
rugged dependability, users and dealers alike profit 
by their freedom from mechanical troubles. 

A minimum of complaints and service require- 
ments means priceless customer goodwill for your 
business as well as profits that stick. Ease of opera- 
tion and low operating costs are additional DURO 
features your farm customers will appreciate 
through many years to come. 

The DURO line is manufactured entirely within 
DURO’s own plant, not just assembled. Motors, 
switches, tanks, galvanizing — all come under a 


War 








field work. 


A popular Deep 
Well DURO model 








AND WATER 


Threefold 
Service 


Sell DURO Water Systems of adequate ca- 
pacity for their intended use and you help the 
War Effort three ways: 


1. Increase the food supply by stepping up 
production of dairy, poultry and garden. 


2. Speed the proper “finishing” of meat ani- 
mals for marketing. 


3. Conserve farm manpower by reducing 
chores, leaving more time for productive 


THE DURO COMPANY 
Dayton 1, Ohio A 


May, 194;§ May 


URO oun: 


SYSTEMS 





single guarantee, because complete production 
control is kept within a single organization. 

This policy enables DURO to assure dealers a 
line of dependable merchandise —a line that is 
never an “orphan”, but has enjoyed uninterrupted 
service for 30 years. 

There’s a DURO system to meet the needs of 
every farm. Send today for the illustrated catalog 
with specifications and handy tables for computing 
the water requirements of a given farm. Ask for 
complete details of the money-making sales plan 
for DURO dealers. | 
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DURO “Vertitank” Water 
System for shallow wells 














-DURO Pumps and WATER SYSTEMS 
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In the Eighteen Seventies, many things happened. The Chicago 
fire in ’71, Charlie Ross was kidnapped and Boss Tweed was 
finished in ’74, Custer made his last stand in ’76. 


In 1879 the electric light, newly invented, was to make Broadway 
the gay white way a year later. It was in this decade that Coyne 





& Delany Co. began business. 








df Plumbing and Sanitation has made many ad- 
S vances since 1879 . . . during all these years, 
5 under the single management, the Delany’s, 


. father and sons, have aimed at SIMPLICITY 


as an integral feature of every product they 
have made, from cast iron tubs and high tank 
fittings to the ultra modern DELANY FLUSH 
VALVES and Vacuum Breakers. 


The DELANY FLUSH VALVES have only 
6 moving parts—this is unique in flush- 
ometer construction. The DELANY NO. 50 











DELANY 
FLUSH VALVES 


VACUUM BREAKER (fits any flush valve) . ARE 
has but one moving part . . . these DELANY NOW MADE 
products combine to make the simplest, most OF BRASS 


efficient and easiest to maintain flushometer 
assembly—with full protection against back 
syphonage and resulting water contamination. 


Send for folder A 


SINCE 1879 
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WITH ORDER-GETTING PROMOTIONAL 
AND ADVERTISING HELP ! 


Average Specialty Selling Men Become 
Crack Stoker Salesmen with the Aid of Combustioneer 
Presentation and Promotional Materials 
Especially Designed for Them 


Until you have seen Combus- 
tioneer’s great array of Sales 
Presentation, Promotional and 
Advertising helps, you can not 
realize how they fit like a glove 
the needs of average specialty 
selling dealers and their sales- 
men. Every detail of Combus- 
tioneer’s visual presentation 
and advertising materials— 
from finding the prospect to the 
signing of the order of either 
Domestic or Commercial Mod- 
els—is designed with average 
specialty selling men -in mind. 
Step by step, they have the 
power of persuasion to rivet the 
prospect’s attention and trans- 
late it into action. 

There’s nothing mysterious 
about the precision-built mech- 
anism and the outstanding 
features of design and construc- 
tion, which make Combustion- 
eer’s story of economical auto- 
matic heating so powerful and 
persuasive. And Combustioneer 
has the plan and the materials 
for mail development, home 
presentation and store demon- 
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onal Material]; 
sentation, It js 
type in differ. 


the Prospect’s home, It 
sequence al] 


t Combustio 
effectively how 


Contributes more 
an any other Product 


stration which do everything 
but write out the order. 

All these are backed up by 
Combustioneer’s continuous 
National Magazine Advertising, 
Localized Advertising Cam- 
paigns, Regular Promotional 
Plans, Window and Store Dis- 
play Materials, Comprehensive 
Sales and Service Manuals. 


& KEEP ON BUYING WAR BONDS 


ry to get the 
neer—shows 
Combustionee, 


to better Jj ving 


MANY MODELS NOW 
AVAILABLE 

There is no waiting to get going 
with Combustioneer! Many 
models are now being sold to 
those who need Combustion- 
eer’s benefits in drastically re- 
ducing fuel costs, and main- 
taining uniform temperatures 
with reduced labor and super- 
vision time. 


WRITE FOR COMPLETE DETAILS 
Get all the facts about Combus- 
tioneer’s immediate sales and 
profit-making Franchise. Let us 
show you the kind of sales-mak- 
ing promotional and advertising 
helps that will work for your 
selling personnel, 

The Steel Products Engineering 


Company 
1209 W. Columbia St., Springfield, O. 
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MORE HOT WATER 
FROM A SMALLER HEATER 





Never-failing 
hot water for 
wash rooms 


and showers. 













“WU’"’ HEATER + BOOSTER 
= CASH SAVINGS! 


Here’s the buy of the year in water heaters! Here’s the Heater 
which not only gives positive control of service water tem- 
perature but costs less to install and operate! 

The “WU” Instantaneous Water Heater (water to water 
heat transfer) is equipped with a B & G Booster which 
pumps boiler water through the shell, thereby greatly in- 
creasing the capacity of the Heater. Large sokseen of hot 
water are produced ie an amazingly small unit. 


Slashes material and labor cost! 


sgn of pumped + pga the connecting pipes and es 
are radically reduced in size. Hence, material cost is trimmed to i . 
the bone and cutting and threading can be done on the job. No B&O TYPE NSU" INSTANTANEOUS WATER HEATER 
storage tank needed—another substantial saving. For net | —_ — steam ea in shell, 
: water in tubes). Wide range of capacities in 2 
Controls service water temperature! and 4 pass units. 
The Booster also provides a means of closely controlling service 
water temperature. A hot water control, installed in the hot serv- 
ice water supply line, starts the Booster whenever service water 
temperature goes below the desired degree. The Booster pumps 
boiler water through the shell of the Heater until service water is 
again at the correct temperature, and is then stopped by the control. 
All for less money! 
The combined cost of the “WU” Heater, Booster, pipe, fittings 
and labor is actually less than fora gravity-circulated heater in- 
stallation big enough to do the same job. Write for price and 


Capacity data. : Vay EE 
B SEND FOR THESE 
CATALOGS 


WATER HEATERS 





Hot water for 
process uses 
at low cost. 
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BELL & GOSSETT CO. 
MORTON GROVE, ILL. 
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Al over the world. ..wherever the 
call of battle is sounded, you will find 
the Brownie-built steel pontoons land- 
ing our men and equipment swiftly and 
safely. 

Off Luzon, Normandy and the 
Philippines, from one assignment to 
another—these steel pontoons con- 
tinue to play an important part in 
bringing the final day of victory much 
closer... . And when ‘“‘V”’ day comes, 
the same skilled engineering, superior 
materials and fine workmanship that 
have built these Brownie pontoons 
will be devoted to supplying newly 
designed Brownie-built products for 
your postwar home. 


Be ready for ‘“‘V”’ day. It’s not too 
far off and you’ll want more in- 
formation about the new Brownie- 
built Space Heaters, Grills, Water 
Heaters, Air-Conditioning units 
and many other new products. 
Drop us a line today 


BROWN STEEL TANK COMPANY 


NOT AFFILIATED © ONE OFFICE, ONE PLANT @ MINNEAPOLIS 14 MINNESOTA, U.S.A 
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: _ There is nothing complicated or tricky about 


the Multiple-Stage burner of a Lochinvar Wa 
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_ output per gallon of fuel oil.) 


This burner is not something new. It has been 


neo 
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in use for 18 years. Its characteristics and 


_formance have been proved. , 
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MICHIGAN TANK & FURNACE CORPORATIC 
14101 Prairie + Detroit 4, Mich. 















WHEN YOU sell 


a Lochinvar oil burning 
water heater, your cus- 
tomer will get the satis- 
faction to which he is 
entitled, namely, ample 


hot water at low cost. 
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CnitiolS FACTORY ASSEMBLY 


SAVES YOU TIME AND TROUBLE... INCREASES 
CUSTOMER SATISFACTION 
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When you sell a popular size Janitrol tion headaches with Janitrol ... no pactly assembled unit, and it’s ready 
Gas-Fired Winter Air Conditioner, customer complaints or frequent serv- for the necessary connections to duct 
you're selling a completely assembled ice calls due to the wrong assembly work, gas outlet, and controls. It 
heating unit. And that means a /ot, of parts. Third, you avoid the bother will be as simple as that! 
both to you and to your customers. of handling numerous small parts— But don’t wait until the postwar 
First, Janitrol saves you installation the delay of replacing broken parts buying boom is upon us before you 
time and labor. If, like most dealers, —the possibility of error in assembly. learn more about what Janitrol can 
you charge a flat rate for installation, And most important, the customer do for you. For complete descriptive 
the time you save in installing Janitrol satisfaction Janitrol provides, brings data on Janitrol’s many advantages 
factory assembled units adds real you goodwill ... more sales. and extensive line of gas-fired heating 
profits to every sale. You select the Janitrol required for equipment, write Surface Combus- 
Second, there are no after-installa- the job, receive it all in one com- tion, Toledo 1, Ohio, today. 
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KOBE, INC. 
Huntington Park, Calif 





" 
WV Ww 


S \ Ly 
s\ 


PAYNE FURNACE COMPANY 
Beverly Hills, Calif 
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“ DAY & NIGHT MFG. CO. 
Monrovia, Calif. 
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.. again three more 


BECOME PARTNERS IN | 


DRESSER INDUSTRIES, INC. 


por" _ Dresser Industries continues its growth toward 
cone ine. more efficient, more comprehensive service to 
0% customers. Three new partners now enlarge our 
scope of usefulness to the gas and oil industries. 
in Day & Night Manufacturing Co., supplies 
gor % ot a remarkably efficient hot water heater for the 
nm Sena” home. Payne Furnace Company is unexcelled, 
particularly throughout the West, for its gas- 
fired steel heating equipment. These two com- 
pore panies perfectly complement and augment 
cetth eo Bryant Heater Company, a Dresser Industries 
member which for 35 years has produced fully 
automatic, quality gas-fired heating appliances, 

wwe most extensively used in the East. 


“nd ° ° ° 
Joe 08 Kobe, Inc., makes an ingenious hydraulically 





oases actuated oil-well pump, a fundamental de- 

velopment in view of the nation’s need to go 

ever deeper for oil. This pump dovetails with 

oil-well drilling and production equipment 

offered by two other Dresser Industries mem- 

3.0% bers, Pacific Pumps, Inc., and International 
Derrick & Equipment Company. 

Dresser Industries is now a team of thirteen 

companies pooling their resources for better 


products, better service to their customers. 


Dresser Industries, Inc. 
Terminal Tower, Cleveland 13, Ohio 
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CLEVELAND 







Let TORIDHEET help you 


to Uncork Sales! 











(not merely sales figures!) 


ie our opinion, the heating industry 
has been quite happily sane even when 
it has been tempted to present figures 
that relate to future sales. Nobody has 
become unduly excited over projected 
figures. Yet it’s as easy to project wild 
sales figures for the heating business as 
it is for any business. 


But, we think it is unnecessary to 
exaggerate the facts, which we believe 
can be briefly summarized as follows: 


During the first postwar year, it may 
prove impossible for the oil burnerindus- 
try to supply the number 


growing for many years to come. 

So, if you are thinking of sharing in the 
possibilities of what will be a substantial 
business opportunity with a substantial 
future, we suggest that it might be wise 
for you to line up with Toridheet now. 
Be soundly prepared to successfully meet 
your opportunities. 


The final court of judgment on your 
choice of a line will be your friend, the 
consumer. He will enjoy with you the 
service given to him by Toridheet. You 
will always be on good safe ground when 

you sell proven Toridheet 








ot burners that are definite- 
ly needed now as replace- 
ments and for installation 


Oil 


equipment. The Toridheet 
Line includes Oil Burners, 
Oil-Burner Boilers, Air 


in homes already built. Burners Conditioning Units; Gas 
That means that we are and _ Coal spo Oil 
Surnin ater Heaters 
y a e 
thoroughly convinced that Oil-Burner u | , 
our business is not going i Maybe it’s time to make 
to suddenly come to new Boilers a move in our direction. 
peaks of high production available Why not write and start 


even though we reach new 
peaks of high demand. 








NOW 


to get the fee/ of how 


Toridheet wncorks sales— 








not merely sales figures. 





Sales will be continuously 





BUY WAR BONDS...AND HOLD THEM 


TORIDHEET DIVISION 


STEEL PRODUCTS 


Oil Burners «+ 


Coal and Gas Furnaces 


CORP. « 


Air Conditioning Units + 


Oil- Burner Boilers 
© Oil Water Heaters 


CLEVELAND 2, OHIO 
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A Trane Cooling Coil being installed 


to lower the temperature of the wind- 






ings of a power plant generator. 






THE HEAT REMOVER THAT SOLVES 





A THOUSAND COOLING PROBLEMS 





Trane provides a Cooling Coil for every process and comfort application 


e By removing heat Trane Cooling Coils do 
a multitude of temperature lowering jobs. 
Best known is their task of extracting heat 
from uncomfortable air for human comfort. 
But with that their job just begins. 

They cool the windings of generators which 
might otherwise over-heat and burn out. They 
cool and condense gas in electric furnaces to 

revent oxidation in such processes as copper 
lands and bright annealing. They help to 
make better bread by removing heat from the 
loaf as it comes from the oven. They cool the 
oil that cools power transformers. They re- 
move the heat from jacket water of diesel en- 
gines. They help make radio transmission 

ossible by cooling the electric tubes used in 
because . They dissipate the heat of com- 
pression in large central air compressor sys- 
tems. They even keep milady’s fur coat in tip- 
top shape when she stores it for the summer 
at the furrier. 

These are but a few of hundreds of applica- 
tions of Trane Cooling Coils for cooling and 


parser agr air an 
s 


cooling liqui 
oe 


other gases and for 
. Whether encased in an air 


unit, evaporative condenser or 


cooler, pr 


uct cooler used separately, or in- 


Cooling Coils pfovide for the maximum trans- 
fer of heat. 

Trane Cooling Coils are available in four 
types for cooling with chilled water, cold well 
or municipal water, or any direct expansion 
refrigerant. Coils can also be provided for 
raw water from river, lake or pond, for cir- 


‘ culating oil, glycol, or other viscous fluids. 


Water coils may be furnished with positive 
drainage features that will prevent freezing 
and with removable headers to facilitate tube 
cleaning. 

If you have a cooling problem, whether for 
comfort or process, call on Trane first. Either 
contact the Trane branch office nearest you, 
or write for Trane Catalog DS-365. 

Also write for your copy of the new TRANE 
POSTWAR PRODUCTS BULLETIN. 


i 


THE TRANE COMPANY + LA CROSSE. WISCONSIN 
». TRANME COMPANY OF CANAGA. ttT6 Teaeonunto 
AiR CONDITIONING + HEAT TRANSFER - AIR HANDLING EQUIP MEN? 





corporated in the machinery of others, Trane 
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These fighting sailors are only a few days 
removed from the thick of battle. 


Directly from Pacific fighting zones, the 
Navy transports wounded men, after first aid 
treatment, to this fleet hospital in San 
Francisco. 


The stay here is brief, usually five days or 
less. Then the men move on to hospitals as 
close to home as Uncle Sam 


Seeing U $.A.froma Navy Hospital Bedafter an place them. 
The buildings cover 37 acres 
Seeing the World from a Battle Wagon... and the heat for all of these 
buildings stems from always 
dependable gas-fired Reznor US 110 unit 
heaters, of which there are more than a hun- 
dred in this installation. In each of the 23 
wards, two Reznors are suspended in the 
center, facing in opposite directions. Another 

pair is placed at either end. 





The Navy believes in furnishing her fighters 


More than a hundred Reznor U S 110’s, four toeach with all the comforts of home — good food 


ward. keep Uncle Sam’s wounded fighters warm in 


the Navy’s Fleet Hospital at San Francisco. and warmth. 





Our production is limited in accordance with current restric- 
tions. The most urgent of war or civilian requirements must 
come first. 








REZNOR MFG. CO.- 300 JAMES STREET-MERCER, PA. 
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“We ve got the 
answer when 
heat’ 


ned on!” 




















“You know... we know ... that the 
heat of post-war competition is 
going to be something! Now is none 
too soon to set your sights for profit- 
able heater sales. And we predict that 


the man who sells Spencer Heaters is 
going to have a happy time of it. Broad 
statement? Not when you consider that into 

the building of the new Spencer Heater line will go over 
a half-century of heater experience combined with the 
ingenuity and engineering knowledge of The Avia- 
tion Corporation . . . skills developed and proved 
during the war years. New economy and utility ... 
combined with Spencer dependability, will bring you a 
sure-selling heater line that should have a place in 





your post-war plans. We’ll be pleased to furnish 


you with more information.” 


J SPRNCRR HEATER 


—— Division—The Aviation Corporation. Williamsport, Pa. 
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Let’s hope the day is not far off when 
all our old stand-bys will be available 
You can be sure that when 


again. 


that day dependable Tuthill 


comes, 


Pumps and Fuelstats will again 


provide the qualities that have distinguished them through 


the years. Quiet operation. Leakproof performance. Maximum 


capacity with minimum power consumption. 


Proved durability. Long life. 


ARMY @® NAVY @ AIR FORCE @© MERCHANT MARINE 
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_ IT'S IN THE BAG... 5 
FOR BIG POST WAR SALES! , 


When V-Day comes, we can open this bag. Then we’ll show you the 
hottest thing ever developed in the domestic oil heating line. 


It’s a wartime development—but will apply directly to peacetime oil 
heating. It will be a big profit builder for any dealer in the heating 
field. It is a partial result of our concentrated production of war goods 
for Uncle Sam. — 

Since ’41 we’ve been running 24 hours a day, year after year, turning 
out a wide variety of combat parts to the highest precision standards. 
" We have also developed and produced quantities of a special aircraft 
ae - heater—a marvel of compactness and efficiency even at temperatures 

9 as low as 45° below zero. 

AND MEANTIME, our Engineering staff has burned the midnite oil 
to petfect just what every Dealer will need to make the most money 
and build the soundest business in the postwar home heating field. 
We can’t show it to you now, but we can tell you that it’s a sensational 
development—the HOTTEST thing you’ve ever seen in domestic oil 
fired equipment. YOU can sell a lot of *em—easily——at good prices. 
It’s all in the bag—waiting for V-Day, and for you. 


Before you make postwar Franchise plans—have a talk with us. 





Reg. U. S. Pat. Off. 


OIL HEATING 
AND AIR CONDITIONING 


MANUFACTURED BY 


HARVEY - WHIPPLE 


INCORPORATED 
SPRINGFIELD, MASS. 
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HE many demands of construc- 
t.. and industrial piping jobs 
presented to Jarecki over a period 
of 92 years have been met by 
skilled craftsmanship in the Jarecki 
plant. Combining correct selection 
of materials with strict adherence 
to approved manufacturing proc- 
esses has resulted in the elimina- 
tion of many piping troubles at 
their very root... on the drawing 
board and in process of manufac- 
ture. Furthermore, the experience 
gained in 92 years of progress 
embraces netrly every require- 
ment which construction and in- 
dustrial piping may offer. The 
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answer in the, form of The Correct 
Valve for The Job can be found 
by turning to Jarecki. Facilities 
available today are the natural 
outgrowth of this experience. 
Engineering and craftsmanship 
improved by years of practice and 
handed down as standards of 
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procedure in production is reflected 


in every Jarecki Valve and Fitting 
... The Correct Valve for The 
Job” is no mere catch-phrase— 
itis a vital reality to you the buyer 
of quality products and to us who 
wish to serve you. 

JARECKI MFG. CO., ERIE, PA. 


Since (852 
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After the war@fore and more people will want the solid satisfaction 
provided by Automatic heating with Anthracite. Wartime has proven 
the advantages* of D & H Anthracite, establishing it as “The Fuel of 
the Future.” To make this comfort de luxe available to your clients, 
specify Anthracite burning equipment in plans for postwar homes. 


3% HEALTHFUL: Anthracite provides con- 
stant, even heat—not constantly fluctuating 
between hot and cold “on” and “off” periods. 


sé CLEAN: Since Anthracite contains but a 
negligible amount of hydrocarbon, it burns 
with absolutely no smoke or soot. Clean heat! 


3c ECONOMICAL: D & H Anthracite is es- 
pecially economical, because of its high heat 


content. It provides more heat from less fuel. 


3% CONVENIENT: Regulators, stokers, etc., 
make the use of Anthracite automatic, effort- 
less. Amazing advances in postwar equipment. 


The HUDSON Coal Company 


SCRANTON, PENNSYLVANIA 


Tune in D & H Anthracite’s Sunday Morning World News, 9 A. M., every Sunday, CBS 
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MILVACO means the most in 
VALVE VALUES! 


YD lorkmanship 

Cfjrctency 
os Shurdiness 
Retiatitity 


Service 











Advanced engineering in MILVACO VALVES 
pays extra dividends to the jobber who sells 
them — to the contractor who uses them. Job- 
bers who handle the Milvaco line are selling 
more than valves alone — they dre selling en- 
during efficiency, unfailing dependability, lasting 
satisfaction. They are selling the kind of quality 
products that create increasing sales. Likewise, 
contractors who install Milvaco are insuring 
themselves against valve failures in the future. 
Most of Milvaco’s production is still serving 
the needs of the armed forces, but a limited 

; number of Milvaco’s regular line of commercial 
valves are now being produced for your more 

urgent requirements. 

MILWAUKEE VALVE CO. - MILWAUKEE, WIS. 
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* PENN BOILER BURNER UNITS 


*& PENN FORCED WARM AIR UNITS 


*& PENN SPLIT-SYSTEM UNITS 





PENN BOILER and BURNER MANUFACTURING CORP. 





LANCASTER, PENNSYLVANIA 





1945 
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SPEAKMAN SHOWERS AND FIXTURES 
score with sure-fitting installations, free from 
troublesome call-backs. Right design, common- 
sense engineering, careful workmanship and _ rigid 
testing make Speakman products ready for use— 
and able to withstand abuse. 

Made for low maintenance, as well as long ser- 
vice, all wearing parts of Speakman products are 
easily replaced. And Speakman repair parts policy 
guarantees parts when they are needed. 

Install Speakman showers and fixtures. There 


LS profit in quality that gives trouble-free service. 


Speakman Company, Wilmington 99, Delaware. 





SPEAKMAN 


1869 - 1945 
SHOWERS AND FIXTURES 
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For built-in showers and 
fixtures. Wearing parts 
tm renewable from wall 
B face. Monel Metal seat 
and washer § screw. 
Swivel disc with en- 


cased washer. 











SI-FLO FLUSH VALVE K-9000 BSP 


Silent in operation. Low in- 
stallation cost. Minimum 
maintenance cost. Vacuum 
breaker prevents back sy- 
phonage. 





May 











SHOWER HEAD S-2250 


Self-cleaning. Needle, nor- 
mal or flood spray. Normal 
shower at low pressure. Made 
to last a lifetime. 
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Discontinued in 1920, thousands 
of these old-time Myers Water 
Systems are still in use. 





Streamlined, compact, this new 
Myers “H” Series Ejecto is as 


modern as tomorrow. 








THE F. E. MYERS & BRO. CO. | 
Dept. C-12, Ashland, Ohio 
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Orders are now being accepted for 
future delivery. Write or wire for 
catalog and prices. 
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SUNROC Is putting the finishing touches to its nation- 
wide sales set-up. Top-flight .distributors have been 
assigned their territories... and these distributors, 
for the most part, have assigned their dealer-franchises. 


The widespread demand for water coolers... 
Sunroc’s well established reputation . .. make a 
Sunroc dealership a most attractive proposition for 
post-war profits. Those who have joined-up with 
Sunroc were strongly influenced by Sunroc’s enviable 
and unbroken record of over 8 years of Federal accept- 
ancey Since October, 1936, Sunroc has been sole con- 
tractor for all types and sizes of electric water coolers 
bought by the U. S. Government, from the General 
Schedule of Supplies. 


Those enterprising business men who have signed-up 
with Sunroc are enthusiastic about the sensationally 


“There’s nothing ‘ike a cool drink of water” 





GLEN RIDDLE, PA. 


DOMESTIC ENGINEERING 


; Were calling you! 


advanced Sunroc line for post-war... the sound adver- 
tising, promotional, and merchandising program which 
backs them every step of the way... Sunroc’s field 
sales and service cooperation. 


Sunroc Water Coolers are the sole, highly-special- 
ized product of a manufacturer who built well upon a 
foundation of Quality ... who is making his bid for 
the post-war market upon a platform of Quality... 
and who consequently insists on Quality in his sales 
organization. 


If you feel that you are qualified to join this hard- 
hitting, aggressive Sunroc team. . . and recognize the 
unparalleled opportunities which Sunxoc offers... 
write to us, giving full details. We will have our 
regional distributor contact you, and inform you as to 
territory available. Sunroc Refrigeration Company, 


Glen Riddle, Pa. 
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IRTUALLY everyone in the automatic heating industry 

has recognized the need for a training course for instal- 
lation and service men. Minneapolis-Honeywell, however, is 
the first actually to make such a course available on a national 
basis. This course has been prepared by Honeywell engineers 
with the help of America’s most outstanding organization in 
the field of visual education. It has been in preparation for — 
more than a year and covers every phase of automatic heating 
control and its application. Schools will be conducted in 
principal cities throughout the country and will be available, 
without cost or obligation, to all interested. Fill in and send 
the tegistration form at the right. You will be adyised when 
schools will be opened in your locality. 
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MINNEAPOLIS-HONEY WELL 
offers a complete course 
TAMch Uk cel sikoh ikem dol atade) i 


Pht Miictiael el likdchitolir: 


...including MODUFLOW 


DOMESTIC ENGINEERING 


A GREAT 


EDUCATIONAL 
and TRAINING 
PROGRAM 


Enroll Now. .« Fill in and send the 


blank today. You will be notified where 


and when your school will be conducted 


MINNEAPOLIS-HONEY WELL 


2801 FOURTH AVENUE SOUTH 
MINNEAPOLIS, MINNESOTA 


DATE 


] Please enroll me in the Honeywell Control 
Course “HEAT IN HARNESS” | 


[ ] Please give me additional information. 


NAME_ 
ADDRESS _ 
Sy SRO E ae Sree ore 


COMPANY __ 





POSITION 

































ANSWER: So you can judge the worth of the 
player and predict his future performance! 


Until he has a batting average 

all a player can do is talk a good game. 

The player who has a hitting history is the one 
you can count on for hits in the future. 


It’s the same in the stoker business. 


Fairbanks-Morse was the first to have 
a famed industrial designer put eye appeal into 
stokers so its dealers would have the edge on sales. 


Fairbanks-Morse was the first to build 
a fully automatic air control into the stoker itself. 


Fairbanks-Morse was the first to put 
into a stoker a precision-built, ball bearing transmission. 


These are hut a few of Fairbanks-Morse ‘firsts’ in the 
stoker industry—the “‘firsts’ which have enabled Fairbanks- 
Morse Dealers to pile up a record of sales and profits. 


Now the engineers who have made that record 

are working constantly—designing, testing 

and succeeding in those things which will make the 
Fairbanks-Morse Automatic Coal Burner 

the outstanding dealer opportunity. 


Keep your eye on the stoker with 

a record. Fairbanks, Morse & Co., 
Fairbanks-Morse Bldg., 

Chicago 5, Illinois 


DEALERS! There may be a dealership 
open in your trade area. Write at once 
for information and details 

on attractive dealer proposition 
and profit opportunities. 


Fairbanks-Morse 


A name worth remembering 


Americas "finest Abutomatic Coal Guruers 
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Straight-Flow Port 
Design reduces fluid 
turbulence to a prac- 
tical minimum. 


DOMESTIC ENGINEERING 


Seat Rings of end- 
seated type are 
screwed into the body. 


Svre-Grip Malleable 
handwheel for non- 
skid gripping even 
with heavy gloves. 


Brass Liner on Glands 
assures greater resis- 
tance to corrosion and 
scoring. 








T-head disc-to-stem 
connection on OS&Y 
types provides 
stronger connection, 
prevents loosening of 
disc by corrosion. 





Bronze back-seat 
bushings in bonnets 
of OS&Y valves. (As 
soon as W.P.B. Limi- 
tation order permits.) 





Solid Web Type disc 
in OS&Y) valves for 
greater strength and 
longer service. 








WALWORT 


12 AWARDS 
TO 4 PLANTS 


DISTRIBUTORS 


valves and fittings 


60 EAST 42nd STREET, NEW YORK 17, N.Y. 


PRINCIPAL 


CENTERS 


THROUGHOUT 


Hinged Gland Eye- 
Boltson OS&Y 
valves permit faster, 
easier repacking 
under full pressure. 








letin 19 write for bul. 


THE worRtL.bD 
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Unexcelled in Peace and War 


Engineers familiar with the peacetime perform- 
ance record of Mercoid Controls, displayed no 
hesitation in putting them to work on wartime 
emergency applications. They are making good 
here, there and everywhere throughout the 
nation’s war plants. Even in the far outposts of 
battle lines, you will find Mercoid Controls doing 
their part to hasten the day of victory. 
When peace again prevails, Mercoid Controls 
will be ready to take the lead in improving the 
comfort in American homes. 


THE MERCOID CORPORATION, 4201 BELMONT AVENUE, CHICAGO 41, ILLINOIS ee 
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@ Industrial men are already surveying 
plant equipment...planning replace- 
ments and modernization... getting 
teady for quick postwar conversion. 
Adequate plant heating is up in 
front in their plans—they are looking 
for the heating contractor or jobber 
who can help them work out those 
heating plans successfully. 
| Are you going to be in the picture? 
| Will you be one of the foresighted 
fmen who will get these jobs with 
Modine Unit Heater effective automatic 
plant heating? 
The war has not only proved, but 
improved Modine’s 
quality heating equipment. Despite 


odine 


HEATER S 


reputation for 





critical material restrictions, wartime 
installations of Modine Unit Heaters 
have an excellent record for satis- 
factory heating. 

The product of twenty-eight years of 
cumulative pioneering research and 
manufacturing experience — Modine 
Unit Heaters are America’s recognized 
standard. 

Sales engineering “know how” and 
extensive, consistent advertising cam- 
paigns in national magazines, business 
at industrial publications have de- 
veloped your market and pre-sold 
your customers on Modine. 

For postwar profits — Modine Unit 
Heaters. 














THE NEW 


HORIZONTAL 
DELIVERY MODEL 


WITH 


° All-Copper Condenser 

¢ Built-in Safety Fan Guard 

* Bonderite Rust Protection 

* Sound-Silenced Casing 

¢ Patented Direct-from-branch- 
supply-pipe Suspension 

e Patented Expansion Bend 





VERTICAL DELIVERY MODEL 














GET CATALOGS 144 and 144A 











MODINE MANUFACTURING COMPANY, 





1722 RACINE STREET, 


RACINE, 


WISCONSIN 
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For increased 


post-war business: 






You can sell many Kohler 
drinking fountains for home 
installation by pointing out 
the advantages they offer in 
extra convenience for family 
and guests—and added sani- 
tary protection, especially 
when colds are prevalent. 




















A line of drinking fountains for 
every purpose: 






SOCIAL? 







Daybrook K-5335-A | 
Vitreous china wall-hanging type 4 
with concealed trap, supply and 


pressure regulator. Non-squirting 
bubbler head. Size, 14 x 10". 









Turn on a steady flow of sales with 



















F 
KOHLER DRINKING FOUNTAINS] : 
C 
OHLER vitreous china drink- guards prevent contact of lips with | | 
ing fountains have many jet -openings. Self-closing valves} ! 
superb selling advantages. They are adjustable for continuous flow. J $ 
excel in convenience and attrac- Like all other Kohler products, | 4 
Deerbrook K-5345-A : . r - 4: . : 

: iss | 4 tiveness of design, and meet every _ Kohler drinking fountains are com- 
Vitreous china wall-hanging type with : ; : ’ 
fittings shown. Non-squirting bubbler | requirement of sanitation. The pletely manufactured at one plant, I 
hpad. Ste, SEM Ee eene drinking mound is exactly right in where precise quality control ac-} ( 
height and shape, and is kept so, companies every step of produc-} hb 
under varying pressures, by an tion. A Kohler fountain is assur-— o 


automatic volume regulator. ance of sound, lasting value and 


Every Kohler fountain is highest serviceability for 

. Buy and Keep , ; 
so constructed as to be abso- U.S. schools, hospitals, office build- 
lutely proof against back si- WerBends ings, churches, stores, librar- 






_ ies, industrial plants, public 
Y places or homes. Kohler Co., 


& Dept. DE-5, Kohler, Wis. 


phonage, water contamina- 
tion, and squirting by mis- 
chievous youngsters. Integral 


cewaree = KOHLER or KOHLER 


Vitreous china wall-hanging type with 


price Peotge me pnd bubbler BLUMBING FIXTURES AND FITTINGS © HEATING EQUIPMENT © ELECTRIC PLANTS 
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Sell DEMING ¢4¢ Complete Line 


Plan NOW to "lift the lid" from your pump 
market! Free yourself from the sales limitations 
of an incomplete line! 


The great diversity of demands for pumps 
includes various types and capacities of 
shallow well, deep well, jet, turbine, rotary 
and centrifugal pumps together with cellar 
drainers, sump pumps, windmill pumps, house 
lift and force pumps and many others. The 
COMPLETE Deming line includes them ALL! 
No other line covers as wide a range! No 


other line offers as UNRESTRICTED a market 





y Tie up to the COMPLETE 
Deming line and be COM- 
PLETELY prepared for the big 
postwar demand for “running 
water at the turn of a faucet.” 


PUMP 


> 
—- 
a 
<2 fate 
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s AND WA 


The Deming eS 


for pumps and water systems! And note this: 


Big as is the huge farm and rural non-farm 
market, remember that a large pent-up 
demand for pumps and water systems also 
exists in commercial, industrial, and institu- 
tional markets. 


That's why it takes the COMPLETE Deming 
line to help YOU make the MOST of the 
unprecedented demands for pumps and water 
systems looming up ahead. 


NOW is the time to PLAN with DEMING! 


TT i < 


TER SYSTEM® 
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THRUSH WATER 
CIRCULATOR 








OF HEATING ECONOMY 








CIRCULATION | : 


NO WASTEFUL OVERHEATING 






P 
IN ALL the post-war dreams there's one feature you always i 
find... completely automatic heating. And it's one feature that's t] 
already a reality! Thrush Forced Circulating Summer-Winter Hot k 
Water Heat is Tomorrow's heating system, here today. Are you 
THRUSH FLOW telling the people of your community its advantages of greater 
ore Tee economy, real home comfort and year ‘round Domestic Water " 
supply? Are you getting it drawn in the blueprints and written : 
into the specifications of the homes being planned? Are you 
recommending it for modernization work now? These are profit I 
opportunities you should not overlook. If you are not familiar b 
with Thrush equipment, see your wholesaler today or write P 
Dept. A-5 for more information. : 
t! 
H. A. THRUSH & COMPANY ° PERU, INDIANA 3 
$ 
at le 
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There’s scarcely any need for 
Jenkins to remind you of the dramat- 
ically big war job America’s heavy 
construction industry is doing on 
every battle front. It’s headline stuff 
in almost every communique. The 
statistics are a war secret but the fact 
is that equipment and parts, alone, 
cost 800 million dollars, six times the 
1935 output. 


But the construction industry’s big 
project —the job that may make its 
war job seem just a warmer-upper, 
is the task of making elbow room for 
the greatest industrial expansion ever 
known. 

It’s been Jenkins’ privilege to be in 

on the planning. And this job isn’t 
just “in the air”, much of it is “down 
to earth”. 
1. There’s already a $16,000,000,000 
backlog of identified and recorded 
postwar construction projects. And 
more to come. 


and $164,000,000 in cold cash is just 
waiting for final plans. 
5. All this is going to make a lot of 
jobs ... at least 3,027,000 by careful 
estimate ... one million “at the site” 
and two million others furnishing ma- 
terials, supplies, service, equipment. 
This, mind you, is heavy engineer- 
ing stuff, the kind of construction in 
which Jenkins has always had a vital 
part. That’s how Jenkins knows our 


LOOK FOR THE 


construction industry will build for 
America as heroically-as it has helped 
America to fight. Jenkins Valves 
have made a conspicuously honorable 
record in this most basic of all Amer- 
ican industries . . . a record which has 
proved once more how much “It Pays 
to Standardize on Jenkins.” 


geakine Bros., 80 White Street, 
New York 13: Bridgeport: Atlanta; 
Boston; Philadelphia; Chicago; 
an Francisco. Jenkins Bros., Ltd., 
Montreal; London, England. 


DIAMOND MARK 


JENKINS VALVES 


SINCE 1864 


For every industrial, engineering, marine, plumbing-heating service . . . in Bronze 
Iron, Cast Steel and Corrosion-Resisting Alloys . . . 125 to 600 Ibs. pressure. 
Sold Through Reliable industrial Distributors Everywhere. 


2. $6,000,000,000 of it was in or past 
the planning stage by the start of °45. 
3. Plans now ready will take 
$459,000,000. Finances, sites and 
legal arrangements are completed . . . 
ready for bids. 

4. $248,000,000 of completed plans 


are being cleared and financed .. . 
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Help The 7th To Help Them Fight 


Seven Billion Dollars...the total quota for individuals in the 7th 
War Loan ...that’s quite a’‘heap of money. Sure—seven billion 
looks like a lot of money to us. But seven billion—or any amount 
—is small compared to our service men’s lives. 


i> 


To put it over, each one of us will have to dig even deeper to 
scrape up more cash—remember this year there will be only two 
War Loans instead of three—buy bigger Bonds than ever before. 


Keep Faith With Our Fighters 
...Buy War Bonds for KEEPS! 


MANUFACTURERS OF PLUMBERS BRASS GOODS AND MORENCY-VAN BUREN TANK FITTINGS 


! 
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SCOVILL MANUFACTURING COMPANY + WATERVILLE DIVISION - GENERAL SALES - WATERVILLE 48, CONS 
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‘The STREAMLINE Fitting is the only solder type fitting on the 
morket in which POSITIVE PROOF of a leak-proof joint can 
‘actually be seen without resorting to a pressure test. 


When the plumber or steamfitter makes a joint with a 

STREAMLINE Solder Fitting and Copper Pipe, he can tell at a 

glance that the joint is leak-proof and permanently tight, by 
he appearance of the solder as a complete ring at the end 
the fitting. 


Y | that is necessary is for him to comply with certain simple 

bfules . . . and the result is automatically certain. There is no 

Hgvesswork about it. STREAMLINE Solder Fittings carry with 

them their own indisputable proof of a permanent, perfectly 
onded joint. 


The owner who buys a copper job actually buys long-life insur- 
nance for the comfort and livability of his investment. He 
"procures a piping material that is highly resistant to rust and 
I; tlogging ... a system that will, under normal conditions, give 
"him life-long, efficient service. Even in extremely abnormal 
| water conditions, copper is generally the best in the long run. 





‘The plumbing contractor who puts in a copper job, installs a 
material that is the most practical and handy to use... no 
back-breaking threading and lifting... less equipment to carry 
... less weight, and less space required. There need be no 
expensive ‘come-backs. . . the job is right and it stays right. 


STREAMLINE products are advertised by this Company for the 
use of experienced plumbers and steamfitters...they are pro- 
curable only through legitimate plumbing jobbers. 


PLAN ON USING STREAMLINE FOR YOUR FUTURE JOBS. 











STREAMLINE 


PIPE AND FITTINGS DIVISION 


MUELLER BRASS CO. 


PORT HURON, MICHIGAN 
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VALVE SPECIFICATIONS 
(A) WATTS WO 135 One 


piece pressure reducing 
vaive and strainer. Set to 
detiver 45-50 Ibs. 





Dornes- 





) WATTS WO. 71 

—~ tic hot water service 

pering valve. Set to deliver 
140° 






tem- 









’ siting, * 

(C } WATTS NO. 32 Vacuum 
relicf vaive. Operates on 7 
vacuum \) size 






\ 













WATTS NO. 40XL 
automatic, self-closing 
Temp.& Press. relicf vaive 
with extension thermostat 
and test lever 


Fully 





{ D 


New 



























There are so many opportunities for the practical applicati oF 
of Watts products to residential, institutional, and industrials 


VALVE SPECIFICATIONS 
(A) Watts No. 89 Low Water 


Tie LAM lolae-toltl-) Mol ior SMT iilil-litela 
Compiete with improved connectors 
and fittings. No threading necessary 
Moximum steam pressure 25 lbs 


\B) Watts No. 71 
water service Tempering Vaive. Set to 
deliver 140° Thermostat is stainless steel 
of ex 


Domestic hot 


and copper to resist corrosion 
ceptional length tor sensitivity and 
power of regulation 


(C) Watts No. 135 one piece 


Pressure Reducing Valve and Strainer 
Set to deliver 45-50 Ibs 


ta tae 


illustrate all of the many possible installations where PROTEC- 
TION AND CONTROL services are needed and can be used. 
% These diagrams show fundamentals of installation and posi- 


tioning of Watts products as applied to average systems. 


A 


We welcome requests for diagrams, sketches, and recommen- 
dations for the use of our products. All such requests should state 
clearly the necessary details of the problem or requirements 


and the result desired or needed in PROTECTION AND CON- 
TROL service. * We freely offer this service for we believe a 
better understanding of the proper uses of Watts products will 
help us both to render a better service to your clients. 

























VALVE SPECIFICATION 
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plumbing and heating installations that we are not able to “7 
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utomatic - TEMPERATURE and PRESSURE R 


sontrot | are engineered to 
‘ond proposed design for heating and 
Hic t water system requirements. Every unit of 

the big Watts Line features advanced engineering prin- 
ciples, accessibility, and safe, dependable service. For 
complete information ask for Condensed Catalog and 


Price Sheet No. 43A, or consult your Jobber. 


WATTS REGULATOR COMPANY 


Lawrence, Mass. 
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The Eljer Dressette combines a high- size by the Junior Dressette. Bow “4 5 
SPOTLIGHT quality and modernly designed lava- are made for right or left-hm,” 






FEATURE 







I will 
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tory and closet in an efficient unit... installations. 
an Eljer spotlight feature that will These Dressette units represent t 
bring many profitable sales to your sound foresight found in all Hj 
organization. planning and engineering. When yt 
In the Dressette, the usual visible sell Eljer plumbing fixtures you # 
tank is replaced by a separate unit assured of having many enthusiasig™ oo 
built under the shelf of the lavatory. customers. See your wholesaler @" 
The water flows through a concealed write to us. states, 
pipe to provide an extremely quiet is going 
THE DRESSETTE FLOOR PLAN flushing action. The flush lever is on r LJ e Re C Oo i 
Right or left-hand installations pro- the side of the lavatory. The same Senin 


vided. The Junior Dressette offers a ‘ 
spacesaving of toons jo thee coal principles are offered in a smaller FORD CITY ° P Abbeing i 
this to 


bathroom or powder room. 
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Reotween O- urs elves 


Highlights .... and Slants .... on Our Industry's Month 


1 HRRRENT 


play of the official 
World War II employ- 
mt flag, at right, by 
ness and industry 
been urged by the 
lisabled American 
eterans. Recently ap- 
foved by the War De- 
rtment, the design 
pnsists of the veter- 
m’s honorable dis- 
e emblem, in gold 
na white background 
aged in blue. Figure 
idicates number of 
‘veterans employed. 


Overseas Edition 


fo the Editor: 

tam in receipt of No. 1, Vol. 1 of your 

Dverseas Edition. May I congratulate you 

myour enterprise. 

'The thought occurs to me that you 
tht be interested in getting this into 

hands of our apprentices who are in 

the service. There are some 25 of these 

boys apprenticed in this area who are 
yanow scattered all over the world. 

If you would be interested in sending 
these to the apprentices let me know and 
I will furnish you with a list of their 

es and addresses. 
Walter H. Oleson, Exec. Mgr., 

Heating, Piping and Air Condition- 

ing Contractors Milwaukee Assn. 
jan further explanation of his Associa- 
Biion’s plan for keeping in touch with 
serviceman apprentices, Mr. Oleson 
states, “This apprenticeship committee 
is going to send with the reports one or 
more problems which would have been 
orked out by the boys if they had been 

Pursuing their own course instead of 

Afbeing in the service. We hope by doing 
this to interest at least part of them 
h to have them send the solutions 

to us for comment. 

'“One of our contractors, Reiner Bon 
the Bon Heating Co., has been doing 
is regularly with his son who is now 
| the Air Corps in the European 


“For your information the contractor 


members of the apprenticeship commit- 
tee are: Frank A. Mueller, A. G. Pope 
and George Toepfer, Milwaukee, with 
the writer as secretary.”—Ed. 


To the Editor: 

We have just received the overseas edi- 
tion and, of course, we are much inter- 
ested. It looks very much as if Domestic 
Engineering had again scooped the field 
and I feel sure that this idea will be of 
great benefit to the younger men of the 
industry who are now in the armed serv- 
ices. Congratulations on this progressive 
publication job. 

Cordially yours, 
A. E. Thiesfeldt, 
Advertising Manager, 
Eljer Co., Ford City, Pa. 


To the Editor: 

We feel that the Overseas Edition of 
DoMEsTIC ENGINEERING is another feather 
in your cap. A wonderful idea and a very 
patriotic gesture. 

Most of us write to those in service 





At right: Repro- 
duction of front 
page of first Over- 
seas Edition of 
Domestic Engi- 
neering, mailed to 
subscribers last 
month. This _ is 
planned as a 
monthly feature 
and a second 
number is now in 
the mails. Edito- 
rial content is de- 
signed to keep 
servicemen 
abreast of the 
many important 
developments oc- 
curring within 
our industry and 
to maintain their 
interest in their 
former occupa- 
tions. Readers are 
urged to write to 
the Editor, Do- 
mestic Engineer- 
ing, 1900 Prairie 
Ave., Chicago 16, 
telling us how 
many of these 
Overseas Editions 
they would like to 
receive each 
month. Extra 
copies will be 
supplied regularly 
within the limits 
of supply. 
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Biggest P Postwar Opportunity! 


Study Shows Dealers 
to Emphasize ‘Water 
Systems, Farm Market 
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but not often enough. The receipt of your 
overseas edition will be a reminder and 
an incentive to write more regularly. 

May we have a dozen copies to be 
mailed to the members of the Illinois 
Chapter now in the armed forces? 

Extending to DoMESTIC ENGINEERING my 
deepest appreciation tor past courtesies 
and its untiring efforts toward better 
sanitation and public health protection. 

William M. Readey, 

President, Illinois Chapter 

American Society of Sanitary 

Engineering, Chicago. 

@ The above letters are typical of many 
we have received from associations and 
individual contractor-dealers, and we 
shall make every effort to provide copies 
of the Overseas Edition for every indus- 
try member now serving in the armed 
forces. 

If we were to attempt to send copies 
direct to servicemen, however, readers 
would need to all address 
changes as they occur—which would be 


send us 


a monthly task, in many cases. Accord- 
ingly, we have suggested that readers re- 
quest from us the number of copies they 
will require and that they themselves 
send the issue to servicemen. All re- 
quests will be fulfilled within the avail- 
able supply of each issue. 

Incidentally, 
to various 


being sent 


hospitals 


copies are 
also convalescent 
and to veterans’ organizations, where re- 


quested.—Ed. 


Unique mailing piece issued by the M. S. 


Rotween Ourselves .-- 


Defense of Industry 


Water systems are not “slow moving 
items,” as any dealer will testify. And 
when an Air Express advertisement, ap- 
pearing in the April 7 issue of the Sat- 
urday Evening Post called them that, 
various members of the industry rose 
immediately to say “T’aint so.” 

W. J. Gould, president, Goulds Pumps, 
Inc., Seneca Falls, N. Y., was first with 
his letter to the advertiser. He stated in 
part as follows: “I was very much dis- 
turbed by certain statements . . . which 
I consider most detrimental to the entire 
pump industry. I refer particularly to 
the paragraph reading: ‘Dealer Absorbs 
Air Express charges, but, even so, he 
figures a saving of money—because the 
pump is a high-priced, slow turn unit 
that he cannot afford to stock. (With Air 
Express the nation’s inventory is within 
hours of your business.)’ 

“Most definitely pumps for the farmer 
are not ‘high-priced’ nor are they ‘slow- 
turn units that the dealer cannot afford 
to stock,’ as hundreds of dealers would 
testify should you care to check into the 
matter in further detail.” 

Shortly thereafter Herbert C. Angster, 
executive secretary and director, Na- 
tional Assn. Domestic and Farm Pump- 
ing Equipment and Allied Products 
Manufacturers, wrote as follows: 

“Where did you ever get the idea that 
a domestic or farm water pump is a high 








priced, slow turning unit which a dealer 
cannot afford to stock? ... 

“As the representative of most of the 
outstanding pump manufacturers of the 
country I take exception to this state. 
ment and believe that the impression yoy 
have conveyed should be _ corrected, 
Domestic and farm pumps are not high 
priced but are the cheapest piece of 
equipment compared to the service they 
render which any farmer or suburban 
home owner can buy. 

“In 1932 this country’s total produc- 
tion of domestic and farm water systems 
amounted to about 50,000 units. In 1944 
even under wartime conditions, the same 
industry produced approximately 317,00 
units. The large majority of this produe- 
tion was: sold through dealers. There- 
fore, your thinking that the pump is a 
slow turning unit cannot be _ substan- 
tiated.” 


War Jobs Continue 


While the end in Europe was approach- 
ing, and as WPB was announcing revoca- 
tion of limitation orders, various manu- 
facturers in our industry were pointing 
out that their continuing contracts for 
the war in Asia still were acting to slow 
civilian production of plumbing and 
heating. ' 

In the “Tug of War” cartoon (below) 
the M. S. Little Mfg. Co. presents its 

(Continued on page 104) 


Little Mfg. Co., Hartford, Conn., explaining the company’s situation as necessitated 
by continuing obligations in the war effort. For further explanation of the position in which many manufacturers find 


themselves, see item above. 
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J. JONES & Co WHOLESALER 
PLUMBING & HEATING SUPPLIES 
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We need your Plumbing Products for these essential to 
the Winning of the Wer installations: Hospitals - Ships 


Military Bases - Maintenance and Repair of Wear Plents 
Martenance and Repair of Housing . Lend-Lease 
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3 ‘SIZES: 32x32x75 and 30x30x75. 
| WALLS: Tempered, hard pressed treated fibre- 
" board coated on both sides with waterproof 
4:4 baked-on-enamel. Standard color, grey. White on 
nd special order. Frame, all steel, including front 

stiles and threshold. -All exposed metal parts 
") finished smooth. | 
4p RECEPTOR: Pre-cast reinforced cement. Non-slip, ah 

leak-proof, sanitary. Drain cast integral with 4 

receptor. | 1 
ed | 
nd | 

@ This type of shower is very popular because of 
~ ’ , . 
its economy in first cost and ease and speed in 


2 errr on rere 


erecting. Thousands of Volunteers have been in- 


stalled with complete satisfaction to users. Many 
wartime installations of these Volunteer cabinets 





have been in constant daily use for over two years; 
a severe test of quality of materials and waterproof 
construction. Not a single instance where dissatis- 
faction has resulted due to defects of construction 
or breakdown in materials has been reported. 











The Volunteer represents a most successful 






shower cabinet of unusual value to the user and a 






profitable item to plumbers and plumbing jobbers. 





FIAT METAL MANUFACTURING tuy 


205 Roscoe St., Chicago 13, Ill 21-45 Borden Avenue, Long Island City 1, New York 32 So. San Gabriel Bivd., Pasadena 8, California 











DOMESTIC ENGINEERING 


Mg 
MAE! 





<4 fF . 
‘ - A 
— Vp © ans BB ae file 
“ pon a * 
—— 
vid a» oe * 
a 


ee 


ODAY, a magnificent Navy is serving America 
gloriously on the far-flung battle lanes of global 
warfare. Proud to have contributed toward the 
equipping of this great Navy is the Plastic Division 
of the Swedish Crucible Steel Company. Illus- 
trated, are two types of OLSON-ITE Plastic Seats ne 
installed by the thousands on many fighting ships WC 
... and no wonder! For OLSON-ITE Plastic Seats 
possess an extraordinary combination of physical 
characteristics that make them excellently suited to CONFORM TO cH 
Navy- requirements . . . moisture-proof, non- NAVY SPECIFICATIONS 
inflammable, acid-proof, fade-proof and practically . OS TE een Diary esa Seats 
indestructible. For detailed information and litera- sie pear ater a 1943 6331 
ture, write Dept. SCS-5831 today. 

e OLSON-ITE No. § Seat WITH CHECK 

HINGE conforms to Bureau of Ships Ad 


Interim Specification 30-W-1 (int)—duly 
* 15, 1943—T ype H-1 to H-7 Water Closets. 


OLSON-ITE PLASTIC . . . THE SEAT OF GUARANTEED SUPERIORITY 


wedi (RUUBLE STEEL COMPANY 


alektiian 8hatiiel: 


B561 BUTLER AVENUE... DETROIT, MICHIGAN 























Upon the decisions you make 
today much of your business success will depend 
tomorrow. That’s why it’s so important to de- 
cide now to meet your postwar market with 
products of definitely proven merit . .. prod- 
ucts like SHERWOOD Ball Cocks which are 
demonstrating their dependability in countless 
installations from coast to coast. 


PLANS for tomorrow’s bathroom 
call for a ball cock that performs dependably 
under all conditions and against any city water 
pressure . . . a ball cock that eliminates the an- 
Noyance of noisy flushing . . . a ball cock that 
actually creates satisfied customers and builds 
business . . . in short these plans call for SHER- 
WOOD Ball Cocks. 


SHERW°°D BRASS WORKS 


6331 EAST JEFFERSON AVE., DETROIT 7, MICH. 
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Tomorrow: 


Of this market these things are sure: It is 


going to be of huge proportions and the de- 





mand for ball cocks . . . both in new construc- 





tion and in remodelling . . . is going to be 





heavy. In a large part this market will not 
content itself with anything but the best... 
and that, of course, is where SHERWOOD 
Ball Cocks best meet the requirement. 
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BEHIND THIS DOOR... 


SHER WOOD'S facilities 
are devoted to large scale 
manufacture of vital war 
products. With Victory, 


full time civilian produc- 

















tion will be resumed and 
your wholesaler will again be in a position to supply 
you with SHERWOOD Ball Cocks in unlimited 
quantities. 
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xx* * be Sits the past 
few years BEATON & CADWELL Products 
have been demonstrating their importance to 
the war effort . . . a record of essential service 
that is building the groundwork for your peace- 
time prestige and profit! 


Cadwell No.25 RELIEF VALVE 


@ SAFETY FACTORS @ DIAPHRAGM OPERATED 


Thermostatic element out of water except at time of discharge. Only 
one valve seat which is closed by the pressure within the system. 
Construction allows valve to be taken apart for inspection, if re- 
quired. Is readily cleanable without upsetting temperature and 
pressure adjustment. 

When ordering, self-closing temperature and pressure relief valves, 
insist on CADWELL No. 25 which has all. these features. 


. FLOOR & 
CVr¢FeCuLon CEILING 
No piping job is entirely neat or quite complete, until it receives 
the finishing touch a PERFECTION Floor and Ceiling Plate pro- 
vides. 
No. 10 and No. 40 Type Floor and Ceiling Plates now 
available in Baked Grey Enamel and Zine Plated. 


Cadwell No.10 AIR VALVE 


Meets the requirement for greater fuel conservation. Steps up 
heating efficiency . . . maintains dependably even temperatures. . . 
reduces fuel consumption. Especially suited to today’s wartime 
market . . . a builder of business and good will in the postwar 


period. 




















W rare for ; by put the final 


details on the com- punch in our Victory drive 
plete line of BEA- N let's all contribute to make 
TON & CADWELL the 7th War Loan Drive a 
Heating Specialties. us h a [ successful one. 


Eshablished 1894 


Vlew 8 -itain, Cons. 
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A, a Delco-Heat dealer you can sell every prospect, 


including those who have a definite fuel preference. 
You won’t have to switch them from their favorite 
fuel, for after Victory we will have the finest equip- 
ment for every type of fuel—oil, coal or gas. Mail 
the coupon below for information about the Delco- 


Heat Plan for Dealers. 


COMPLETE LINE OF 
AUTOMATIC HEATING 
EQUIPMENT | 


Delco-Heat Oil Burners, 
Oiland Gas-Fired Boilers 
and Conditionairs—and 
Automatic Coal Stokers. 


DELCO APPLIANCE DIVISION, Dept. DESS 
General Motors Corporation 
Rochester 1, N. Y. 


I am interested in the Delco-Heat Plan for Dealers. 
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DEVELOPS THE TOOLS OF VICTORY 


When Pacific strategy called for super: long- 
range bombers... aircraft engineers solved the problem 
with the Superfortress! Industry, too, has needed many spe- 
cialized tools for its part in the war. For pipe threading, highly 
advanced tools developed by TOLEDO were ready at the earliest call 
of defense. Through its program of constantly thinking ahead in re- 
search, engineering and manufacturing for nearly half a century... 
TOLEDO has pioneered many basic improvements in pipe tools. In the 
future as in the past, TOLEDO Leadership will continue delivering better 
Pipe Tools for every job! 


wo. 


TOLEDO Pcoucered 
THIS EASY THREADING WAY! 


Unbeatable performance results from the TOLEDO receding die 
principle—which produces the smoothest, most perfect threads 
with the least effort! The’ die segments lie loose in their slots, the 
rear ends resting against the tapering surface of hardened steel 
taper pins or tapered steps. As the thread is cut the dies recede, 
producing a smooth, full tapered thread that assures tight, leak- 
proof joints. Another reason for better performance 
with Toledo Tools! The Toledo Pipe Threading 
Machine Co., Toledo, Ohio. New York Office, 
No. 2 Rector St. Bldg. 
“TOLEDO” 


ense-anih ae : Boeing B-29 Superfortress 





Ne. 1A Ratchet 
1°to2" Threader 
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More Materials, 





More Manpower, 


\ \ HEN Pearl Harbor upset the normal ways 
of doing business, our industry greatly needed a program 
designed to fit its activities into the war effort and to 
best assist toward victory. 


The program brought forth in Domestic ENGINEERING 
for January, 1942—including such principles as conserva- 
tion, simplification and substitution—has continued with- 
out substantial change until today. 


Today, however, changed conditions impose new prob- 
lems, opportunities and obligations, and a new program 
is needed to serve as a broad basis for contractor-dealer 
activities in “Period I”—the time between V-E Day and 
the defeat of Japan. 

In order to build such a program, it is necessary first 
to form some estimates as to the general conditions which 
will be present. There are many factors which cannot 
be adequately covered. For example, the duration of 
Period I cannot be reckoned. A ‘sudden capitulation by 
Japan might conceivably end the war quickly; in which 
case Period I would be over before it was well begun. 
Again, the extent to which Russia supports the Asiatic 
war will partly determine the quantities of materials and 
manpower which the United States must devote. These 
factors are important to our industry—as they are to all 
industries—but, being unpredictable, they do not need to 
concern us in the down-to-earth planning and doing 
which are required now. 


Two Trends Are Foreseen 


Only two basic assumptions are needed in order to 
build a “Program for Period I,” and these two assump- 
tions are borne out by the statements of national leaders 
and by common sense. The first assumption is that Period 
I will be a period of gradually increasing materials avail- 
able for civilian goods. Official statements bearing on this 
point indicate war production cutbacks of 15 to 20 per 
cent in the first quarter, increasing up to perhaps 50 per 
cent at the end of one year. Cutbacks already are occur- 
ing on a broad scale, and these figures may be much too 
conservative. 








Cur Industry 





Supply Basis and Show Need to Plan... 


The second assumption is that Period I will be a time of 
gradually increasing manpower available to employers in 
our industry. Release of manpower from war production 
and from the fighting front doubtless will result even in 
manpower surpluses and unemployment in many areas. 

Upon the basis of these two assumptions, it is possible 
to foresee business conditions which, while by no means 
normal, still are eased considerably from the conditions 
which existed during total war. Increased flow of plumb- 
ing and heating items, for example, is guaranteed by the 
revocation of limitation orders and the reinstatement of 
the spot authorization plan in all areas. 


Heres Suggested Program 


Given an increasing number of products to sell and an 
increasing number of men to install them, then, what 
activities might contractor-dealers plan to stress during 
Period I? . . . They might consist, in large part, of the 
following: 

1. Continued activity supporting the needs of the war 
against Japan—such as fuel conservation, construction of 
needed housing, and maintenance and repair of buildings. 

2. Reemployment and training of returning war 
veterans. 

3. The improvement and refurbishing of showrooms, 
trucks and other equipment, so that the contractor-dealer 
will be prepared to handle a bigger volume of business. 

4. The preparation of active prospect files showing the 
need of customers and prospects for plumbing, heating, 
air conditioning and appliances. 

5. A sharpening of advertising and merchandising tech- 
niques which may have become rusty during the period 
of high demand and low supply. 

6. Cooperative effort to restore and improve codes and 
regulations which were broken down during the war. 

All of the above points, included in Domestic Encr1- 
NEERING’S “Program for the Plumbing and Heating In- 
dustry for Period I” will be covered in detail in succeed- 
ing issues. Meantime, comments and viewpoints from 
readers will be most welcome. 
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Report to our 
Industry on 


“First Polio 





“Field FG, tudy 


ee DomMESTIC ENGINEERING announced 
preliminary plans for the first advance field study on in- 
fantile paralysis, to be undertaken under the sponsorship 
of the Polio Committee of the American Society of Sani- 
tary Engineering in cooperation with this publication. 

It was pointed out that this would be the first study of 
plumbing-sanitation conditions undertaken in a given 
area before the outbreak of polio. 

The first field study has now been concluded. The re- 
port of findings constitutes a document on plumbing and 
sanitation which will have many meanings to our indus- 
try as well as to the public at large. 

The broad purposes of the first field study were: 

A. To help solve some of the mysteries of polio trans- 
mission, when such transmission may be traceable to 
plumbing or sanitation facilities and conditions. 

B. To demonstrate the huge postwar job which our 
industry faces in providing safe plumbing-sanitation for 
that large percentage of the American population which 
now lacks it. 


Viewpoints Under Consideration 

Considering the study purely from the standpoint of in- 
fantile paralysis transmission (Point A), there are many 
vital problems under consideration in our industry’s polio 
research movement. These may be itemized as including 
the following: 

1. Does the polio virus maintain itself from one sum- 








Pictures on these two pages were taken in Community “A” 
(see text). Upper left: Mr. Hylard and Mr. Dorsey examine 
spot where first fluid sample was taken. Upper right: Cess- 
pools where sewage from three houses drained before being 
emptied into the street at the gutter. Lower photo: Closeup 
of drainage line emptying into street (see sidewalk at top 
of picture). By following the red line, the reader will see 
how these samples were obtained, packed and, finally, stored 
at minus—37F. 


mer until the next and, if so, in what medium?... For 
example, does the virus remain dormant throughout the 
winter in privies and sewage so that—come summer—t 
is revitalized to infect human beings? 

2. By what means may the polio virus, living in human 
stools, find its way to previously uninfected persons? ... 
By drainage into wells? By cross connections and back- 
siphonage into drinking water? By deposit in wading 
pools and swimming places? Through flies having access 
to human excrement? 


How the Study Was Made 

In regard to purpose B, above—demonstrating the 
need for better plumbing and sanitation facilities—it was 
realized that actual photographs would be more effective 
in dramatizing typical insanitary conditions than any 
number of statistics. The photographs reproduced of 
these pages constitute the beginning of a file which will 
show the real need for more and better plumbing in- 
stallations throughout the land. 

The first field study was undertaken by two leaders it 
polio research for the American Society of Sanitary 
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Drawing above illustrates drainage set-up shown pictorially 

on facing page. Red lines show. how sewage flowed from 

three houses, via cesspools, to spot between sidewalk and 
curb where sample No. | was taken. 


From top photo at left to bottom photo at right: First, Joe 
Hylard and John Dorsey collect sewage sample No. 1. Sec- 
ond, the specimen is poured into a sterilized bottle and 
tightly stoppered. Third, the bottle is placed in a refrigerator 

x in the trunk of a Domestic Engineering car, where it 
will be quickly frozen by dry ice. Fourth, a Domestic 
Engineering editor re-packs the bottles preparatory to final 
storage. Five, cold storage house attendant places samples 
in cold room where they will, be kept for later analysis. 


Engineering, accompanied by a Domestic ENGINEERING 
editor and photographer. The two ASSE leaders were 
John K. Dorsey, Chicago contractor, who is chairman of 
the Society’s committee on polio, and Joe Hylard, polio 
chairman for the Illinois chapter. The trip was made in a 
Domestic ENGINEERING car, and equipment carried con- 
sisted of: sterilized bottles for specimens; refrigerated 
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On this and facing page, more photos taken in Community “A”, showing how sewage drains to the creeks, through the 


town and into river. Above left: Drainage line emptying into “walled in” creek. Above right: Stagnant water in creek. 


Purposes, methods and findings 
of first polio field study are 
covered in this report—a docu- 
ment which might logically form 
a basis for the postwar planning 
of the plumbing industry. More 
studies of similar type in future 


cases with dry ice; shovels and funnels; rubber gloves; 
drawing materials for making rough maps, and cameras. 

Following, in words and pictures, is a report of condi- 
tions the investigators found in and around the two small 
towns where previous experience indicates that infantile 
paralysis may strike this summer. 

The poorest sanitary conditions were found in Com- 
munity “A”, a village of approximately 1,000 situated on 
the bank of a large river—which was at flood stage while 
the study was being conducted. Community “A” is quite 
picturesque, with its houses rising tier-on-tier from river 
bank to bluffs above. The business district strings along 
the main street paralleling the river. Some houses are 
located on the low lying flood lands between river and 
main street. 


Creeks Are Sewerage System 


This description of the topography is necessary to an 
understanding of the sanitation situation. To complete 
the picture, imagine several small creeks flowing from 
the bluffs above, down through the town and into the 
river. | 


A few years ago a sewerage project was begun but 





never completed, and the sewage disposal methods exist- 
ing today are—to say the least—primitive. Unlike primi- 
tive tribes, however, the village populace may not move 
farther upstream when sanitation becomes a problem. 

Part of the houses have inside plumbing; many others 
are served by privies. Houses having inside plumbing 
empty their sewage, through drainage piping, directly 
into the creeks mentioned above. Many of the privies 
stand on the brinks of the creeks, and seepage functions 
inevitably to channel privy pollution into these natural 
sewers which are open alike to atmosphere, insects, ro- 
dents and boys who like to wade. 

In times of heavy rains, the sewage flows quickly in 
these open sewers. During dry spells, the creeks stagnate. 
But always, fast or slow, the sewage moves through ‘he 
town and into the river. 

What disposal methods serve the houses which do not 
have access to a creek? This is quite simple. In the cases 
studied by the ASSE investigators, the plumbing fixtures 
drained into cesspools; thence the sewage was piped un- 
derground to the main street, where it tumbled to the 
gutter and flowed through business and residential sec- 
tions. 


Reports from Community “B” 


Topography, and the principle that fluids flow down- 
hill, ensure that the biologic wastes from Community 
“A” must find their way in time to the river. Just to 
make it obvious, high water conditions inundate the 
privies nearest the main stream (see photo) and pollute 
the river directly. And, just as Community “A” acts to 
pollute cities downstream, Community “A” itself doubt- 
less receives “foreign” pollution from towns upstream. 
Fish are caught in the river and children swim in it near 
the mouths of the polluted creeks. In summer, vacation- 
ers from surrounding areas come to the village for swim- 
ming and fishing. A local physician reports that there is 
a widespread dysentery epidemic regularly during August 
and September every year. 

Five miles from Community “A” the investigators vis- 
ited a farm where one member of the family was stricken 
by poliomyelitis last summer. Drinking water for the 
family is obtained from an open spring located below, 
and in close proximity, to a hog pen. 

Community “B”, next visited, is a town of approxi- 
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Above: Sketch showing how privies and plumbing in Com- 
munity “A” pour into creeks and then into river. A fluid 
sample was taken at point marked “2.” The letters “H” in 
this diagram refer, of course, to houses; and the letter “S” 


to sewage drainage lines which pour into creek. 


Photos on this page trace flow of sewage and drainage, 
}— shown also in sketch. Left to right and top to bottom: Two 
_— privies standing on banks of creek; creek flows through 
town before entering slab; view of walled-in creek looking 
away from river; view looking toward river; area where 
creek empties into river. These pictures were taken during 
high water conditions. Normally, the river does not stand at 
this level; on the other hand, the creek would have a tendency 
to stagnate during dry periods. 


mately 4,000 whose sanitation conditions could be con- 
sidered as average in comparison with other towns of its 
size. Last year there were twelve or thirteen polio cases 
in the community—a very high percentage in proportion 
to population. 

The milk supply now is pasteurized; a modern sewer 
system appears to serve the town adequately. The water 
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supply is brought from a spring several miles from the munity “A” represented an extremely low point, whereas 
city limits. The pipe line from this spring may offer op- conditions in Community “B” were little worse than in 
portunity for breaks and consequent pollution. thousands of other towns. Nevertheless, polio struck last 
year in Community “B” and not in Community “A”, 
These facts should be kept in mind so that our industry 
may see the whole polio-sanitation problem in proper 
balance and perspective. The entire work of our indus- 
Fluid Samples Are Taken try’s polio restarch committee has been and is unpreju- 
diced and without preconceived ideas. 


A substantial proportion of the householders have in- 
side plumbing, but on the other hand, there is the usual 
proportion of privies. 


The polio investigators took samples from faucets, 
springs, sewer line and privies in Community “A” and 
Community “B” and surrounding territories. These sam- 
ples were taken in tightly-stoppered bottles and kept in 
boxes which were refrigerated with dry ice. Since then, 
the samples have been placed in storage at minus-37F. 


Furthermore, the committee is fully cognizant of the 
dividing line between purely medical research and the 
engineering approach as represented by the plumbing in- 
dustry. Our industry must utilize the findings of the med- 
ical profession as to the nature of the polio virus and its 
relation to people. And when discoveries are made on the 
engineering side, they must be subject to interpretation 
by the medical profession. 


~~ QQ A 


It is suggested that the reader take particular note of 
the fact that plumbing-sanitation conditions in Com- 





A combination of medical knowledge on~polio with our 
industry’s knowledge of plumbing and sanitation throws 


* light on some of the paradoxes of the disease and shows 
Latest Contributors to Fund the magnitude of the total problem. Medical knowledge 


indicates that the polio virus is present in large quanti- 












| . OES ES ES a ee 25.00 : : é 
| Fc ery Fre Bay +v > Boon Me ls", isso cuto Walaa s ' 15.00 ties when the disease is epidemic; the following year the 
a I EA saga vey bbb dves ase es 50.00 quantity of the virus may be greatly reduced. Upon this 
"Beat & Themes, Bers Oe bc ce ee ee cee 25.00 Cette 160 
“The Treaty Co., Greenville, Ohio ..... 0.0... eee. 50.00 meareimmeec endless ont. abbvitate 
“Peerless Colorado Co., Denver, Colo. ...................... 25.00 
*T. L. Osberger, Detroit, Mich. ......... BE Cy i wigs 6 i ka 5.00 
‘Salina Kansas Supply, Salina, Kan. ........................ 50.00 
“Wy. B. Vous Ga, Gomes City; Me. «5 vc5 code eee 25.00 
“F. E. Georgia Supply Co., Oklahoma City, Okla............... 10.00 
*Woentworte Shope, Chlcems, TH. .....................-..- 25.00 
*H. B. Holihan, Mo. Water & Steam Supply Co., St. Joseph, Mo. 10.00 
ey i I, ok cg eb dace tv sescesves 100.00 
John W. Moore, John Moore Specialty Co., Chicago, Ill. ..... 50.00 
Master Plumbers Assn. of Florida ..................... .. 100.00 
*Donation obtained through a drive now being sponsored by the Cen- 
tral Supply Assn. 
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Above and at right: Three photographs taken in and around tn 
Community “B”. Photos show modern sewage disposal teal 
works serving the town; Mr. Hylard taking water samples _— 
from the spring which supplies water to the community, and insur 
privy from which specimen was taken. Note that the vault ticul: 
does not completely cover excavation. This household had indus 


a polio case last year. 
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Editor’s Note: Regardless of individual likes or dislikes in the matter, it is apparent that price control, instituted to meet 

wartime conditions, will be present long after the defeat of Germany and, possibly, after the fall of Japan. Indeed, pro- 

ponents of price control foresee the most serious inflationary problems as occurring after war’s end. In view of these circum- 

stances it is vital that contractor-dealers and wholesalers, as well as manufacturers, understand both the current price regula- 

tions and the theories behind them. Of all of the theories affecting contractor-dealers and wholesalers, the theory of price 

absorption is most important. Domestic Engineering is glad to open its editorial columns to the Office of Price Administra- 
tion for the following explanation of practices and policies in price control.—Ed. 


\ \ ORKING increasingly 


with business, OPA has been able to 
come a long way toward its goal by using 
definite pricing standards. We must con- 
tinue to apply these standards if the 
price stabilization we have achieved is to 
be maintained. 

As you know, OPA is bound by law 
to allow ceiling prices high enough to 
maintain overall earnings before taxes 
for an industry at least equal to its earn- 
ings in a normal peacetime period. This 
is the industry earnings standard. In 
controlling prices, we have to talk about 
profits because prices and costs govern 
profits. Actually, the use of the industry 
earnings standard in determining when 
an industry needs a price adjustment 
puts a floor under profits. 

In addition to the industry earnings 
standard, a product standard is applied to 
insure fair and equitable prices on a par- 
ticular product sold by a multi-product 
industry. 


Two other factors complete our pricing 
policy. They are special pricing standards 
set by law for agricultural commodities 
and products made from them and pric- 
ing worked out with other war agencies 
in order to secure the maximum produc- 
tion of vital war and civilian supplies. 


Prime Principle 


At OPA we have followed this policy 
consistently keeping always in mind our 
fundamental purpose, to stabilize prices. 
We would be failing in our, purpose if we 
did not examine carefully every request 
for price increases, however small, to 
prevent all price increases not called for 
by our standards. 

The pricing policy of OPA is not sim- 
ply a cost-plus formula whereby every 


Above: Letter from Chester Bowles, ad- 
ministrator, Office of Price Administra- 
tion, who is author of this article, 
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increase in wage rates and material prices 
are matched dollar for dollar by a cor- 
responding increase in price ceilings at 
each succeeding level Sf production or 
distribution. Such a practice would not 
be price control. Costs would be bound 
to chase each price increase, and the in- 
flation spiral we have worked for years 
to keep down would be on its giddy up- 
ward way. 

Cost absorption is the prime principle 
of price control. A number of conse- 
quences of war-time business makes its 
use possible. Just because wages and 
material prices have gone up doesn’t 
necessarily mean that unit costs have 
gone up; for at the same time, many cost- 
reducing factors have been at work. 

Wartime conditions and wartime vol- 
ume make possible the absorption of 
some actual cost increases: that is, a 
reduction in the margin between cost per 
unit and selling prices actually realized. 

This principle of requiring absorption 











OPA chief asserts wholesalers and 
dealers now required to absorb price 
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of cost increases has been used by OPA 
in fixing price ceilings at the manufac- 
turers’ level practically since Pearl Har- 
bor. It is not a new price control theory. 
From time to time, wholesalers and re- 
tailers have been required to absorb cost 
increases. A particular case is that of re- 
tail furniture dealers who absorbed a 5 
per cent increase in manufacturers’ prices 
of wooden furniture last year. The aver- 
age percentage margins of wholesale and 
retail grocers have been reduced some- 
what by OPA specified margins. 


Cost Standards 


Still OPA has not in the past had 
standards of cost absorption for whole- 
salers and retailers as definite and as 
uniform as those for the manufacturer. 

Definite cost absorption standards for 
distributive trades have now _ been 
worked out, for it would be unfair to 
the manufacturer and the consumer to 
continue price control without them. This 
year James Brownlee, deputy adminis- 
trator for price, and I presented these 
standards to the Senate Banking and 
Currency Committee. I am convinced 
these standards are fair to all concerned 
and will not require the distributive 
trades to shoulder an unreasonable bur- 
den as their share of cost absorption. 

Profits before taxes of department 
and specialty stores have increased 1038 
per cent since 1936-39, years considered 
normal for measuring peacetime earn- 
ings. Profits in hardware stores have 
gone up 365 per cent during the same 
period. They have gone up 168 per cent 
for small furniture stores, 299 per cent for 
small apparel stores selling men’s wear, 
249 per cent for variety chain stores. 
Comparable reports on earnings could be 
given on many other distributive trades. 
Of course, this is not the complete profit 
picture but our findings show no general 
hardships resulting from OPA’s price 
control policies. 


Lower Selling Costs 


Gross dollar margins have risen sharp- 
ly for the wholesaler and retailer during 
the war. In many trades, normal per- 
centage markups have been added to 
higher buying prices allowed by OPA 
or coming from a shift to higher-priced 
lines. 

Simultaneously, operating expenses as 
a percentage of sales are down for these 


trades. There has been a marked decrease 
in selling costs, shipping and delivery 
costs, mark-downs, credit losses, trade- 
ins, repossessions, and consignment sell- 
ing losses. Net profits before taxes have 
increased with high dollar gross margins 
and lower operating expense rates. 

The distributive trades have acquired 
a capacity to withstand the impact of 
some increases in manufacturers’ prices 
without corresponding increases in sell- 
ing prices. 

Cost absorption is much easier applied 
to production prices than to wholesale 
and retail prices. To begin with, many 
wholesalers and retailers contend they 
should be allowed to follow the merchan- 
dising policy of adding a normal per- 
centage mark-up to a cost price to obtain 
a selling price. If there has been an in- 
crease in the cost price, they expect OPA 
tc allow a similar selling price increase. 
The cost absorption principle must be 
applied by OPA to determine whether 
such an increase in selling price is 
needed. 


Price Increase 


A price increase at one level does not 
automatically mean a price increase at 
the next level of distribution. 

Working out fair methods of absorb- 
ing costs in wholesale and retail trades 
was a difficult job. There were many 
complex problems to be considered: The 
accounting methods of the distributive 
trades, different types of stores selling a 
particular commodity, and the varied 
statuses of individual firms within a 
trade. With the help of representatives 
from wholesale and retail trades, how- 
ever, we have considered the information 
available and have made special adapta- 
tion of cost absorption methods to these 
trades. 

Basic OPA policy regarding the indus- 
try earnings standard and the product 
standard used from the beginning of 
price control, still applies. When there is 
an increase in a manufacturer’s prices, 
OPA will not generally allow an increase 
in wholesalers’ and retailers’ prices if 
the industry earnings standard and the 
product standard are met. 

The industry earnings standard is met 
if the profits before taxes are as high as 
those of the designated peace-time 
period. 


The standard, the product 


second 
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standard, is a more important and con. 
plicated factor to be considered in deter. 
mining the ability of the distributiy. 
trades to absorb cost increases. It is the 
standard applied to trades selling a nun. 
ber of commodities so that the overaj 
earning of the trade will not be the so} 
measure for setting the price of any give, 
commodity. 

When suppliers’ prices increase, OPA; 
stand is that higher price ceilings of th 
wholesaler and retailer should occur only 
if the absorption of suppliers’ price in. 
creases would reduce margins on con.- 
modities below the average cost of doing 
business. 


Expense Rate 


Cost accounting is usually done on 3 
store-wide or departmental basis. Store 
figures show what it costs to run an en- 
tire store, but they don’t show what it 
costs to sell a kitchen table, a suit of 
clothes, or a toothbrush. 

Since store-by-store operating costs 
are available, the average-over-all oper- 
ating expense of an entire trade can be 
determined. That operating expense is 
important in measuring capacity to ab- 
sorb costs on separate commodities. Ex- 
pressed as a percentage of net sales, it 
is the over-all “expense rate” which we 
use aS a gauge to measure capacity of a 
particular group of sellers to absorb cost 
increases on a product. 

The second factor to be considered 
along with “expense rate” is the ‘margin 
on a commodity. Here again, the margin 
for each commodity must be the repre- 
sentative margin for a trade as a whole. 


With these two percentages, the trade's 
“expense rate” and the trade’s margin. 
maximum absorption capacity on any 
particular commodity can be computed 
The difference between margin and “ex 
pense rate” is that capacity. 

For example, suppose manufacturers 
ceiling price for a certain type sofa bed 
has risen 5 per cent. OPA must deter- 
mine what type store sells the most of 
these sofa beds. Suppose most of them are 
sold in furniture stores and that the cur- 
rent “expense rate” of furniture stores 
is 34 per cent. Then OPA must deter- 
mine the average margin furniture stores 
obtain on that type sofa bed. Presume 
that margin is 43 per cent. Furniture 
stores then have a capacity to absor) 
an amount equal to 9 per cent of theif 
selling price. 


Retain Margin 


The 5 per cent increase in manufac- 
turers’ prices is equal to slightly les 
than a 3 per cent increase on the retail- 
ers’ selling prices. Retailers then could 
absorb the full amount and retain abou! 
a 40 per cent margin which would & 
well above the “expense rate.” 

If the “expense rate” and the margi 

(Continued on page 102) 
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Below: Chart showing the purposes of the Domestic Engi- 

neering survey reported here, which is concerned with the 

postwar merchandising policies of contractor-dealers with 

special reference to the rural market and electric water 
systems. 


R eturns from the final half-dozen questions 
in the current Domestic ENGINEERING survey provide a 
well-rounded picture of the merchandising methods 
which aggressive contractor-dealers expect to use after 
the war. : 

Last month’s installment in this survey report pre- 
sented a considerable amount of information on the types 
of products handled by contractor-dealers, and on their 
past sales volume and future expectations in regard to 
electric water systems. 

The survey, based upon a questionnaire containing 
seventeen detailed questions, was sent to approximately 
4500 contractor-dealers located in cities and towns of 
less than 100,000 population. These contractor-dealers 
constitute a partial cross-section of DoMEsT1c ENGINEERING 
readership. 

One of the most impressive lessons to be learned from 


WATER SYSTEMS 
Merchandising 


Coy 
DOMESTIC ENGINEERING 
READER-DEALERS 


the survey is that contractor-dealers consider a show- 
room an essential ingredient of postwar merchandising. 

It is a commonly: accepted fact that in all postwar 
planning, a buyer’s market must be anticipated as com- 
ing relatively soon after manufacturers swing into full 
production. Regardless of the very favorable prospects 
for electric water systems selling—resulting from an 
accumulated backlog of demand and high purchasing 


Below: Because so many of the products he sells cannot be 
installed in rural areas without, first, the installation of an 
electric water system, it is seen that the dealer’s stake in the 
future of water systems is greater than that of any other 


group. 















iN THE LIST OF a ee ‘som, 13 sie 
HIGHLY COMPETITIVE {TEMS WHICH MARK A DEALER | 
MERCHANDISER. THE FOLLOWING TABLE SHORS THE PERCENT- veg 
AGE OF DEALERS WHO WILL set ‘THESE MERCHAMDISED, 


PRODUCTS POSTWAR: 













WATER HEATERS 3 
SHOWER CABINETS: BI 
KITCHEN CABINETS %e 
O1L BURNERS hae 
STOKERS © i 
REFRIGERATORS 48 
GAS BURNERS “ 
GAS RANGES - 
WASHING MACH INES 43 
FROZEN FO@ UNITS 4\ 
| RONERS ee 
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Above: The percentage of reporting dealers handling these 
66 P..# 99 . ° 
merchandising” products proves that these Domestic En- 
gineering readers will vigorously support the lines they select. 
All of the above are highly competitive items. 


power—it must be kept firmly in mind that the con- 
sumer will be offered numerous attractive products which 
will compete for the consumer dollar. All realistic post- 
war planning recognizes the necessity for more and better 
selling in order to move electric water systems (and 
plumbing and heating) rapidly against the competition of 


Below: Returns from the questions on showrooms indicate 

that 88 per cent of reporting contractor-dealers now have 

showrooms or will have showrooms after the war—a far 

greater percentage of showrooms than in any other period 
in our industry’s history. 


489 NOW HAVE, OR WILL HAVE, SOMOS. 








Contractor-dealers prepare fopffe 


planning more vigorous merchansinc 


how leading contractor-deal 


automobiles, frozen food cabinets and a host of other 
items. And the assistance of a well planned showroom 
is listed as a basic requirement for successful operations 
in a buyer’s market. 

The returned questionnaires in the Domestic ENGINEER- 
ING survey certainly indicate that dealers as a group not 
only see the need for intensified selling and merchandis- 
ing postwar; but that, further, they are counting on their 


AOVERTISING BY MANUFACTURERS. 
WELL DRILLERS. 
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Above: This chart, showing that “satisfied customers” con- 

stitute the best source of prospects, proves that contractor- 

dealers’ prosperity rests very largely upon their standing in 

the community, attained as a result of good products and 
good service. 


showrooms to play a definite part in carrying out such 
postwar sales plans. 

Of the 555 dealers stating their postwar showroom 
plans, 396 said that they now have a showroom. Ninety- 
three more expect to institute showrooms after the war. 
This will make a total of 489 postwar showrooms out of 
555 dealers ... or 88 per cent. 

How much floor space will be devoted to electric water 
systems by the dealers now having showrooms or ex- 
pecting to have showrooms? Three hundred sixty-four 
dealers answered this question, revealing an average 
of 91 square feet to be devoted to electric water systems 
display. In a space 9 by 10 feet several water systems can 
be displayed, as well as parts and manufacturers’ litera- 
ture. 

Closely allied with showrooms and the space to be 
allotted to electric water systems is the problem of dress- 
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ing up the store so as to give utmost attractive emphasis 
to electric water systems. 

The first part of question No. 6 asked, “Would you wel- 
come and use free window banner and sign pointing out 
the advantages of running water?” Seventy-seven per 
cent answered this question in the affirmative. 

This is significant as indicating that contractor-dealers 
are wefl aware of the value of display materials which 





Above: Relative standing of brand names vs dealer’s judg- 

ment is strikingly revealed in this chart showing that most 

customers depend upon the judgment of the contractor- 
dealer as to the make of equipment to be installed. 


emphasize the basic sales appeals of running water. They 
are less interested in displays selling one brand of water 
system competitively against others. This brings us back 
again, on a factual basis, to the point that competition is 
seen primarily as inter-industry rather than intra-indus- 
try. The new Domestic ENGINEERING window display, 
which incorporates the thinking and desires of readers, 
sells the idea of running water and thus emphasizes the 
most basic appeals for électric water systems. 

Question No. 7, asking readers to list their best sources 
of prospects, supplied some very interesting data as well 
as insight into how successful dealers conduct their busi- 
nesses. A compilation of the returns revealed that by far 
the majority of the dealers considered “satisfied custom- 
ers” to be their best source of prospects. A list of lead 
sources, in order of their importance, follows: 

1. Satisfied customers 
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Above: In this chart, reporting contractor-dealers list the best 

advertising media, in order of importance. Here again, it is 

found that the individual efforts of the dealer are more 
resultful than efforts made in his behalf by others. 


ho 


. Their own advertising 

. Advertising. by manufacturers 

. Well drillers 

. Local power company 

. County agent 

. Supt. of local cooperative 
(Turn to Next Page) 
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Previous charts indicate the main reasons why 
Engineering readers are good water systems dealers. 
below summarizes these reasons—complete lines; 

profits from each customer; merchandising. 





would seem to encourage the attitude of “Anything I can 
get,” only 25 dealers gave this type of answer—and all in- 
dications seem to point to the fact that contractor-dealers 
| have definite reasons for supporting the brands of water 
systems they sell. A breakdown of the replies to this 
question follows: 
. of dealers handling one line 
. of dealers handling two lines 
. of dealers handling three lines 
. of dealers handling four lines 
. of dealers handling five lines 
. of dealers handling siz lines 
. of dealers handling more than six lines 
. of dealers handling “anything they can get” 
Further evidence of the contractor-dealer’s standing in 
the community was presented in the responses to ques- 
tion No. 13 which sought to show the relative importance 
of brand names and dealer’s standing in the community, 
A compilation of all replies to question No. 13 revealed 
that only 18 per cent of water systems customers insist 
on any particular brand. On the other hand, the compila- 
7 tion indicates that 82 per cent of customers follow the 
. judgment of the dealer as to the brand to be installed. 
. (Continued on page 164) 


In spite of the wartime necessity of selling water systems on 
the basis. of production alone, the survey revealed by far the 
greater proportion of dealers believe that “convenience in 
the home” (translated, this means plumbing fixtures) con- 
stitutes the best sales appeal for electric water systems. 


Briefly stated, the above tabulation indicates that these 
contractor-dealers are well known in their communities, 
are trusted by their customers, and have built their busi- 
nesses primarily upon the basis of service, quality and 
satisfaction. And this is a basis which, combined with 
aggressive merchandising tactics, will continue to with- 
stand competition in the postwar era. 


A preponderant number of dealers handle more than 
one make of water systems as reported in their answers 
to question No. 15 of the survey. Of the 476 dealers re- 
porting, 342 (72 per cent) handle more than one type of 
water system, while only 134 (28 per cent) restrict their 
activities to one make. Even though existent shortages 
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REA currently is hold- 
ing a series of meet- 
ings explaining opera- 
tion of water systems 
to highschool students. 
Here various officials 
examine the Domestic 
Engineering water sys- 
tem display, which is 
being shown at the 
meetings: D. W. Teare, 
REA; Roy Coomer, 
Henderson County 
(Mo.) Co-op.; D. E. 
Washburn, agricultur- 
al engineer, TVA; E. 
P. Hilton, Voc. Agric. 
Dept.; J. B. Williams, 
Voc. Agric. Dept.; Les- 
lie Godfrey, Hender- 
son Co. Co-op., and 
(;. E. Henderson, TVA. 
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Perry Faulkner, Chief, Veterans Em- 
ployment Service, War Manpower Com- 
mission, Washington, examines the list 
of plumbing and heating contractor- 
dealers, wholesalers and manufacturers 
who have already promised 5,000 jobs 
in our industry to returning servicemen. 
The various state directors serving under 
Mr. Faulkner are being given a list of 
the job opportunities in their states so 
that returning war veterans can be re- 
ferred to these patriotic employers. 


Patriotic program of 
our industry in pro- 
mising to hire war 
veterans portrayed 
to officials. Wash- 
ington leaders... .. 


\ \o war production cutbacks releasing 


‘fen; with the end of hostilities in Europe promising to 


return some servicemen to civilian occupations, the na- 
‘tion became aware last month: that an easing manpower 
‘Situation could be expected and, eventually, that a huge 
employment program must be fashioned by American 
business and industry. 

Upon the theory that the only way veterans couid be 
adequately absorbed was to plan such absorption in ad- 
vance, Domestic ENGINEERING several months ago asked 
readers to report the number of ex-servicemen they are 
willing to employ. The replies have been and are being 
published in current issues. 

The next logical step in the plan to help our industry 
accomplish its patriotic objectives in reemploying service- 
men was taken a few days ago when Domestic ENGINEER- 
ING editors presented their findings to official Washington. 
The approximately 5,000 job opportunities already listed 
are being prepared in forms suitable for the actual use of 
48 state directors of veteran employment. 


* x * x « stock man; one engineer; and 
H. S. Travis Co., Owego, °¢ bookkeeper. Has one em- 
ee ¥... ployee in the service. 


four journeymen plumbers and 
steamfitters; one or two sales- 
men. Has two employees in 
the service. Havre, Montana— 
x & Cane «| x x two journeymen plumbers and 
7 x + steamfitters; one sheet metal 
worker; and one helper. Has 
two employees in the service. 


KKK 


MeCauley Plumbing Co., 


Woodman Engineering Co., 
Jefferson City, Mo.— 
two refrigeration and oil burn- 
er servicemen; two journey- 
men steamfitters; three iIa- 
borers; three saiesmen; one one 


Theodore W. Flanders Co., 
North Weare, N. H.— 
or more journeymen 


9] 


KKK KKK KK K 
x * 


plumbers and steamfitters. Has 
one employee in the service. 


Leitch Engineering Co.,, 
Manchester, N. H.— 

four journeymen steamifitters; 
four salesmen; one super- 
visor and foreman; and three 
miscellaneous workers. Has 
sixteen employees in the serv- 


ice. 
KKK XK 
Jerome E, Campbell, White- 
hal, N. ¥.— 
three journeymen plumbers 


and steamfitters; and one lia- 
borer. Has four employees in 
the service, 


oe 


L. Dunbar Plibg. & Htz., Tul- 
ly, N. Y— 
one journeyman plumber. Has 
one employee in the service. 


KKK 


Chas, F. Peek Co., Greenfield, 
Mass.— 
two journeymen plumbers and 
steamfitters; and two journey- 
men plumbers, Has seven em- 
ployees in the service. 


KKK KKK K 


H, H. Smart Co. Pontiac, 
Mich— 
two journeymen plumbers; two 


laborers; one salesman; one 


© 
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stock man; and one bookkeep- 
er. Has one employee in the 
service, 


«+ 


Frank E. Officer 
Htg., States, Mo.— 
two journeymen plumbers and 
steamfitters; and one sales- 
man. Has three employees in 
the service. 


Pibz. & 


KK *K 


Leo P, Speis Co., Louisville, 
Ky.— 
two journeymen plumbers and 
steamfitters; and one laborer. 
Has no empléyees in the servy- 
ice. 


KKK K 


J. Noble Hardesty, Sudlers- 
ville, Md.— 
four journeymen plumbers and 
steamfitters. Has four em- 
ployees in the service. 


KKK KK K 


Gen, Auto O. B. Dist. Co., 
Annapolis, Md.— 

two journeymen steamfitters; 
two laborers; one salesman; 
and one oil burner service man. 
Has two employees in the 


service, 


KKK KKK KKK 
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Lewis Morgan & Son, Salis- 
bury, Md.— 
six journeymen plumbers and 











steamfitters; six to ten ia- 
borers; and two salesmen. Has 
five employees in the service. 


KKKK KS 


H. E. Chefalo, 
Mass.— 
four journeymen plumbers and 
steamfitters; one truck driver; 
and one bookkeeper. Has four 
employees in the service. 


KKK KK 


Home Pibg. & Htg. Co., Twin 
Falls, Idaho— 
two journeymen plumbers; two 


Winchester, 


laborers; and one salesman, 
Has two employees in the 
service, 


KKK KKK KKK K 


Frank Perazzo Pibg. & Htz.. 
Los Angeles, Calif.— 
two journeymen plumbers and 
steamfitters; four to ten jour- 
neymen plumbers; one laborer: 
and one miscellaneous worker. 
Has one emplo¥ee in the serv- 
ice, 


= 


General Controls 
ver, Colorado— 
one salesman. Has 
ployees in the service, 


Co., Den- 


no em. 


KKK K 


Chas, A. Magee, So. Norwalk, 
Conn,— 
two journeymen plumbers and 
steamfitters; and two appren- 
tices. Has one employee in the 
service, 


* 
* 
* 
* 
+ 
* 
* 
* 
* 
* 
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Dixie Metal Products Co., 


Inc, Bessemer, Ala,— 

fifteen salesmen; ten press op- 
erators; five welders; twenty- 
five general workers; four of- 
fice employees; fifteen miscel- 
laneous workers. Has about 
fifty employees in the service. 


KKK «K 


J. J. Phalen Co., 
Falls, Wis.— 
two journeymen plumbers; and 
two miscellaneous workers. 
Has four employees in the 
service, 


KKK KK 


F. C. Revelle & Son, Powell, 
Wryo— 
one journeyman plumber and 
steamfitter; one lIaborer; one 
journeyman plumber; one tin- 
ner; and one electrician. Has 
three employees in the service. 


KKK KKK KK 


Chippewa 


H, A. Tagatz Elm Grove, 
Wis.— 
three journeymen plumbers 
and steamfitters; three labor- 
ers; one salesman; one refrig- 


erator and electrical appliance 
service man. Has no employees 
in the service. 


KKK «K 


Charles H. Rumff Co., Willow 
Grove, Pa.— 
three journeymen plumbers 
and steamfitters; and one la- 
borer. Has three employees in 
the service. 


KKK KKK KKK 


Walbert & Burlingame Co., 
Bethlehem, Pa.— 
two journeymen plumbers and 
steamfitters; two journeymen 
plumbers; four helpers; and 
one truck driver. Has six em- 
ployees in the service. 


KK * 


A. CC. Gvid Co., Wilkinsburg, 
Pa.— 
two journeymen plumbers; and 
one laborer. Has no employees 
in the service 


KKK KKK KKK 


Haley-Warren, Inc., Atlanta, 
Ga.— 
three molders; three molder 
helpers; one foundry superin- 
tendent; one accountant; one 
engineer; and one engineer 
helper. Has no employees in 
the service. 


KKK KKK KKK K 
x * 


Electrovent Fan & Mfzg. Co., 


Chicago, Ill.— 
one punch press operator; 
three sheet metai men; and 


eight general shop workers. 
Has sixteen employees in the 
service. 


KKK KKK KKK K 
KKK KKK KKK EK 
KKK KKK KKK 
KKKKK 

A. Y. MeDonald Mfg. Co., 


Dubuque, lowa— 
approximately three salesmen; 
three salesmen trainees; five 
moulders; five foundry In- 
borers; six core room workers; 
ten machine shop workers; one 
engineer; one designer; and 
one order clerk. Has one hun- 
dred and three employes in the 
service. 


KKK «K 

G. B, Spiegel Corp., Chicago, 
til 
one salesman; two assembly 
workers; and one engineer. 
Has two employees in the 
service, 


KKK KKK KK KK 
KKKK KKK KKK 
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Wm. F. Steck Co., Indianap- 
olis, Ind.— 
two journeymen plumbers and 
steamfitters; six journeymen 
plumbers; two journeymen 
steamfitters; twelve laborers; 
two salesmen; two supervisors 
and foremen; and six miscel- 
laneous workers, Has eighteen 
employees in the service. 





Contractor-dealers, wholesalers 
and manufacturers list the job 
opportunities they offer to re- 
turning servicemen. Information 
available to Govt. departments 


x * 


Clifford Gorball 
Htg., Lowell, Ind.— 
two journeymen plumbers and 


Pibz. & 


steamfitters. Has no employees 
in the service. 
x K 

Cc. W. Ramseyer Pibg. & 
Htg., Muscatine, Ilowa— 


one journeyman plumber and 
steamfitter; and one laborer. 
Has no employees in the serv- 
ice, 


KKK KK K 


iL, - Le Lindholm, 
lowa— 

one journeyman plumber; one 
journeyman steamfitter; one 
laborer; one salesman; one su- 
pervisor and foreman; and one 
bookkeeper. Has one employee 
in the service. 


«x * 


A. Van Vieet Pibz. & Htz. 
Co., Seott City, Kansas— 
one journeyman plumber and 
steamfitter; and one journey- 
man plumber. Has two em- 
ployees in the service. 


KK KKK K 


Odgen, 


Dennis Marcum Co., Rich- 
mond, Ky,— 

two journeymen plumbers and 
steamfitters; three laborers; 
and one bookkeeper. Has four 


employees in the service. 


Hoffman “Specialty Co., In- 
dianapolis, Ind.— 


four salesmen; thirty factory 


employees; five office em- 
ployees; three miscellaneous 
workers. Has twenty-seven 


employees in the service. 
KKK K 


Marshall Furnace Co., Mar- 
shall, Mich.— 
unlimited number of dealers 
(branch managers); as many 
factory employees as ceiling 
will allow; two office em- 
ployees; and two engineers, 
Has forty-two employees in 
the service. 


KKK KKK KK KK 
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The Schaible Co., Cincinnati, 
OL 
six molders; six general foun- 
dry laborers; ten machine op- 
erators; three set-up men; 
eight bench assemblers; and 
one draftsman, Has sixty em- 
ployees in the service. 


KKK KKK 


The Philip Carey Mfg. Go., 
Lockland, 0.— 
five to ten miscellaneous work- 
ers. Has no employees in the 
service. . 


a 
* 
* 
* 
* 
* 
* 
* 
* 
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Dick Brothers, Read- 
ing, Pa.— 

sixteen brass molders; eight 
turret lathe operators; fifteen 
polishers; and fifty-five mis- 
cellaneous workers. Has one 
hundred and one employees in 
the service. 


Ine., 


Watts Regulator Co., Law- 
rence, Mass.— 

forty to fifty machinists— 
secrew machine operators—and 
technical inspectors; and one 
draftsman. Has forty-five or 


more employees in the service. 
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Johnston Brothers, 
Ferrysburg, Mich.— 
two salesmen; three welders; 
three boilermakers; ten ma- 
chine operators; three office 
employes; three miscellaneous 
workers, 
ployees in the service. 


Ine. 


Has seventeen em- 





conc 
the 



















se eS 2S. fo ee ee ee Uva. 6B ee 





Was, 





V-E Bluepri 

Further details of | 
steps looking towak 
industry to civilian pr 
announced by. J. A; 1] 












PB’s pre-VE-D 
reconversion 
Juction have bee 
































































































the War Produ¢tion E B 0 _ 

In a statement Mr.” emphasized 
that one of the most iti actors con- 
fronting a number of i ries in the 
United States was thes br obtaining 
tools and equipment & ary to resume 
civilian production, W which such 
production would be Dusly delayed. 

“Many of these toe and this equip- 
ment,”’ he said, “ c¢ ong time to man- 
ufacture and, thei e, it is important 
to start produc ion > early as possible.” 
‘He pointed out, u bver, that in general 
no preference raf™™es would be assigned 
except for “fi in n” and “bottleneck” 
tools and piecegm™f equipment without 
which a civiliaggroduction line would 
be unable to ‘ 

This policy ¥y assist industries with 
long lead time t s, such’as the automo- 
bile industry, t 7 ready for production, 
Mr. Krug explaii 

“It is not Doss at this time,” Mr. 
Krug said, “to atg ize the procurement 
by industries ¢ ing to build new 
plants or set up § ely new production 
lines of all of ff pls and equipment 
needed for such I The country can- 
not yet undertake® impact of this 
kind of procurement? 

Mr. Krug also sta at the same 
criteria would be usé thorizing the 
minor amounts of ¢@ Action which are 
necessary to permifgmene setting up of 
workable lines of § Huction for civilian 
products but aga mphesized in this 
connection that no ye scale new plants, 
such as a number € ge industries are 
planning, could " horized at this 
time. “a 

The new policy ha cleared by 
the Central Requiremes ommittee of 
the War Production Boa d has the 
concurrence of the Armé vices and 
the other claimant agencié 
e e 
Cutback Com m 
amare “a = that will 
“Be re nsible gout the de- 








tails of sroblems involved in 
ee 1 relaxing war and war- 















g production controls on indus- 












chairman of 


try, has been announced by J. A. Krug, 
aeesizman of the War Production Board. 
_ The committee, to be known as the 
‘Com: pau ittee on Period One” (CPO), will 
be... sible for timing of the 

“aw ee taken and for 
van ove call pattern 
e iding the 
i follow - 


IOC 
Sea 





the for 
to be follo 
resumption of civilian pr 
ing “Victory-in-Europe” D 
One” is the name given to the 
pected to elapse between victor} 
Europe and victory over Japan. 

This new group, which already has 
been working to make the coming re- 
conversion transition period as orderly 
as possible, consists of 16 top WPB 
officials representing all phases of the 




























.agency’s operations. It is similar in com- 


position and duties to the “Codcave” 
committee (Committee on Demobilization 
of Controls After Victory in Europe), 
which was set up by WPB last fall when 
the defeat of Germany looked imminent. 

It will be the policy of the committee 
to consult with all segments of industry 
so far as possible before final action is 
taken. The CPO is also consulting with 
other affected Government agencies to 
ensure coordination of all Government 
reconversion plans. 

Chairman of the new committee is J. 
D. Small, executive officer of the War 
Production Board; the vice chairman is 
S. W. Anderson, program vice chairman 
and chairman of the Requirements Com- 
mittee; the CPO executive is W. E. 
Haines, executive assistant to the pro- 
gram vice chairman. 


More War Houses 

Washington, D. C., April 14—Continued 
expansion of a home building program 
designed to relieve general congestion 
in war production centers was reported 
today by Administrator John B. Bland- 
ford, Jr., of the National Housing Agency. 

Nearly 25,000 units have been author- 
ized by NHA under this program, known 
as H-2 housing, in 111 communities 
where sufficient building labor was found 
to be available to carry out the con- 
struction without interfering with direct 
war employment. 

Several additional quotas for important 
areas will be cleared in the next few 
days, Mr. Blandford declared, and added, 
“T am hopeful that the H-2 program will 
prove a valuable bridge toward recon- 
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version of the housing industry.” 

Within the limitations imposed by war 
conditions, the NHA is also doing all in its 
power to make it possible for returning 
war veterans who are unable to find 
suitable accommodations for themselves 
and their families to build their own 
homes, Mr. Blandford said. Up to now 
more than 2,700 priorities for the con- 
struction of dwellings have been issued 


~» to former servicemen. 
&. In addition, more than 13,000 other 








Biorities have been granted to relieve 
i of individual hardships. 
' eee 


| Housing 

lon, D. C., April 28—Methods 
of government-owned war 
housing | becomes surplus to war 
needs waé—imannounced today by Philip 
M. Klutz “cor issioner of the Fed- 
eral Publid ising. Authority. 

The Nati s Agency has 
been designat™® ve lus Property 
Board as disposal agenc handle ‘the 
sale of surplus housing Bperty and 
facilities, and has assigned Mgposal re- 
sponsibility to its constitué * it, the 
Federal Public Housing Auf™pity. The 
disposition plans, based oMMmme dolicies 
adopted by the National Housin 
will affect the bulk of ma 
200,000 publicly financed pe 
family dwellings, including de 
ables, which will become surplus 
during or after the war. They also 
the disposal of most of the temporar 
housing declared surplus during the war. 

In accordance with the Lanham Act, 
permanent war housing that is not de- 
mountable and that becomes surplus to 
wer needs will be sold for private resi- 
dential purposes unless transferred for 
use by other Federal agencies or other 
uses specifically authorized by Congress. 
Projects may be considered for use as 
low-rent housing where local communi- 
ties, through their governing bodies and 
the local housing authorities, request it. 
The Lanham Act provides that such 
housing may not be used for low-rent 
projects except with specific approval of 
Congress. In cases of such local re- 
quests, other disposition plans will be 
deferred to give Congress an opportunity 
to consider the requests. 

Of the 420,000 temporary housing ac- 
commodations, including portable shelter 
units other than house trailers, any that 
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become surplus during the war will, if 
possible, be transferred to other Federal 
agencies for their use in this country or 
for emergency housing abroad by United 
Nations governments. 

Structures that become surplus during 
the war, and that are not required for 
these purposes, will be made available for 
non-residential or institutional use on 
the project site, or for other uses off the 
site. Since the structures are regarded as 
below standard for residential purposes, 
they may not be removed substantially 
intact for off-site use except for non-resi- 
dential or institutional use by public or 
quasi-public agencies. Such agencies, 
including schools and hospitals, are to be 
given preference. 





More Oil Rationing 


Washington, D. C., April 21—Primary 
fuel oil suppliers and dealers will operate 
during the next heating season under 
virtually the same simplified rationing 
system adopted at the beginning of the 
heating year that ends August 31, 1945, 
the Office of Price Administration said 
today. 


The next heating season will extend . 
from September 1, 1945, to August 31, . 


1946. In order to start the movement of 
next winter’s suppliers, first “period’’ 
coupons will become valid on June 1, 
1945. They will have a value of 10 gallons 
per unit. 

The new program is based on supply 





estimates received from the Petroleum 
Administration for War. About the same 
amount or slightly less fuel oil will be 
available for civilian consumption nex} 
winter as during the past season, PAW 
reported. On this basis, the rationing 
program has been organized to provide 
about the same basic rations as last 
season. 

A departure from last year’s policy wil] 
invalidate all of this year’s ration coupons 
for consumer use at the close of the 
present season, August 31, 1945. Last 
year, unused coupons of the previous 
season were permitted to remain valid. 
This reduced the nation’s fuel oil supply 
by about 2,500,000 barrels, a drain that 
supplies will not permit, OPA said. 
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Good Neighbor Policy 


Just sitting around the other evening 
feeling glad the work for the day was 
over when the phone rang and it was one 
of the neighbors wanting me to come 
over because he was in a bit of a jam 
and needed some advice. 

Since you never can tell when you'll 
be wanting a bit of a lift yourself, I 
changed from slippers and housecoat to 
shoes and overcoat and took a little hike. 
Found friend neighbor and what do you 
think he was doing? 

This is one for the books! He was 
down in the basement and he had a 
beaner of a fire in his amusement room 
fireplace and was heating the end of a 
sewer rod in it! 

I asked him what in the world he was 
trying to do! He told me that the drain 
line to the laundry trays and floor drain 
had been plugged up off and on for a 
period of months and he had tried every 
make of solvent on the market, had 
flushed the line with both hot and cold 
water, and had tried rods of various 
kinds, but with only temporary succes#— 
and that for very limited periods. 


Expert’s Advice 


It would stay open just about long 
enough for the Missus to get started with 
the weekly washing only to find that the 
drains would not carry off the water. 
She would then have to empty the tubs 
with a pail and carry the water upstairs 
and dump it out of doors, and she didn’t 
like it. 

He had just talked to some chap who 
knew all about plumbing, however, and 
this chap had explained everything. He 
had even drawn a sketch showing how 
the plumber doing the job had permitted 
some lead and oakum to escape from the 


joint and partially block the pipe with 
the result that a little water would run 


out and then lint and scale and suds” 


would cause another stoppage. This chap 
that knew all about plumbing had told 
him exactly what to do and he had been 
doing it for several hours, but was 
beginning to be a bit skeptical about the 
results; hence the phone call, not for 
service at $2.50 per hour, but just for 
advice for the asking and giving. Such 
are the neighbors. 


Only It Didn’t Work 


The idea was to heat the end of this 
sewer rod and then to shove it into the 
sewer pipe through the clean-out fittings 
in the floor drain and in that way to 


“The idea was to 
heat the end of 
this sewer rod and 
then to shove it 
into the sewer 
pipe through the 
clean-out fittings 
in the floor drain, 
and in that way to 
melt out the lead 
and oakum... .” 
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melt out the lead and oakum and there- 
by clear the pipe. 

It was so simple I wondered why no 
one had ever thought of it before; the 
only drawback being that it didn’t work 
at all. 

Reminded me of the time when I was 
pretty young at the game and had sold 
a job of plumbing to a chap by the name 


of Smith. Just a row of small stores, 


four in all, with a toilet in the basement 
and a sink on the first floor of each. Just 
after the job was completed the various 
tenants moved in and right away there 
was a call to repair one of the toilets 
and we found that it was plugged, and 
how! , 

None of our equipment succeeded’ in 
pushing through the stoppage. We dis- 
connected the bowl, turned it upside 


‘down and tried to remove the stoppage 


from the bottom, but, as they say today, 
“No soap.” 

We told Mr. Smith that there was 
something in the bowl which should not 
be there, and Mr. Smith admitted that he 

(Continued on page 124) 
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Above and at right: Sections of the Andrew showroom 
displaying stokers, lavatories, water systems, stock water- 
ing equipment, model bathrooms and other equipment. 


HE pictures on this and the following page 
show various angles in the showroom of Roy V. An- 
drew, Harvard, Ill. It will be remembered that readers 
suggested, through Domestic ENGINEERING editorial 
columns, various layout ideas for this showroom. 


This “grand opening” is typical of many which soon 
will be celebrated by plumbing and heating contractor- 
dealers—as indicated by the results of showroom ques- 
tions in the latest Domestic ENGINEERING survey. 


Above: Private Robert D. Andrew, son of the contractor 
(who was able to be home on furlough) pictured here 
with his mother and father. Mr. Andrew states that one 
reason for the new showroom was to provide a thriving 
business for the son’s return after the war. 


? 


At left: Counter for the display of such equipment as 

motors, milking machines and other items. Below: Dis- 

play of automatic heating controls and manufacturers’ 

literature. This counter separates various sections in the 
showroom. 





Andrew Grand Opening 


More pictures showing arrangement of equipment in 

the showroom of Roy V. Andrew, Harvard, Ill. (See 

also preceding page). In spite of current material 

shortages, Mr. Andrew was able to bring together a 

representative grouping of plumbing, heating and 
associated lines. 
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For Friends and Customers 


H. T. Yelton, Inland Supply Co., Elgin, IIl., was one 
of the many visitors at the opening. Sinks and cabinet 
were displayed individually and in model kitche® 
groupings. Many of the ideas for the showroom wet 
taken from Domestic Engineering columns. 
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Conference eee 


; second All-Industry 
Conference, held April 10 by the Plumb- 
ing Contractors Assn. of Chicago for all 
branches of our industry, provided an 
open forum discussion on numerous 
problems of mutual interest to all 
branches. 

The conference closed with the reading 
of a list of detailed questions which it 


was hoped will be answered—at least in 
part—at a third meeting of this type to be. 


held in October. The first such conference 
took place last fall. 

Among the numerous questions pre- 
sented were the following: 

Q. “What will be the after-war sales 
policy of the wholesaler?” 

Q. “Why not a universal mark up on 
fixtures?” 

Q. “Would it not be practical to exer- 
cise a larger discount on good credits?” 

Q. “If the master plumber were re- 
quired to file a credit statement every 
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six months, would it not cut down the 
wholesaler’s overhead by eliminating bad 
debts?” 

Q. “Should there not be a credit given 
to the plumbing contractor who picks up 
material at the jobbers, thereby saving 
delivery expense?” 

Q. “Could there not be a quantity dif- 
ferential when the contractor buys in 
large quantities as is done on big jobs?” 

Q. “Should not the practice of having 
the owner guarantee the cost of mate- 
rial be eliminated—thereby giving the 
master plumber who operates a good 
business, clean competition?” 

Q. “Would the cost of material be 
cheaper if the jobber billed his material 
on ten days from date of invoice—there- 
by giving him a chance to turn his money 
two or three times a month—practically 
a cash discount?” 

Q. “Are the supply houses going to con- 
tinue to move tools and materials from 
one job to another without charge after 
the war?” 

Q. “It has been discovered that some 
supply houses give different prices to 
different contractors; is this going to 
continue?” 

Q. “Will the supply houses cooperate 
with the contractors in trying to adjust 
unethical practices after the war?” 

Q. “I suggest that wholesalers supply 
tv master plumbers material for show 
purposes at cost.” 

Q. “How can we compete with direct- 
to-you or mail order houses in over-the- 
counter sales?” 

Q. “Why do some supply houses en- 
courage industrial buying?” 

Q. “Would the wholesalers and manu- 
facturers consider it a profitable invest- 
ment to join with the plumbing con- 


97 





Among the speakers at the second AIll- 

Industry Conference in Chicago were: 

Robert E. Murphy, president, Plumbing 

Contractors Assn. of Chicago; Howard 

J. Elliott, temporary chairman; Ray A. 

Ferguson, chairman of education com- 
mittee. 


tractors in establishing an institute for 
training journeymen, wholesalers and 
manufacturers in salesmanship, business 
administration, statistical studies, etc., to 
be open to all members?” 

Q. “Would a joint propaganda cam- 
paign, sponsored by organized labor, 
plumbing contractors, wholesalers and 
manufacturers for the purpose of up- 
grading the business generally and the 
master plumber particularly, be prac- 
tical?” 

Q. “Can the Chicago branch of the 
plumbing industry afford to spend the 
sum of $50,000 for three years at least 
for self-betterment?” 

Q. “What plans, if any, have the job- 
bers and manufacturers to sell the public 
through their advertising and otherwise 
on the complete installation instead of 
the fixtures or other commodities of the 
trade?” ‘ 

After President Murphy had stated the 
purpose of the conference, a principal 
address was made by Mr. Elliott. This 
speaker stated that it was necessary for 
the various branches of the plumbing 
and heating industry to assemble to- 
gether to discuss and help solve mutual 
problems for the protection of the un- 
informed public, which he said is unaware 
of the dangers confronting it in the 
promiscuous peddling and unexperienced 
installation of plumbing. 


A second address was made by W. E. 
Price, The Knapp Supply Co., Muncie, 
Ind., who discussed wholesalers’ view- 
points and plans. 


The conference was closed with an 
address by Mr. Ferguson summarizing 
the remarks of the speakers and calling 
attention to next fall’s meeting. 








— Isometric Circles... 


jn top figure illustrates the 
method employed in laying out an iso- 
metric circle in the left elevation of the 
cube, 

First, draw the left elevation of the 
cube in isometric (A B C D), then draw a 
line from corner (C) to corner (A). Next 
draw a line from corner (D) to a point 
midway between (C-B). This locates 
point 1. Next, draw a line from corner 
(B) to a point midway between A and 
D; this locates point 2. 


Brooder House 


To the Editor: 


I have the problem of a brooder house, 


made of cement blocks 8 in. thick and 


Now, using point 1 as a center, draw 
arc (W X). Using point 2 as a center, 
draw arc (Y Z). Next, using B as a cen- 
ter, draw arc (W Y) and using D as a 
center, draw arc (X Z). 

The lower figure illustrates the method 
employed to lay out an Isometric Circle 
in the right hand elevation of a cube. 

First, draw the right hand elevation of 
the cube in isometric (A B F G). Next 
draw a line from corner (F) to corner 


14 ft by 14 ft by 10 ft high, which I want 
to heat by radiant hot water, either 
gravity or circulating type. Brooder 
house is to be heated to 105 F. 


C. S. C. 


N. Carolina 
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(A). Then draw a line from corner (B) 
to a point midway between (A G) and 
locate point 1. 

Next draw a line from corner (G) toa 
point midway between line (B F) and 
locate point 2. 

Now, using point 1 as a center, draw 
arc (W X), and using point 2 as a cen- 
ter, draw arc (Y Z). Néxt use corner 
(G) as a center and draw arc (Y W) and 
use corner B as a center and draw arc 
(Z X). 


uestions From Peadet! 


To the Reader: 

Owing to the fact that you did not men- 
tion the minimum outside temperature 
and anything about the room construc 
tion, we are unable to give you exact 
figures; but we will make certain assump 
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YOUR GOLDEN OPPORTUNITY! 


Are you ready for the great up-surge of building sure to come? Get 
in on the ground floor by preparing now to specialize in copper plumbing. 
There is no better way of building a profitable business and a reputation for 
quality workmanship than by installing copper plumbing with NIBCO 
WROT Fittings and Valves. Every job you do will be an immediate adver- 
tisement for you... and every job will pay you a larger profit for easier 
work. Write today for complete catalog of NIBCO WROT and Cast 
Valves and Fittings. Be prepared! 


NORTHERN INDIANA BRASS CO 


VALVES AND FITTINGS SINCE 1904 

















tions and indicate the calculations in 
round figures so that you can see the 
method used. In the first place we will 
assume a minimum outside temperature 
of zero and we will suppose that the roof 
is an ordinary shingle roof on wood strips 
and with no furred-in space below the 
roof. 

The first thing to do is to determine the 
co-efficients to be used for the concrete 
block and the roof and to determine the 
factors of heat loss for these items as well 
as the door and glass for a temperature 
difference of 105 deg—zero, or 105 degrees. 
This gives the following: 


Temp. 
Material Co-eff. Diff. Factor 
Walls, 8 in. Block 0.56 105 deg. 60 
(almost) 

Roof, Shingle ....0.46 105 deg. 46 
Se: J ccicmwwae 11 105deg. 116 
Door 

SS ee 116 


all the co-efficients being in Btu per hr 
per sq ft of surface. 

Next the amounts of the different sur- 
faces must be computed which gives the 
following: 

Glass, 1 Window 414 x 5% or 24 sq ft 

1 Window 414 x 2% or 12 sq ft 








1 Door 6%,x3 or 20 sq ft 
(SP esac eee 56 sq ft 
Walls, 14 ft x 10 ft x 4 or 560 sq ft 
Glass and Door ............ 56 sq ft 
Set FE s. ininis ct 2 504 sq ft 
Roof, 14 x 14 plus 15% ...... 225 sq ft 


(15% for slope) 
Cubic Contents 14x14x10..1,960 cu ft 
The wall loss for the net amount of ex- 
posed wall will be 
504 sq ft x 60 Btu or. .30,240 Btu 
The glass and door loss will be 
56 sq ft x 116 Btu or.. 6,496 Btu 





Total Loss for walls and glass. .36,736 Btu 
Allowed for average exposure, 
10%.. 3,673 Btu 





Loss from walls and glass in- 

cluding exposure. . 40,409 Btu 
Roof, 225 sq ft x 48 Btu or..... 10,800 Btu 
Leakage, 3 air changes per hour 
1,960 cu ft x 105 deg 


3 ch 
+ Oe S or. .10,700 Btu 
55 cu ft 


Total amount of heat loss 
per hour. .61,909 Btu 

Now the heat radiated from hot water 
radiation when supplied with circulated 
hot water and standing in a room at 70 F 
is taken as 200 Btu when the water is at 
200 F. In a room at 105 F the heat de- 
livered would be less because the hot 
water temperature cannot be increased 





above 200 degrees without danger of 
boiling. In the normal case, the difference 
in temperature between the water and 
the room is 

200 deg—70 deg or 130 deg 
and, if this results in a heat emission of 
200 Btu the emission amounts to 
200 Btu/130 deg or 1.54 Btu per deg diff 

in temp. 

In your case the difference in temperature 
would be only 

200 deg—105 deg or 95 deg 
and the rate of heat emission under this 
condition would be 
200 Btu/130 deg x 95 deg or 144 Btu per 

sq ft 

It may be even a trifle less than this 
owing to the air not circulating across the 
heating surface quite so rapidly with a 
reduction in temperature difference; this 


would not exceed 5 per cent, however, 
and usually is disregarded. In fact it wil) 
be compensated for by the neglect to con- 
sider the small amount of heat received 
from the heater room which already has 
been done. 

We now know the amount of heat lost 
per hour from the room (61,909 Btu) and 
the amount of heat delivered by each 
square foot of circulator hot water heat- 
ing surface (144 Btu). and the amount of 
heating surface required will be 

61,909 Btu/144 Btu or 430 sq ft. 

t is found that radiation requirements 
increase very fast as the room tempera- 
ture desired rises above 70 degrees, and 
when the room temperature gets up to 
the same temperature as the water or 
steam being used for heating, the amount 
of radiation reaches infinity. 





Trouble Job from the Past 


To the Editor: 

I just ran across a letter that I had 
written to you a few years back. Why 
this letter was not mailed, I am at a loss 
to explain. 

Because the problem was so interesting 
to me and because it was through the 
advice of your engineering department 
that the job was made 100 per cent satis- 
factory, I am passing it along to you in 
the interest of the trade. The whole 
difficulty revolved around one of those 
jobs that occur once in a million; i.e., a 


one pipe steam job with two circuits and 
the entire job in perfect balance. 
There is no other publication that I 
enjoy so very much as I do Domestx 
ENGINEERING. My -knowledge of heating 
has been obtained in the school of ex- 
perience and your publication has done 
very much in assisting me, with your 
very interesting explanations of the other 
fellow’s difficulties, your clear interpre- 


Below: General layout of the problem 
described above. 
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COPPER. cuts down complaints 


OU know from observation that the owners and 
_ + occupants of a building have hair-trigger tempers on 
_ the subjects of water supply and heating. Let the water 
fun red or merely trickle, let a damp spot appear on 
| ceiling or wall, let the temperature drop a few degrees— 
| and telephones buzz with complaints. Water and heating 
| lines of copper tube provide insurance against troubles 
| such as these. 

Revere Copper Tube (99.9% pure copper) is seam- 
less and is cold drawn with a gun-barrel finish inside. 
It is deoxidized, and is free from flaws and blemishes. 
| Joints are made with either soldered or compression 
fittings. 

Designed for water supply, heating, air conditioning 
and other services, this tube is stamped with the Revere 
name and type at regular intervals. Look for these iden- 
tification marks—they insure full wall thickness and 
the close gauge tolerances that are so necessary for tight 
sweated joints. 


In making your post-war plans you can specify such 
long-lived Revere materials as copper tube and pipe; 
Red-Brass pipe; sheet copper for tanks, ducts, pans and 
trays; sheet Herculoy for tanks; Dryseal copper refrigera- 
tion tube (dehydrated and sealed); copper oil burner, 
heat control and capillary tubes. 

Revere materials are handled by Revere distributors 
in all parts of the country. The Revere Technical Ad- 
visory Service, Architectural, is always ready to serve you. 
Call Revere. 


REVERE 


COPPER AND BRASS INCORPORATED 


Founded by Paul Revere in 1801 
Executive Offices: 230 Park Avenue, New York 17, N.Y. 














tations of new methods and, lately, of 
government rulings. 

We had installed a one pipe low pres- 
sure steam heating system in an old 
type square house. The boiler was lo- 
cated in the center of the rear of the 
house. We came out of the header with 
a 3 in. riser and split this into two 2-in. 
mains which spread and went down each 
side of the house—supplying an equal 
portion of the radiation. So much for the 
installation. 

The job was installed in the fall of 
the year and, naturally, the owner did 
not think much of the peculiar action 
of the heating system until the weather 
really began to get cold. On being called 
to the job, I noticed that one side of the 
house would cool off before the other 
side, and then vice-versa. In other words, 
you could never tell which side was go- 
ing to cool off first. I forgot to mention 
that we had used vacuum-vent valves. 

As a correction to the trouble I tried 
every possible remedy: changing vents, 
packing valves, relocating returns, clean- 
ing the boiler and the return lines, clean- 
ing the vents, covering the mains, closing 
outside openings in the foundation—in 
fact everything that anyone would sug- 
gest would be given a trial. 

When I was at my wits’ end and at 
the bottom of my pocket book, I hap- 
pened to be sitting in the office one day 
reading Domestic ENGINEERING when the 
thought accurred to me to try the engi- 
neering department of your publication. 
So I wrote to your engineer. 

In a few days I received a letter with 
this note: “Try the idea sketched on the 
attached sheet.” Well, I tried the idea 
and the job worked perfectly from then 
on. 

This is the story as it actually hap- 
pened. The time of the story was in 
the fall of 1935. 

I am enclosing a sketch of the job and 
the successful remedy suggested by your 
engineer. 


Kentucky N. G. B. 


Needs Grease Trap 


To the Editor: 

I have a problem in that grease 
congeals in a house trap. If you do not 
remove the congealed grease every three 
or four months, the main sewer gets 
clogged on house side of trap. Pipe has 
pitch to trap but grease congeals in solid 
coating, sealing the top of trap and also 
reducing the size of opening in sewer 
main leading to trap. 


N. Y. T. M. 


The solution for 
problem described 
in column at left 
is shown in color 
in this drawing. 
This hookup 
worked when 
other suggestions 


had failed. 








Suestions From Feaders 
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To the Reader: 

Either your trap is located in a very 
cold place or—more likely—there are 
some fixtures which are discharging a 
large amount of greasy water into the 
drainage lines and in passing through the 
trap the grease floats on the surface until 
it congeals and sticks on the inside of 








the trap surface. Putting a good wrap- 
ping of 2 in. rock wool on the trap may 
help some but if the trouble is caused 
basically by a large amount of grease in 
the waste water about the only proper 
remedy is a good grease trap placed on 
the waste lines from which the grease is 
being received. 





Mr. Bowles on Price Control 


(Continued from page 86) 

are equal, no absorption of a manufac- 
turers’ price will be required. If the 
margin is already below the “expense 
rate” at the time of manufacturers’ price 
increase, no absorption of the higher 
price will be required, but neither will 
sellers be allowed to increase margins 
to equal the “expense rate.” Previous 
margins will remain unchanged. 

These are the minimum points beyond 
which cost absorption will not be re- 
quired on a trade-wide basis. Such trade- 
wide consideration is generally allowed 
for stores selling under OPA specific 
margins or set dollar-and-cent prices. 

A second consideration we must al- 
ways keep in mind in applying cost ab- 
sorption on a trade-wide basis is how 
special trade groups will fare. When a 
supplier’s price goes up on a particular 
commodity or line, there is sometimes a 
group of sellers who obtain the major 
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part of volume from that commodity or 
line. The practice is that price increases 
will be granted where necessary to pre- 
vent any significant group of sellers from 
suffering over-all hardship. 

Some wholesalers and retailers may 
become alarmed at the possibility of cost 
absorption equal to the difference be- 
tween operating expenses and margin 
being required on some commodities. 
Anticipating such absorption on item 
after item, they foresee all profits van- 
ishing. It must be remembered, however, 
that the industry earnings standard also 
still applies assuring the trade _ profits 
before taxes at least equal to those of a 
peacetime period. 

Retail furniture stores had a 33 per 
cent “expense rate” and a 44 per cent 
over-all gross margin when they were 
required to absorb manufacturers’ prices 
on wooden furniture equal to about 3 
per cent of their selling prices of that 
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ATURE found it comparatively 
simple to insulate a stream- 
lined job like the seal, but did you 
ever try to wrap up a giraffe? Men 
who have to insulate flanged or 
threaded fittings in a piping system 
will readily understand the compari- 
son. By the same token, Tube-Turn 
welding fittings give a streamlined 
silhouette which is easily insulated, 
with never a leak to cause insulation 
replacement. 

Other Tube Turns advantages 
directly related to cost include lighter 
weight, greater strength, longer life, 
and the consequent lower mainte- 
nance. Smooth turns free from ob- 
structions make for increased efh- 





TUBE-TURN 


TRADE MARK 


DOMESTIC ENGINEERING 


ciency of flow. And Tube-Turn weld- 
ing fittings permit installation of a 
piping system in less space, with 
greater flexibility of layout. 

For complete information on the 
superiority of Tube Turns’ exclusive 
manufacturing methods and data on 
successful installations in many in- 
dustries, write for Catalog 111. 


Selected Tube Turns Distributors in every 
principal city are ready to serve you from 
complete stocks. 


TUBE TURNS (iInc.), Louisville 1, Kentucky. 
Branch Offices: New York, Chicago, Phila- 
delphia, Pittsburgh, Cleveland, Dayton, 
Washington, D. C., Houston, San Francisco, 
Seattle, Los Angeles. 


Welding Fittings ) 
and Flanges 
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Smooth, permanent insulation 


Because Tube-Turn welding fittings 
make smooth, leak-proof turns, in- 
sulation goes on easily, never needs 
to be removed because of leaks. 
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furniture. After this absorption, margins 
were reduced, but net profits before 
taxes were still far above those of peace- 
time. 

This industry earnings standard does 
not, however, put government in the 
position of guaranteeing every individ- 
ual business a profit regardless of its 
efficiency. There were business failures 
long before price control. 


Differing Margins 

So far, I have discussed cost absorp- 
tion on commodities which are usually 
marked on quite similar margins by all 
sellers. 

On other commodities, however, mar- 
gins vary widely among the different 
stores in which they are sold. These mar- 
gin ranges tend to exist on commodities 
for which OPA control is the freeze 
type or the seller’s historical margin 
type. 

Because of the wide variety of margins 
on some commodities, an individual-firm 
basis for cost absorption is applied. On 
the firm basis, absorption of a supplier’s 
price increase on a particular commodity 
will not be required when such absorp- 
tion would reduce the margin below the 
operating “expense rate” of the firm. 
In such instances, the “expense rate” 
used is the seller’s own. 

Again we have to consider the “ifs” of 
this complicated problem. If cost absorp- 
tion is required on a commodity selling 
at relatively similar margins in all stores 
including those of freeze type of historical 
margin control, such absorption would be 
made on a trade-wide basis. 


Trade-Wide Rate 


The trade-wide “expense rate” is used 
as a measure for cost absorption on com- 
modities sold under relatively uniform 
margins. The individual firm’s “expense 
rate” is used for commodities having 
widely divergent margins. 

If the increase in a manufacturer’s 
price is so small that it would place the 
margins of few, if any, sellers below the 
“expensive rate”, all sellers would be 
required to absorb the small increase. 

General facts to be remembered about 
cost absorption on particular products 
are that absorption will not reduce mar- 
gins below the cost of doing business of 
an entire trade, and, if margins are not 
uniform on a product, below a firm’s 
cost of doing business. 

No absorption is required if a manufac- 
turer’s price increases are on a commodi- 
ty being sold on a margin equal or below 
the “expense rate.” There will be no 
changes in margins. 

The wholesaler and retailer combined 
will often have a capacity to absorb more 
than the manufacturer’s price increase. 
In that case, OPA will determine the 
fair amount each should absorb using the 
standards just outlined. 
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There are several ways this division 
can be worked out. One is to consider 


the total dollar spread between factory 


and consumer. The percentage of that 
amount which the wholesaler retains is 
the percentage of the cost increase he 
absorbs. The percentage of the dollar 
outlay the retailer retains is his absorp- 
tion percentage. 


A Typical Example 

Presume that the manufacturer’s ceil- 
ing price on a commodity has advanced 
$1.00 per unit. Suppose also that the 
wholesaler and retailer have a combined 
capacity of $2.00 to absorb suppliers’ in- 
creases on that article. For example, say 
the range between the price obtained by 
the manufacturer and the price paid by 
the consumer for this commodity is $9.00. 
Of this $9.00, the wholesaler retains 
$3.00, the retailer $6:00. Then the whole- 
saler would absorb 33% per cent of the 
$1.00 price increase, and the retailer 
would absorb 66% per cent. This exam- 
ple is an over-simplification of the 
problems that would doubtless be in- 


War Jobs Continue 


(Continued from page 72) 


situation in a light vein. “We’re In There 
Trying” and “Battle of the Bulge—Home 
Front Version” are other slogans in- 
cluded in the drawing but not reproduced 
here. 

The Schaible Co., now engaged in pro- 
duction of urgent war needs for four 
government procurement groups, has just 
issued a bulletin stating that, on top of 
current contracts, the unfilled 


war 





“Mike” Schaible, president of The 
Schaible Company, standing near a 
‘“‘wheelabrator” (for cleaning castings) 
surrounded by’ flood waters (see item). 
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volved in actual dual absorption, but j 
is a method possible in some cases, 


Consumer Gets Some 

Should the manufacturer’s price jp. 
crease on a commodity be more than the 
combined capacity of the wholesaler an, 
retailer to absorb, each then absorbs the 
maximum, and the remainder is passed 
on to the consumer. . 

Cost absorption is one of the require. 
ments OPA must follow in its job of 
keeping prices down in a time of increas- 
ing supply costs. It puts the business man 
in partnership with OPA in keeping 
operating costs down thus keeping prices 
down to a generally fair and equitable 
point. 

Unless we use standards to see that 
prices are generally fair and equitable 
-now and in the difficult months ahead, 
we cannot hope. for orderly transition 
into a sound postwar economy. Business 
men are vitally concerned with that 
transfer, and the objective aid which you 
have given us in working out problems in 
the past year has been invaluable. 


plumbing orders on its books represent 
ten to sixteen months’ production at the 
last level. 

Advising the trade that “it would be 
of no benefit to anyone for us to con- 
tinue piling up additional orders for 
civilian production,” the company in its 
bulletin stated frankly the reasons “why 
we cannot handle more business.” 

Quick tightening of the entire’ war 
effort following the Germans’ “Belgian 
Bulge,” with a step-up in munitions re- 
quirements, the Schaible executives re- 
call, made it necessary to sacrifice the 
remaining. civilian production at the 
plant. 

Hopes and plans had been made that 
by this time, at least some civilian pfo- 
duction could be resumed im the struggle 
for goods against the ever-increasing 
flood of customers’ orders,—some a year 
old—the bulletin relates. 

But the Ohio River flood this spring 
came along and tossed the Schaible pro- 
duction schedule. The plant was flooded 
and production halted for a week. “As 
a result of the flood, additional weeks are 
required to get production back to ful 
normal level” the bulletin continues 


with reminder that after the cleanup§ 


work was completed, it was necessary t 
“catch up with military schedules” ané 
then gradually resume some _ plumbing 
production. 

Notwithstanding the above two indica- 
tions of conditions which are somewhet 
typical, our industry looks forward to 3 
gradually increasing supply of almost all 
plumbing and heating equipment. Agail, 
those manufacturers who hold curret 
war contracts are not certain as to thei 
duration, inasmuch as cutbacks are no 
occurring at a rapid rate. 
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INSTALL STEEL PIPING 
ADEQUATE FOR TOMORROW’S NEEDS 


Dad cant water 


the Victory Garden... Until the baby's 
had his bath! 


Ties aren't so sweet at this moment 
in the bungalo built for three. Certainly, you 
could argue that the Victory Garden is more im- 
portant than Junior's bath! Or vice versa! 

But the real culprit in this triangle isn’t Dad, or 
Junior, or Mommy! Actually, it’s the guy who put 
in those inadequate water pipes--too small in dia- 
meter to allow water to flow freely enough to satis- 
fy this water-loving family’s needs. 

There are literally millions of homes like this-- 
homes where another bath in the new wing, or a 
shower in the attic, a lavatory in the hall closet, a 
few extra outlets in the laundry or outside, have 
made the old piping entirely inadequate. And the 
owner doesn’t realize that no more water can be 
delivered than pipes can carry under existing city 
pressures. 

The way to insure all the Dads and Juniors and 
Mommies all the water they want is to install new 
steel piping big enough to accommodate extra out- 
lets they want as the family grows. So here’s a 
word of advice to you who will provide the water 
systems for America’s millions of old houses to be 
modernized and the millions of new homes to be 
built-- watch the sizes of those water pipes. It costs 
so little more to install adequate-size steel pipes 
and make sure that the home owner stays satisfied. 





Pipe and Tubular Products-Sheets- Electrolytic Tin Plate - Bars - Rods- 
Plates - Conduit - Coke Tin Plate Wire-Nails-Tie Plates and Spikes. 














ae Hammond Globe Valves: (1) Full 
waterway (2) Full opening (3) Ex- 
tra pipe clearance (4) External type 
bonnet (5) Broad faced seat (6) Ea- 
cased disc (7) Packed under pres- 
sure (8) Jewet type packing rings. 


Hammond Gate Valve — Rolled 
brass stem with deep threads — 
Internal type bonnet with broad 
hex—Double wedge disc navy spe- 
cification metal gate with powerful 
uniform wedging action—Pleasing 
body design with long pipe threads 
— Jewet type packing rings — 
Packed under pressure in wide opes 
position. 
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A sweet valve for the plumbing and heating 
contractor and manufacturer 


By concentrating on the production of ice of 125 lb. working steam pressure. They 
one type of valve (125 Ibs.), amazing eff- are economical from the standpoint of first 
ciency is achieved in manufacturing. From cost and dependable year in, year out service. 
the highly perfected methods of foundry They have earned the reputation of 
casting, to the machining, assembly, and “Standard of value with the heating and 
final individual testing, every operation is plumbing trade for over 30 years.” 
streamlined production. Globe valves, gate valves, angle valves 

Hammond Valves are engineered with a and check valves in sizes from 4,” to 2” for 
margin of safety for the recommended serv- iron pipe or copper tubing. 





HAMMOND BRASS WORKS 
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MODERNIZE BATHROOMS NOW 


with Bathe-Rize pre-FABRICATED 


SHOWER CABINETS 





TWO FACTORS—thé ever-increasing popularity 
of shower bathing generally, and the shower- 
cabinet itself—its convenience, economy, and 
smart styling—have put this “BATHE-RITE” 
Shower Cabinet in the front rank of public 
demand and acceptance. 











SALES-MINDED plumbing contractors are profit- 
ing daily from recommending and _ installing 
“BATHE-RITE” Shower Cabinets wherever a 
convenient, practical and economical shower 
fixture is needed. 








“BATHE-RITE'S" size makes it easy to install in 
all types of remodeled or new structures. 





“BATHE-RITE'S™ skill and ingenuity in solving 
current and future installation problems and de- 
mands account for the national sales leadership 
of the “BATHE-RITE” Cabinet. An active, pow- 
erful advertising and merchandising program is 
available now for you to use for sales and profits. 











Ask for complete facts—today! 








MILWAUKEE STAMPING COMPANY 


8038S South 72nd Street Milwaukee 14, Wisconsin 








You End Guesswork in Selection of Controls and Concen- 
trate Your Selling on Your Manufacturer's Name When 
You Handle ‘‘Coordinated Controlled Heating’ 


Controls have individual characteristics and design features which 

require their careful preselection by the manufacturer's engineers 

to assure peak operating efficiency of the heating plant. That’s the 

reason more and more progressive manufacturers are engineering 
THE a controls and heating units as an integral package — every part | 
3 | coordinated to work together for maximum fuel economy and 


MAGIC DIAL assured heating satisfaction. 
THERMOSTAT. 


Characteristic of the 








HOW “COORDINATED CONTROLLED HEATING” SIMPLIFIES SELLING 


It's easier to sell ‘‘Coordinated Controlled Heating’’ because it gets 
you over your biggest selling hurdle by eliminating your prospects’ 






controls which Perfex 













manufactures to the 
specifications of leading producers resistance to separate names for heating unit and controls. Moreover, 






of heating equipment is the Magic with ‘Coordinated Controlled Heating’’ you have something ex- 
Dial Thermostat. Embodying a dis- clusive to sell. The controls you offer bear your heating manufac- 
tinctive heating device in its thermal turer’s trade name — the name that means most to you because it 
represents your stock in trade — the name no competitor can use. 



















element, this thermostat is extreme- 
ly sensitive to slightest variations in 





room temperature and maintains 
close control without overshooting. 


The Magic Dial Adjustment permits 

tuning the firing operation to the in- ye gre 
dividual preference of the house- 3 Hawks ith 
holder CONTROL 





Ask Your Manufacturer 
for Details of the Magic Dial 
Thermostat Used in 
“Coordinated Controlled Heating”’ 





j 





Local 
| Meetin G4 


-I7,2,9. 


Plans for forming a chapter of Indoor 
Climate Institute were discussed by 
members of the board of directors of 
the Institute and local members of the 
heating and air conditioning industry 
at a meeting in Hartford, Conn. recent- 
ly (see photo below). 









Among participants 
in the Hartford ICI 
organization meet- 
ing were: George 
P. Luscombe, Elec- 
tric Home Division, 
Hartford Electric 
Light Co.; Edward 
C. Marsden, Mars- 
den & Wasserman; 
J. K. Knighton, Air 
Conditioning Divi- 
sion, Servel, Inc.; 
ICI board member; 
and B. H. Dingley, 
Hartford Gas Co. 
Mr. Knighton ex- 
plained the objec- 
tives of ICI at the 
meeting and Mr. 
Marsden served as 
presiding officer. 


(See page 116) 


110 : DOMESTIC ENGINEERING May, — Ma 


STANDARD 


HEAT EXCHANGERS ENGINEERED FOR | 
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Newly improved to provide the greatest possible heating efficiency, STAND- 
ARD Manifold Tankless Heaters are available in sizes to serve one family 
or one hundred. Simplified installation saves many man hours. Designed 
to fit on virtually all sectional type boilers. Because domestic hot water 


contacts only copper or brass the possibility of rusty water supply is 


eliminated. 





Your Assurance of In 
and 

HIGH EFFICIENCY EQUIPMENT! : 

. year 

The name “STANDARD” identifies heat exchange equipment that is engineered serv 
for topmost efhciency in operation... the type of equipment you can specify ties 


and install with fullest confidence. 


66gys) 
Typical of the STANDARD line of heat transfer products which are now serving STANDARD ROUND C a 
on many war-time industrial and domestic installations are the two STANDARD TANK LESS HEATER YOl 


Tankless Heaters pictured on this page. 


Built by a manufacturer whose long years of peace-time experience has been i ee se Bee pak hueiial weaiiies ‘or. ie THI 
enhanced through a broad program of war production, these STANDARD prod- ” & Sy: . 








ucts offer you the last word in tankless heaters. conjunction with round steam boilers. The last _ 
STANDARD Engineers have a complete understanding of your installation word in domestic hot water efficiency. Light- wish 
problems and are prepared to assist on all jobs involving heating, cooling, con- weight. Easy to handle. Quickly installed. to y 
densing and evaporating equipment. Scientifically designed for most satisfactory 
performance. 
ING TO 
[EXPANDIN SERVE you peter \ STANDARD HEAT TRANSFER PRODUCTS beyc 
: © Oil Heaters . @ Condensers that 
“4 @ Coolers @ Converters visit 
e Liquid Heaters © Heating Elements your 
@ Reclaimers @ Interchangers 





STANDARD HEATER & OIL EQUIPMENT CO. 


| Heat Exchangers for Heating ... Cooling ... Condensing and Evaporating of Liquids and Gases 
245 CORNELISON AVENUE JERSEY CITY, NEW JERSEY 
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An Open Invitation 


We invite the trade to inspect the facilities 
of Sid Harvey, Inc., during the month of June, 
1945, Monday to Friday inclusive, 10:00 A.M. 
to 3:00 P.M. 


We believe that you will find that a day 
spent at our plant will be worth your while. 
You will be shown practical money-making 
ideas such as: 


How to eliminate “Call Backs.” 


Live demonstrations of various pump 
and valve troubles with diagnosis 
and corrections. 


How to use less skilled workers on 
service. 


Simplifying your service problems on 
complicated burners. 


Converting obsolete burners to modern, 
easily-serviced jobs. 


Using the “Package” plan. 


In addition, you will be shown the methods 
and the precision machinery used in rebuild- 
ing more than 25,000 defective units last 
year. You will be shown the vast stock of 
service parts at your disposal and the facili- 
ties employed so that your order may be filled 
the same day as received. 


YOU WILL NOT BE ASKED TO BUY ANY- 
THING, and there will be no obligation what- 
soever on your part. However, should you 
wish to make any purchases we will extend 
to you a flat 


10% DISCOUNT 


beyond your regular prices on all products 
that you care to buy during the day of your 
visit. That will be our contribution toward 
your expenses. 


VALLEN STREAM, NEW NORM 4 





ANSWER QUICKLY TO BE SURE OF EARLY DATE 
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Seowce Manage’ 
and Some Men 
all Cordially Gneiled 

lo be Guests at 
sip H ARV . 
OPEN HOUSE 
with a one day 
cowwe wv 


TROUBLE cHOOTING 


ee 


R.S.V.P. 



























THE PROGRAM 


- 10:00 A.M.—Welcome by Sid Harvey, follow8d 
by an inspection trip through the plant. 


11:00 A.M.—Live demonstration of 
pump and valve troubles. 


various 





12:00 Noon—Cocktail and Luncheon as guests 
of Sid Harvey, Inc. 


1:30 P.M.—Live demonstrations: 


Converting obsolete burners. 
“Package” Utilization. 
Questions and answers. 


3:00 P.M.—Adjournment. 


Those who wish to stay may do so for informal discussion or to 
revisit specific departments of interest. 





HARVEY’S AT VALLEY . 
STREAM : COUPQN 
lf you come by train from : 
New York, leave Long Island 5 °!D HARVEY, INC. 
station (Pennsylvania) at & WALLEY STREAM. N. Y. 
8:56 or 9:03 (about % & 
hour). We will meet the , 
train and take you to the . We wish to attend the Sid Harvey Open 
0 bak yr trey Al , House and ‘Trouble Shooting School” on 
tions. (15 miles from Times . June..... (or June..... or June..... ) 
Square. ) 
ids wield eMedia. catia : at 10 A.M. We will have ..... men in 
vations. i attendance. 
Our catalog is available to & 
anyone in the trade on 4, 
, £ 
tigers SOc 3. oct beenannispeeiacadll si 
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Z00-TON ATV ORAULIC PRESS. 1N tHE 


Geared for 309 [hwdudlion 


When Chrysler Airtemp was called upon 
to produce heating, cooling and refrig- 
eration for our Armed Forces, its bat- 
teries of specially designed machine 
tools were quickly put to work. These 
same facilities assure efficient produc- 
tion of peace-time products on a quality- 
volume basis. Just as Chrysler Airtemp 
pioneered the “Packaged” Cooling Unit, 
it likewise pioneered the Combination 
Heating and Cooling Unit for the home. 
Chrysler Airtemp manufactures a com- 
plete line of heating equipment—steam, 
hot water and warm air, using all types 


HEATING -> 


COOLING - 


of fuel. With proven designs and a back- 
ground of performance, Chrysler Air- 
temp is in a position to offer the Ameri- 
can public better products at lower cost. 


The Chrysler Airtemp Triple Line... 
Heating, Cooling, and Commercial 
Refrigeration . . . offers heating dealers 
a very unusual opportunity for 12 
months’ profitable operation. Remem- 
ber, direct dealer agreements will be 
available for any single Chrysler Air- 
temp Line ... any two lines . . . or for 
all three lines. « Airtemp Division of 
Chrysler Corporation, Dayton 1, Ohio. 


CHRYSLER 


AIRTEMP .PL ARG 


THE TRIPLE LINE 


THE 4 FUNDAMENTALS 
of CHRYSLER AIRTEMP 
DEALER OPERATIONS 


1. Engineered Installation 
2. Proper Dispiay 

3. Outside Selling 

4. Customer Service 


Buy More War Bonds: Tune in Majo 
Bowes every Thursday, CBS, 9 p.m., E.W.1. 


REFRIGERATION 
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It’s time to plan 


PE Pe _ PP GED 
s £ ey y Sofft PS te “gare “Megs yo + 


@ Start this needed service work as soon 
as the present heating season is over. Sched- 
ule it systematically through the summer 
months... so next fall won’t see you snowed 
under by customers’ calls for immediate 
service. With their plants in ‘“‘first-class” 
condition, your customers will be ready for 
the hard winter ahead—a winter that prom- 
ises to see even greater fuel shortages than 
last heating season. 


Help them stretch ayailable coal supplies 
even further . . . help them combat fuel waste 
by selling them Draftender Controls, avail- 
able without consumer priorities. They include 
damper motor, PENN Temtrol—the heat- 
anticipating thermostat—and limit switch. 








Add these three to any hand-fired plant, and 
more economical firing is assured. They 
eliminate alternate chilling and overheating 
prevalent with hand-controlled dampers. 


So make your summer service calls more 
profitable—for your customér and you—by 
selling him Draftender Controls. Youll be 
selling comfort, convenience and economy — 
tying in with the government fuel conserva- 
tion program. Order Draftender Control 
Sets from your local wholesaler now! For 
further information, write Penn Electric 
Switch Co., Goshen, Ind. Export Division: 13 
E. 40th Street, New York 16, U. S. A. In 
Canada: Powerlite Devices, Ltd., Toronto, 
Ontario. 
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FOR HEATING, REFRIGERATION, AIR CONDITIONING, ENGINES, PUMPS AND AIR COMPRESSORS 
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BINGDON) POTTERIES Ine. 


(Formerly ABINGDON SANITARY MANUFACTURING COMPANY ) 





Under this Banner... 
WE CARRY QN’ 


In adopting its new corporate name, the ABINGDON or- 
pany was established and has es: , ae 

| ganization has taken one more step forward in its long-range 
served the plumbing trade con- program of expansion . . . a program which includes the 
tinuously throughout the interven- modernization and extension of its facilities, the construction 
of new buildings, the addition of new equipment and the 
broadening of its fields of endeavor. 


ABINGDON ’S history dates back 
to 1908. In that year the Abing- 
don Sanitary Manufacturing Com- 


ing years. To more accurately 
describe its business, the manage- 
ment recently announced the As ABINGDON POTTERIES, INC., we will continue to 
produce vitreous china fixtures of topmost quality . . . we 
will expend every effort toward serving you to the best pos- 
sible advantage that wartime conditions will permit .. . and 
the same personnel that has long been identified with this 
organization will constantly endeavor to improve this service. 


adoption of its new name... 
ABINGDON POTTERIES, INC. 








opuUCcTS 
ABINGDON PR MILY 


China Plumbing 


Fixtures 


| Mgr. 
FE. BIDwELl President and Gen L. G. a 
- dts , BE. : E, asu 
S pecialties R vy. B. a Ware Div. “ ai BOWNSON. 
Ww. HATCH, a ‘ ° : e 
Art Pottery y p.—Plant Mgr. D. io rior Plumbing Div. pitt’ span 
B. PrESLAK, Asst 34 er Secy 
cessors : ot) Sup’t- As 
Gen'l SuP 
LL, ; 
G. Ean Ware Div. 
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1 \\ POTTERIES 
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Vitreous 


Vitreous China 
Vitreous China 


Felds pat Miners ana Pro 


SALES REPRESENTATIVES IN ALL LEADING CITIES 








‘How to keep a job moving on schedule 


Use fittings that work right the first time few minutes saved here and there—mean 
and every time... that keep jobs swing- the difference between a job that bogs 
ing along . . . beat schedules and give down at a loss and one that moves along 
ou that extra margin you need to ‘“‘make on schedule . . . with profit. Use Square 
out.” Grabler Square “Gee” Fittings “Gee” Fittings on every job—use them 
speed up installations . . . precision-cut, all the time. Ask for them by name... 
triple inspected threads start instantly, Grabler Square “Gee” Fittings. 

make up with ease to a leak-proof joint. 

Husky beads provide a good grip for THE GRABLER manwracTuRING COMPANY 
a wrench ... there’s no need to baby 6565 BROADWAY e¢ CLEVELAND, OHIO 


Square “Gees.” Uniform, sturdy body Warehouses: NEW YORK + CHICAGO + ATLANTA 
construction assures years and years of PHILADELPHIA + LOS ANGELES » SAN FRANCISCO 
DENVER + DALLAS « ST. LOUIS « PITTSBURGH The Man With The Pipe 
Wrench avoids time-wast- 
ing grief with Grabler 
Square ‘‘Gee’’ Fittings. 


service in the line—protects your repu- 
tation. A little less time-wasting grief—a “Throw Your Scrap Into the Fight!”’ 


GRABLER 





—— iS et SQUARE “GEE” PIPE FITTINGS 
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- MEETINGS- 9.2.9 


More than 60 representatives of heat- 
ing and allied interests attended an or- 
ganization meeting in the auditorium of 
the Hartford Gas Company in Hartford, 
Conn., recently to discuss plans for form- 
ing a local chapter of the Indoor Climate 
Institute. 

Edward C. Marsden, of Marsden and 
Wasserman, Hartford wholesaler, acted 
as temporary chairman and introduced 
John K. Knighton, sales manager of the 
air conditioning division of Servel, Inc., 
Evansville, Ind., and member of the 
board of directors of the Indoor Climate 
Institute, who explained the nature and 
purpose of the Institute. 

Mr. Knighton made clear that the ICI 
was in no sense a competitor of various 
trade associations. “Its object is educa- 
tional and promotional, seeking to make 
the public heat conscious, Indoor Climate 
aware, for greater comfort and service 
and endurance. The Institute includes the 
whole heating system, insulation and heat 
loss and distribution, developing a public 
desire for better heating system in the 
homes. Its activities, in addition to edu- 
cation and promotion, are concerned with 
science committees, and the need of en- 
gineering supervision of installation.” 

After questions from the audience a 
show of hands indicated a large percent- 
age present interested in forming a Hart- 
ford chapter. Mr. Marsden said he would 
appoint an organizational committee of 
ten or twelve to be announced later, the 
committee to report at a second meet- 
ing. 

ee 8@ ® 


IC! Directors 


Election of new directors to fill two 
vacancies on the governing board of In- 
door Climate Institute, at the April meet- 
ing in Detroit, was announced this week 
by Paul B. Zimmerman, president. 


At stoker dealer 


meeting: “Frosty” 

Winters, speaker; 
p 

P. I. Bohmann, 


chairman of direc- 
tors; Pres. Otto A. 
Hillman; M. J. 


Clancy, Milwaukee. 


The new directors are C. A. Olsen, 
president of the C. A. Olsen Mfg. Co. of 
Elyria, and president of Henry Furnace 
Co., Medina, Ohio; and Bruce T. Cun- 
ningham, sales executive of Research 
Products Corp., Madison, Wis. 


Oil Heat Institute 


Revising the usual procedure, Oil Heat 
Institute of America has urged members 
to “stay away” from the annual meeting, 
being held in Chicago on May 8. The 
directors are acting, by proxy, for the 
membership in accordance with national 
wartime policy. 

In an official bulletin, OHI stated: 
“Before the annual meeting in 1946 ar- 
rives oil burner manufacturers may be 
in all-out production and the industry, 
with a first-class war record, on its way 
to meeting a civilian demand that is pent 
up and pressing. The Chicago meeting 
will take note of these eventualities. .. .” 

The association has announced that a 
new booklet will soon be available to 
answer consumer inquiries on post-war 
equipment. The pamphlet will be en- 
titled “Automatically—The Heat for To- 
morrow.” 

It is also announced that manufac- 
turers and dealers are preparing to meet 
manpower shortages. To aid in the overall 
solution, OHI is preparing a basic train- 
ing text for the use of new service per- 
sonnel entering the industry. This text 
is well on the way to completion. Plans 
for its use are under consideration in the 
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distribution division and it is expected 
that the chapters will supervise the use 
of the text as an instruction manual jp 
lecal training schools, after which the 
newcomer will be ready for specific and 
detailed instruction on the installation 
and servicing of the burners made or sold 
by his own employer. ° 
eo 8 ® 


Institute Officers 


At the annual meeting of the Oil Heat 
Institute of New England, held in Boston 
recently, the following officers were 
elected: Edward P. Hacker, Portland, Me. 
president; Francis Gilbane, Pawtucket, 
R. L., 1st vice president; Russell F. Swett. 
3rd vice president; Fred N. Beckwith, 
secretary-treasurer; A. W. Barr, Newton, 
Mass., representative to the national as- 
sociation; Messrs. Gilbane, Joseph F. 
Walsh, Roslindale, Mass., and Ivan C. 
Sutherland, Lynn, Mass., executive 
board; and Don P. Hobbs, Malden, 
Mass. (two years); Donald G. Clark, 
Worcester, Mass.; Harold W. Loveren, 
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Dover, N. Y.; Robert T. Platka, Burling- 
ton, Vt., and Thomas J. Reagan, New 
Bedford, Mass., directors. 

Because of the ODT ban on conven- 
tions, this was a proxy meeting, the an- 
nual spring meeting having been post- 
poned. 

Otto T. Urban, Mason City, Ia., has 
been appointed director of the education- 
al division of the Oil Heat Institute of 
New England, which is arranging for a 
series of schools for oil burner service 
men to be held in several New England 
cities. 

ee 8 ®@ 


Chi. Stoker Dealers 


The latest meeting of the Chicago 
Stoker Dealers Assn. witnessed several 
motion pictures and heard two interest- 
ing addresses. 


to fu 
for pr 

For 
are cl 
as fol 
ments 
laid o 
on the 

Floc 
not cc 
report 
ing di 
loss tl 
cause 
tion ¢ 


system 


laid ov 
heatin, 


Seated 








A special feature was an address “What 
is Ahead for the Retail Stoker Dealer?” 
by “Frosty” Winters, president Consoli- 
dated Industries, Lafayette, Ind. Mr. 
Winters foresaw better products, better 
selling and better installation in the 
postwar period. 
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= growing interest in 


,}panel heating and the trend toward the 
. |“basementless” home combine to empha- 


size the importance of the report, “Mea- 


sfsurements of Heat Losses from Slab 


Floors,’ No. BMS103, sponsored by the 


-1U. S. Dept. of Commerce, and prepared 


by Richard S. Dill, Wm. C. Robinson and 
Henry E. Robinson. The expressed pur- 
poses of this project were to furnish 


, fcomparative data on heat loss in floors of 
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different types and, as far as practicable, 
to furnish data whereby the heat loss 
for proposed floors could be predicted. 

For the purposes of this study floors 
are classified on the basis of arrangement 
as follows: those laid over heated base- 
ments or over other heated spaces; those 
laid over unheated spaces, and those laid 
on the ground. 

Floors laid over heated spaces were 
not considered in gathering data for this 


freport since, in most houses having heat- 


ing devices in the basement, the heat 
loss through the floor is negligible be- 


cause the basement is warmed by radia- 


tion and convection from the heating 
system. This is also usually true of floors 
laid over closed crawl spaces containing 
heating pipes and ducts. 





ha 


b 
rp? 


onal 


li- 
Mr, 
ter 





the | 






Seated at the speakers’ table at a recent meeting of the Chicago Stoker Dealers Assn. were: Ervin E. baer ag secretary ; 
tin T Delabar, asst. traffic manager, C & NW Ry.; Lynn S. Spring, fuel engineer, Koppers Coal Co.; I 





HEAT LOSSES 
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Other factors taken into consideration 
in the study were: where walls are poor- 
ly insulated, floors will be cold near the 
exposed walls inasmuch as a cold draft 
of air descends along the surface of such 
walls; floors gain and lose heat by radia- 
tion, convention, and conduction and the 
radiant gain is frequently important. 
(Since floors laid over unheated spaces 
have been observed to be several de- 
grees warmer than the air directly above 
or below them, it is concluded that they 
are warmed by radiation from the ceil- 
ing, the walls, and the contents of the 
room). 

Observations made during the study 
convinced the authors that heat loss 
through a floor laid on the ground or 
laid over a crawl space was likely to be 
small compared to the total heat, and for 
this reason, the temperature of the floor 
as it affects comfort is, in most cases, 
as important as the heat loss. 

For determining the heat loss through 
several types of floors, the general plan 
adopted for the floor tests was to provide 
a structure above a specimen of each 
kind of floor and to observe the amount 
of heat, supplied in the form of electric 
energy, necessary to maintain a tempera- 


ture of 70F within the structure during 
cold weather. Although the walls and 
ceiling of the structure were heavily in- 


sulated, some heat loss through them 
was inevitable. In order to compensate 
for this condition, tests were made dur- 
ing which the floors themselves were so 
insulated that the heat loss through the 
structure could be measured. 

The following summary of conclusions 
is presented in the final section of the 
report: 

Information gathered during these 
tests indicates that, as far as warmth or 
heat loss is concerned, a concrete floor 
may as well be placed on the ground as 
to be laid over an unheated crawl space. 
This conclusion does not apply to a floor 
laid over a closed crawl space containing 
heating pipes or ducts, since such a 
floor would undoubtedly be warmer in 
winter and therefore more comfortable 
than a concrete floor laid on the ground 
or a concrete floor laid over an un- 
heated space. 

Insulation at the edge was found to 
lower the heat loss from a floor. An ar- 
rangement for insulating slab floors laid 
on the ground is probably practicable in 
many cases. Installation of an insulating 
barrier at the edge of a floor laid above a 
crawl space complicates the support 
problem, and the expense may make it 
inadvisable. 

The data indicate that insulation at the 
edge of the floor is much more important 
for floors laid on the ground, so far as 
warmth in winter is concerned, than in- 
sulating under the center of the floor. 
Water may be prevented from entering 
the floor structure from underneath by 
using crushed stone, cinders, or gravel, 
in a depth of a few inches, and a layer 
of tar paper or other impervious material. 


Mar- 
. G. Hacquebart, fuel 


engineer, Raleigh Fuel Co.; “Frosty” Winters, president, Consolidated Industries ; E. Berg, director; Otto A. Hillman, execu- 
tive chairman; P. I. Bohmann, chairman of directors; M. J. Clancy, managing director, Solid Fuel Institute, Milwaukee, 
Wis.; T. E. Gorman, executive secretary, Illinois Fuel Merchants Assn.; Joseph Heritdge, director; B. W. Murray, treasurer; 


E. A. Loepker, field representative; W. J. Crawley, director. 














ae and hot water f_r 
bottling, washing and other process pur- 
poses in the Coca Cola Company’s beau- 
tiful and highly efficient Atlanta, Ga., 
bottling plant is provided by a gas-fired 
steam heating plant, completely auto- 
matic in its operation, which also sup- 
plies comfort heating for the plant. 

Located in the town where Coca Cola 
was originated, the new plant is equipped 
with the latest in heating equipment as 


well as bottling machinery and conveyors. 


for handling cases of bottled drinks. 
Furthermore, three types of unit heaters 
were used to fill the three separate heat- 
ing needs in the plant. 

The bottling plant area proper is heated 
by a series of wall-suspended blower 
type heaters with adjustable fan speeds. 
Some of these blowers are placed for 
vapor absorption in the work areas and 
to prevent moisture from accumulating on 


the inside of the wide expanse of win- 
dows on the front of the plant. These 
vindows were designed to permit visitors 
a clear view of the bottling operations 
which are performed in an atmosphere 
of surgical cleanliness. 

Adjacent to the bottling plant area are 
shops for the repair of trucks and refrig- 
eration equipment and for the design and 
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Night view of bottling plant constructed 

by Coca Cola Co., in Atlanta, Ga., with 

heating system designed to provide wt. 

most in flexibility and economy of 
operation. 


storage of display advertising materials. 

These rooms are heated by propeller type 

unit heaters inasmuch as the areas cov- 
(Continued on Page 132) 
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Above: Two air conditioning units suspended above 
the stairwells in the plant circulate air from the 


30-ton air conditioning plant. 


Left: Summer comfort in the offices and lobby * 
furnished by equipment shown here. 




















“Hidden wall” convectors supply heat in the offices 
and lobby. These convectors may be further concealed 
if finished in similar fashion to the walls of the room. 
Since furniture may be placed directly in front of them 
no room space is wasted through their installation. 


- Small shops for the repair of trucks and 

refrigeration equipment and for the de- 

sign and storage of display advertising 

materials are heated by ceiling-suspend- 

ed propeller type unit heater installed 
as above. 


A series of wall-suspended unit heaters 

(above) with adjustable fan speeds are 

used to heat the bottling area of the 
plant. 





150 hp gas-fired steam boiler (left be- 
low) provides heat and, in addition, 
steam and hot water for bottling, wash- 
ing and other process purposes, with 
the stoker-fired boiler (right below) 


serving as a standby. 
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Colo. State Meeting 

Chief speaker at the 48th annual con- 
vention of the Colorado Society of Sani- 
tary and Heating Engineers, held in 
Denver April 16 and 17, was R. K. Land- 
reth, president of the National Assn. of 
Master Plumbers. 

Mr. Landreth urged close cooperation 
between master plumbers and the jour- 





A. J. Adshade 


neymen so that they may work together 
to better the industry and as a result be 
in a better position to do their part in 
the postwar world. The speaker said 


= 





J. C. Taylor 


manufacturers had informed him that 
plumbing fixtures for at least two years 
after the war would be the same as those 
produced in 1942. Designs will show no 
radical change. 

Plans being made by members of the 
Colorado association to prepare for the 
expected postwar business increase and 
to put returning servicemen back into 
jobs were announced. 

Other convention speakers were B. F. 
Stapleton, mayor of Denver; Colorado’s 
Gov. John C. Vivian; M. Bundy, OPA; I. 
A. Fuller, chief Colorado plumbing in- 
spector; F. R. Jamison, director of pub- 
licity, Public Service Co. of Colorado, 


and M. P. McDonough, business agent, 
Local Union No. 3. 

E. B. Clayton, Denver, who has served 
as president of the association for 23 
years, in a short address at the close of 
the convention announced that he would 
not be a candidate for reelection. 

Officers elected were A. J. Adshade, 
Denver, president; John C. Taylor, Gree- 
ley, vice president; J. D. Brickey, Denver, 
secretary-treasurer (reelected) and James 
Jackson, Colorado Springs, sergeant-at- 
arms. T. H. Hanlin, Denver, was retained 
as executive secretary. 


Apprenticeship Plan 

“Apprenticeship . Standards for the 
Plumbing Industry. of Chicago and Vi- 
cinity” are now completed and have been 
printed in pamphlet form. These stand- 
ards were formulated jointly by the 
Plumbing Contractors Assn. of Chicago 
and the Chicago Journeymen Plumbers 
Local Union 130, U.A. in conjunction with 
the Federal Committee on Apprentice- 
ship and the Chicago Board of Education. 

Representatives of the Plumbing Con- 
tractors Assn. of Chicago engaged in this 
project were Robert E. Murphy, chair- 
man, E. A. Mortimer, John K. Dorsey and 
John C. Ewing. The Chicago Journey- 
men Plumbers Local Union was repre- 
sented by Frank J. Bent, Arthur C. 
Ebeling and Ed. C. O’Toole. Serving as 
recording secretary for the joint com- 
mittee was Peter M. Munn. 

Under the standards and revised agree- 
ment between the two associations, the 
wages of apprentices, instead of being 
on a flat rate basis as they have been 
for years, are now based on a percentage 
of the wages paid to journeymen plumb- 
ers, and are graduated and increased 
every six months period during the five 
years of apprenticeship as follows: 

lst six months 

25% of prevailing journeymen’s rate 

2nd six months 

27% of prevailing journeymen’s rate 

3rd six months 

30% of prevailing journeymen’s rate 

4th six months 

33% of prevailing journeymen’s rate 

5th six months 

37% of prevailing journeymen’s rate 

6th six months : 

42% of prevailing journeymen’s rate 

7th six months 

48% of prevailing journeymen’s rate 

8th six months 

55% of prevailing journeymen’s rate 

9th six months 

60% of prevailing journeymen’s rate 

10th six months 

75% of prevailing journeymen’s rate 
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The term of apprenticeship for a 
plumber’s apprentice shall be five years. 
The apprentice must be between 16 and 
25 years old and will be required to at- 
tend plumbing class at Washburne Trade 
School one day each week continuously, 
or a minimum of 138 days during the 
term of apprenticeship. 

Provision is also made for returning 
veterans who desire to complete their 
apprenticeship. They will be given a cer- 
tain amount of credit for experience if 
they have worked at pipe fitting while in 
the Armed Forces, and will also be en- 
titled to certain monetary benefits from 
the Federal Government until their ap- 
prenticeship is. completed. Over 100 
plumbing apprentices who have been en- 
rolled and registered are now in the 
Armed Forces. Only about 15 or 20 are 
now actively working at the trade in 
Chicago, and these will be shortly re-reg- 
istered by the Joint Apprenticeship 
Committee. 


S. F. Merchandising 


The vast market which is available to 
the plumbing and heating industry and 
the merchandising methods needed to 
secure that market were described by 
Walter Elieson of the Bureau of Foreign 
and Domestic Commerce, U. S. Dept. of 
Commerce, to a group of 100 contractor- 
dealers at the April 13 meeting of the 
San Francisco Master Plumbers Assn. 
Contractors from Stockton, Berkeley, 
Oakland and San Mateo and Santa Clara 
counties also attended the meeting. 

Mr. Elieson, who was introduced by 
Pres. Daniel Hayes of the San Francisco 
association, explored and developed the 
subject of merchandising plumbing serv- 
ices, materials and accessories, based on 
official statistics that furnish convincing 
evidence of the sales possibilities that 
are open to and rightfully belong to the 
master plumber. He developed the point 
that the contractor has a unique oppor- 
tunity to secure a “check list’? of needed 
equipment in every home he enters to 
make an installation, or even to do a 
repair job. “There will be golden oppor- 
tunities for selling when the war is over,” 
he said, “and those who get actively into 
the merchandising field early will be the 
ones who will first get their feet on the 
ground floor in the postwar era.” 


Sales Training 

Sales training for both the office force 
and the journeymen was advocated by 
Mr. Elieson inasmuch as customer con- 


tacts are available to both. W. R. Black-. 


ler, assistant state supervisor, Bureau of 
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rQR HOSPITALS.--: 


@ A recent survey among architects, widely ex- 
perienced in hospital design, discloses a num- 
ber of interesting trends in flush valve appli- 
cations for hospitals. For example, there seems 
to be a trend toward the use of foot-operated 
combinations; there is a marked preference for 
silent-action flush valves. These trends and 
others are discussed in the booklet offered 
below. 

Of course, a primary consideration in the 
selection of any flush valve combination is de- 
pendable, trouble-free performance, character- 
istic of all Watrous Flush Valves. 

Very important also is economy—here the 
simple Watrous Water-Saver adjustment makes 
possible savings of many thousands of gallons 
of water each year. 

Maintenance is another factor. This has been 
simplified by the convenient, single-step serv- 
icing feature of Watrous Flush Valves. 

And significantly important to the comfort 
and convenience of the patients is the noise 
reduction gained by the use of Watrous 
“SILENT-ACTION” Flush Valves. 

Combine all these qualities’ in 
the flush valves for your new hos- 
pital or modernization program 
by choosing Watrous Flush Valves 
—a selection that will be a con- 
stant source of satisfaction over 
the years to come. 






for your copy. 


ARCHITECTS’ VIEWS ON FLUSH VALVE APPLICATIONS 


A survey of interesting trends in the selection ot flush valves for postwar buildings is 
given in Bulletin No. 477—‘How Architects Look at Flush Valve Applications.” Write 


THE IMPERIAL BRASS MFG. CO., 1231 W. Harrison St., Chicago 7, Illinois 
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@ Naval Medical Center, Bethesda, Maryland, is 
equipped with Watrous Flush Valves. Designed by 
Navy Department with Paul P. Cret as Consulting 
Architect. Consulting Engineers: Moody and Hutchi- 
son. Plumbing Contractor: Standard Engineering Co. 


@ Fitzsimmons General Hospital, Denver, Colorado. 
Watrous Flush Valve equipped. Architect: Construc- 
tion Division of Quartermaster General's Office. 
Supervising Architect: L. M. Leisenring. Plumbing 
Contractor: Thos. F. Shea Co., St. Paul, Minn. 


@ Cook County School of Nursing, Chicago, Ill. 
Watrous Flush Valves throughout. County Architect: 
Eric E. Hall. Consulting Engineer: Willis J. Dean. 
Plumbing Contractor: E. J. Young & Co. 








Distributed through Wholesalers of Plumbing Materials 
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Business Education of the State Dept. of 
Education, who was next introduced 
pointed out that the state of California 
is vitally interested in providing ade- 
quate instruction in the field of creative 
business for the small businessman, and 
toward that end free night classes will 
be formed which will be available to in- 
terested contractor-dealers. 

An announcement was also made that 
George Y. Morton, executive secretary of 
the San Francisco association, was pre- 


paring plans for sales classes for members . 


of the organization. Such classes are also 
being organized for other California 
associations. 


California Golf 


The Plumbing and Heating Club of 
San Francisco held its annual meeting 
at the California Golf Club, April 20 with 
140 members and guests. present. The 
six new directors elected to office for 
the next two years were: Neil H. Peter- 
son, E. K. Ross, Dale Goodart, C. P. Mc- 
Carthy, J. M. Tobin, and M. J. Burress. 
E. L. Mitchell, chairman of the member- 
ship committee, introduced several new 
members, whose applications have re- 
cently been acted upon, including: Alex 
Walker, Jr., Alvin O. Clause, Robt. 
Holland, Donald D. Pinger, David 
Breslauer, G. R. Dutton, Donald 
Courtleigh, Fred G. Schmitz, Geo. 


NE 
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McMurdo, and Ernest R. Hawkinson. The 
club now lists 225 members. 

During the afternoon 99 members and 
guests signed out for a round of golf, 
the winners of which were: Class A, 
low net, E. Hicks and Earl Mitchell; 
Class B, Morgan Willey and Joe Shad- 
dick; Class C, E. Fanning and second 
low net, a tie between Robert Tuck and 
W. Gustafson. Class D winners were 
Harry Fabris and Thos. Douglass, Jr. 


Membership Meeting 

Thirty new members joined the Phila- 
delphia Master Plumbers Assn. at a 
special membership meeting held March 
29. NAMP Pres. Landreth spoke at the 
meeting describing the work of the 
NAMP and outlining the benefits of 
association membership. 

John Lamond, NAMP director, who 
served as chairman for the meeting, in- 
troduced the following guests: Philip 
Hering, Jr., Philadelphia association sec- 
retary; Fred D. Kenneck, Philadelphia 
association president; Walter Ernst, vice 
president, state association; Chas. Kauf- 
mann, chairman membership committee, 
Philadelphia association; Edward C. Rob- 
erts, past president, Philadelphia asso- 
ciation; and Frank Blazek and Peter 
Vzzo, recent winners of war bonds from 
both the national and local organiza- 
tions for securing the greatest number 
of members. 
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‘Calif. Test. Lab. 


With the fund for its maintenance and 
construction reaching a total of $75,000 in 
April, plans are now being pushed vigor- 
ously toward a realization of the plan of 
the Pacific Coast Plumbing Inspectors’ 
Assn. to create in Los Angeles the world’s 
most complete hydraulic testing labora- 
tory. 

Partly equipped and doing test work 
commensurate with its still-restricted 
facilities, the laboratory has been in op- 
eration for some time in the Engineering 
Building of the University of Southern 
California. This setup is regarded as © 
temporary, and architectural plans have | 
already been prepared for a proposed 
new building as a permanent home for — 
the testing equipment. 

The $75,000 fund, part of which is be- © 
ing used to defray expenses of acquiring ~ 
equipment and remodeling the university — 
quarters to the needs of the laboratory, — 
and part of which is held in reserve to 
finance the proposed new structure, was 
accumulated through subscriptions or 
pledges by utility companies, valve and 
plumbing equipment manufacturers, and 
other branches of the plumbing industry 
in Southern California as well as the 
West Coast in general. 

At its 1944 convention, the State Mas- 
ter Plumbers Assn. voted to contribute 
$1,000 to the project. A check for that 


Among the foursomes teeing off at the California Golf Club during the afternoon of the annual meeting of the Plumbing 


and Heating Club of San Francisco were: 
son; H. L. Sales, Jack O’Mara and Eric Roberts; and Jim Gayner, C. Wilson-Reid, F. W. Kolb, and V. Higgins. 


(upper row) W. 


L. Gustafson, J. C. McCabe, C. L. Peterson and Niel H. Peier- 


(Lower 


row) Geo. Lauer, W. L. Figroid, Vin. Kilbride and Walter R. Cole; E. Fagersten, Bob Tuck, F. Rennekar, Jim Tuck, and 


E. C. Fanning; and R. J. Fuite, C. P. McCarthy, K. C. Tomlinson, E. R. Hawkinson and A. Walker. 

















Fight next winters fuel shortage now! 


Bh, whatever the fuel situation next winter, conservation tuned up by replacements you can make all summer long, 


will still be important. So will your customer's comfort. if you cover your requirements now for DOLE AIR 


So will the money savings from one-pipe steam systems & VACUUM VALVES. So will your profit on the job. 
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amount from the association was recent- 
ly presented by Daniel Hayes of San 
Francisco, president of the state associa- 
tion, to Robert E. Vivian, dean of engi- 
neering, University of Southern Califor- 
nia. The national association was repre- 
sented by Frank C. Schilling, Beverly 
Hills, Calif., a national director. 


While the new laboratory will, to some 
extent, be patterned after and incorpo- 
rate the best ideas of hydraulic labora- 
tories in the East and Middlewest (those 
at Chicago, St. Louis, Detroit and the 
University of Iowa, for instance) the Los 
Angeles establishment will be equipped to 
make tests beyond the capacities of any 
other such laboratory in the United 
States. It will also be able to make tests 
on pipe beyond the limits of tests that 
could be made in the testing laboratory 
formerly operated by the PCPIA in the 
Los Angeles City Hall, where no pipe 
beyond 1% in. in diameter could be 
tested. 

No eastern laboratory, Stephen I. 
Smoot, secretary of the PCPIA, pointed 
out, is at present. equipped to test de- 
vices larger than 2 in. in size. Since back- 
flow devices for many installations in fac- 
teries call for sizes ranging from 2 in. up 
to 8 and 10 in. in size, the laboratory at 
the University of Southern California 
has been equipped with facilities for test- 
ing a complete range of pipe sizes, with 
tests made under actual working condi- 
tions and working pressures. 


Trenton Officers 

At the March meeting of the Master 
Plumbers Assn. of the City of Trenton, 
N. J. the following officers were elected: 
Anthony M. Howarth, president; John 
G. Carr, first vice-president; Waldburg 
C. Dobbins and H. L. McCumber, second 
vice-presidents; Frank B. Penrose, treas- 
urer; M. J. Grove, C. W. Wholey, W. A. 
Minchwan, sergeants-at-arms; Dan Sisti, 
A. E. Schoeller, J. C. B. Wouters, trus- 
tees, two years; Wm. J. Lee, trustee, 
three years; Albert E. Schoeller and 
John G. Carr, state directors. 


Indiana State Assn. 


The board of directors of the Indiana 
Assn. of Master Plumbers unanimously 
voted to cancel the proposed convention, 
in accordance with the request of the 
QDT, and proposed that the 1944 officers 
of the association should continue to 
serve until such time as the association 
could convene. 

The officers who will continue to serve 
are: A. C. Sandberg, Lafayette, president; 
Harry Hattersley, Ft. Wayne, vice-presi- 
dent; C. O. Mertz, Lafayette, secretary 
treasurer, and the following members 
of the board of directors: Joseph G. 
Hayes, Indianapolis; Thomas Gillott, 
Gary; Arthur Paetz, Indianapolis; Al 
Smith, South Bend; Chas. Kantmon, 
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Terre Haute; Eugene Wheeler, Bloom- 
ington; John H. Niewoehner, Richmond, 
and D. W. Liniger, Marion. 


Hold Dinner-Dance 

More than 400 members and guests at- 
tended the annual dinner-dance of the 
Assn. of Master Plumbers of the State 
of Maryland, Inc., held in Baltimore 
April 7. 

George S. L. Schubert, newly-elected 
president, welcomed members and guests 
and introduced such well known guests 
as Mayor McKeldin, Baltimore; Dr. Ross 
Davies, assistant commissioner of health; 
William S. Warthen, deputy health com- 
missioner; George E. Fink, sewerage 
commissioner; John D. Lamond, national 
director; and George L. Bird, N. J., and 
Luther Caskey, W. Martinsburg, W. Va. 


Baltimore Meeting 

The last meeting of the Assn. of Mas- 
ter Plumbers of the State of Maryland, 
Inc. featured a demonstration of modular 
heating controls by representatives of 
Minneapolis-Honeywell Regulator Co. 
The value of the system in the small 
homes which are expected to dominate 
the postwar market was pointed out to 
the members. 

Legislation passed by the Maryland 
General Assembly, and now up for the 
governor’s approval or veto, was scruti- 
nized during the meeting, and several 
resolutions were passed for presentation 
of the membership’s view to the gover- 
nor. 


Dolan and Olson © 
(Continued from page 94) 


had checked all of the bowls right after 
installation and all of them appeared to 
be in good working condition, but just 
the same he felt that this one bowl was 


imperfect. 


One Way to Find Out 

Me and Hank told him that there was 
only one way to find out and that was to 
break the bowl. If there was an im- 
perfection we said we would install an- 
other bowl without charge, but if, on the 
other hand, the fault was not in the bowl 
it would be up to Mr. Smith to pay the 
freight and to this he agreed. ; 

The next evening we met Mr. Smith 
right after he got home from work and 
we carried the bowl out into the back 
yard. Hank handed Mr. Smith a good 
heavy hammer and.told him to take a 
swing at the bowl right at the trap. Mr. 
Smith swung a mighty blow, the bowl 
cracked into hundreds of pieces, and 
there before our eyes was a child’s ABC 
block. It had become wedged in the trap 
and then swollen from the water in the 
bowl—so Mr. Smith paid for a new bowl. 
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At this point I suggested to friend 
neighbor that he break out a section of 
the cement floor, get down to the drain 
pipe, and then break out a section of that. 

“And then what?” he says, to which I 
replied that he could remove the stoppage 
which he would be certain to find, and 
after that he could hire a plumber to 
replace the broken pipe and fittings and 
patch the floor. 


The Missus Speaks 

It took a long time for that to sink in, 
and in the meantime he kept heating and 
reheating the sewer rod and telling about 
how much this friend of his knew about 
plumbing. I was just about ready to go 
home and get some shut-eye, when the 
basement door opened, the Missus ap- 
peared at the head of the stairs and pro- 
ceeded to tell us that she had heard all of 
our conversation and if friend neighbor 
didn’t get busy and break up that cement 
floor she would be coming down to do it 
herself because she was sick and tired 
of living in a modern home and having 
to carry laundry waste water upstairs 
and pour it out of doors—all of this with- 
out stopping for breath. 

There were a few “Yes, yes, my dear’s,” 
the sewer rod was laid to one side and 
my neighbor found a hammer and a 
chisel. Pretty soon he was chipping and 
breaking concrete, then a little shoveling 
and the pipe was uncovered showing a 
2 in. Y caulked into a 4 by 2 in. Y. A few 
blows with the hammer broke the 2 in. 
Y and the mystery of the stoppages was 
disclosed. 


Here’s What Did It 


A piece of wood about an inch square 
and a foot long was wedged into the 4 by 
2 in. Y and it could not move any further 
down into the sewer because it could not 
make the turn. Against it there was a 
2 in. long steel bolt, a wooden flange 
about 1% in. in diameter, and a bone 
doorknob! 

No one knew how in the world those 
things had got into the sewer pipe, but 
when a house is being built it is a magnet 
which attracts children of all ages and 
kinds and evidently someone had put 
these articles into the sewer pipe and 
the plumber had not noticed them. 

There was a look of “I told you so” on 
the face of the Missus as I told them 
“Good night,” and I am certain that the 
stoppage and the methods of removing 
the stoppage have been the subject of a 
great deal of discussion for a long, long 
time. 

Yes, Me and Hank finished up the job 
the next day and we added enough to 
the bill to compensate—at our usual rates 
—for the evening spent in that basement, 
but friend neighbor paid it with a smile 
and assured Me and Hank that from now 
on in he is going to let the plumbers 
do the plumbing. 
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This is John Rourke, plumbing contractor. 
His name might be Smith or Jones or Wilson 
or Davis. His plumbing shop might be in any 
village or town or city in the country. If there 
is a typical plumbing dealer, John Rourke is 
it. A good citizen who is enthusiastic about 
his country. A forward looking progressive 
independent business man whose twinkling 
eyes and ready smile have won him a host of 
satisfied customers. A respected member of 
the community in which he lives. 


Right now John Rourke is planning for the 
future. Being a good business man, he recog- 
nizes that there will be many changes in the 
economic world. He is analyzing his compe- 
tition and making plans to meet it. He is con- 
sidering a progressive merchandising pro- 
gram. He is thinking pretty seriously about 


ways of building his business, about adding 
new lines, about developing new markets. 
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MASTER PLUMBER 






His plans include enlarging his store, add- 
ing more displays of products, better lighting 
and better identification with the manufac- 
turers of the equipment he handles. 


We at Crane Co., recognizing our responsi- 
bilities to the John Rourkes of this country, 
are laying our plans to aid them. 


Just as soon as war conditions permit, we 
will offer new services and merchandising 
and display co-operation that will enable 
plumbing and heating contractors to do a 


better job—to secure more business. 


And of course, in the future as in the past, 
Crane Co. will offer a complete line of quality 
plumbing and heating equipment, backed by 
an aggressive merchandising policy that is 
the contractor’s best assurance of more sales. 
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CRANE CO., GENERAL OFFICES: 
836 S. MICHIGAN AVE., CHICAGO 5 


PLUMBING += HEATING + PUMPS 
VALVES © FITTINGS © PIPE 


























NATION-WIDE SERVICE THROUGH BRANCHES, WHOLESALERS, PLUMBING AND HEATING CONTRACTORS 
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A SMALL DETAIL— but an Important One! 


Every AllianceWare bathtub has an integral 
ee a wall-guard flange which, behind the wall-tile or 
plaster, provides permanent protection against 


water seeping into the wall behind the tub. 























Alliancé ares 
Built-in Details 
Build 
Profits 


for Plumbers 


























HE wall-guard flange and the anchor 

lugs which securely fasten the tub in 
place, may be small details, but, combined 
with other AllianceWare advantages, these 
details play a big part in building profits 
for the plumbing contractor. 
When you install AllianceWare bathroom 
fixtures or kitchen sinks, you give your 
customers extra benefits without a penny 
of extra expense to them. Not only that, 


but these benefits mean reduced cost to you. 












In the modernization of old homes and in 
answering the tremendous demand for 
new, you can make the advantages of 


AllianceWare a profit opportunity. 


ALLIANCEWARE, INC. . Alliance, Ohio 





Steel still goes to war. Washington says: “No steel tubs 
for the present. Steel is critical.” AllianceWare will be 
available to the master plumber and his jobber when 
steel is released. 
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Fla. State Meeting 


J. M. Rhoades, Sarasota, was elected 
president of the Florida State Assn. of 
Master Plumbers and Heating Dealers 
at a business meeting held in Leesburg, 
Fla, April 2 and 3. Elected to serve 
with him were: Charles M. Ewing, 
Miami, vice president; James Younkman, 
Sarasota, secretary, and Wm. Dunstan, 
Leesburg, treasurer. 

J. W. Pickelsimer, Atlanta, Ga., a na- 
tional association director, addressed the 
members, outlining the work of the na- 
tional association with particular em- 
phasis on the southeastern district. 


to and did concur in the action of the 
beard in naming Richard Tait field sec- 
retary of the state association. A discus- 
sion of the importance of showrooms 
led to the appointing of a committee to 
submit a detailed report on the subject 
to the board of directors. 

A contribution of $100 was voted to the 
American Society of Sanitary Engineer- 
ing to assist in the research being done 
on the cause and prevention of polio- 
myelitis and other diseases. The re- 
tiring president, Chester W. Armstrong, 
Bradenton, presided throughout the two- 
day session. 


North Shore Assn. 


Rupert J. Weber, Chicago, president of 
the Illinois Master Plumbers Assn., and 
Wm. R. Brookman, secretary, together 
with Robert E. Murphy, president of the 
Chicago Plumbing Contractors Assn. and 
Peter M. Munn, secretary, were guests 
at the regular dinner meeting of the 
North Shore Plumbing and Heating Con- 
tractor’s Assn. on April 2 at the Orring- 
ton Hotel, Evanston. 

The advantages of association member- 
ship and the efforts that will be made 
this year by President Weber to increase 
the membership in Illinois were dis- 
cussed. Mr. Murphy dwelt on the benefit 
of closer cooperation between the Chi- 
cago association and the North Shore 
association. Max Finke, president of the 
North Shore association, presided at the 
meeting. 


Obituaries 


C. B. Nash 


Charles B. Nash, 65, director of pub- 
licity for American Radiator & Standard 
Sanitary Corporation, Pittsburgh, died 
April 17. 

Mr. Nash’s first business experience 
was in his father’s plumbing establish- 
ment in Dayton, Ohio, after his gradua- 
tion from the University of Dayton in 
1899. His advertising career had its start 
in 1903, when he was made assistant 
advertising manager for the then Stand- 








The membership present was asked — 


DOMESTIC ENGINEERING 


ard Sanitary Mfg. Co. In 1913 he became 
advertising manager and, in 1930, he was 
appointed vice president, director of pub- 
licity. 

When this company was consolidated 
with others into the present corporation 
in 1939, he was made head of advertising 
and publicity. Mr. Nash was well known 





C. B. Nash 


in the plumbing and heating industry 
and had a great many friends among 
association officials and members. 


W. F. Slater 


William F. Slater, Memphis, Tenn., air 
conditioning pioneer, died April 21. He 
was head of Wm. F. Slater Engineering 
Co., which handled many outstanding 
industrial and government installations. 


F. M. Soper 


Frank M. Soper, 84, master plumber of 
Los Angeles who has been retired for a 
number of years, died recently. 


H. Breyer 

Henry Breyer, 85, for many years a 
master plumber in Chicago, died April 
12. He had been retired for several years. 


F. J. Sheehan 


Frank J. Sheehan, member and di- 
rector of Plumbing and Heating Whole- 
salers of New England, Inc., died recent- 
ly. He was one of the members of the 
firm of Sheehan-O’Brien Co., Boston, 
since its organization and for many years 
prior to that time was associated with the 
industry in other capacities. 


W.E. Miller 


Walter Ewing Miller, 81, former vice 
president, treasurer and director of Fair- 
banks, Morse & Co., Chicago, died re- 
cently. Mr. Miller joined the company in 
1887 when it was a partnership, becom- 
ing one of the original incorporators with 
Charles Hosmer Morse in 1891. He served 
in various executive capacities for nearly 
43 years, retiring from active duty in 
1929. 
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N.C. Wilson, Sr. 


Newton C. Wilson, Sr., 67, who was 
engaged in the plumbing business at 
Memphis, Tenn. for many years, died 
April 1. 


G. G. Jones 


George G. Jones, 64, prominent master 
plumber of Chattanooga, Tenn. and active 
in association affairs, died March 31. 


ome Chestnet 


Charles Robert Chestnut, 56, plumbing 
contractor for many years, died April 3 
at Sanford, Fla. 


H. M. Smith 


Harry Munson Smith, 76, at one time 
associated with Locke & Smith, New 
York City, and more recently engaged 
in the plumbing equipment business in 
Poughkeepsie, N. Y., died March 30. 


Walter S. L. Cleverdon 


Walter S. L. Cleverdon, 67, noted 
authority on the technical aspects of 
plumbing, died March 25 at Bronxville, 
N. Y. Professor Cleverdon was the 
author of many important writings on 
plumbing subjects. He was an associate 
professor of sanitary engineering and 
supervisor of property at New York 


University, retiring in 1938. 
A former president of the university’s 
association, he held three de- 


alumni 





W. S. L. Cleverdon 


grees: B. S. (received in 1900), C. E. and 
M. E. For several years prior to joining 
the faculty in 1918, he was an assistant 
engineer and designer with the Board 
of Water Supply, Gas and Electricity of 
the City of New York. 


G. W. Simmons 


George W. Simmons, 74, who had been 
president of W. G. Cornell Co., New York 
City plumbing and heating contractors, 
until his retirement in 1940, died recent- 


ly. 


R. B. Lyman 


Robert B. Lyman, 63, manager of the 
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Stoker Department of Peerless Manufac- 
turing Corporation, Louisville; until his 
retirement in 1944, died April 9 at his 
home in Lee’s Summit, Mo. Prior to join- 
ing this company in 1939, he was asso- 
ciated, in the same capacity, with Butler 
Manufacturing Company, Kansas City, 
Mo. He was well known by many con- 
tractor-dealers and distributors. 
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Rose H. Waldow 

Mrs. Rose H. Waldow, 75, retired presi- 
dent of Schaefer Plumbing Supply Co., 
Inc., Buffalo, N. Y., died recently. She 
was the widow of Charles J. Waldow and 
had been connected with the plumbing 


supply business for many years. As a 
hobby, Mrs. Waldow built and sold 
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houses, designing them and = sub-letting 
her own contracts. Two sons, associated 
with her in business, survive. 


E. M. Naylor 


Elmer M. Naylor, 49, Chicago, died 
April 5 at Wickenberg, Ariz. He was vice 
president and treasurer of Naylor Pipe 
Company until three years ago. 


News of Women ee ec ce e 





Philadelphia 


The April meeting of the Women’s 
Auxiliary to the Master Plumbers’ Assn. 
of Philadelphia was a most enjoyable 
one, shared by 48 members. A meat 
products demonstration was held before 
the meeting, and the rations of four 
lucky auxiliaries were supplemented by 
the winning of the cold cuts used in pre- 
paring the four tasty meals demonstrated. 
At the conclusion of this interesting fea- 
ture, the regular monthly meeting was 
held. Four new members were wel- 
comed. Mrs. Joseph Liebner was ap- 
pointed sergeant-at-arms. 

The Salvation Army was the recipient, 


in April, of a donation from the auxiliary 
equal to the one it presented to the Red 
Cross in March. The Red Cross dona- 
tion was dedicated to Dorothy Scott, 
auxiliary member in the Waves. 


Florida Conference 

The Women’s Auxiliary of the Florida 
Assn. of Master Plumbers, held its annual 
state conference at Leesburg, Fla. last 
month. Much important business was 
transacted, plans were made and con- 
structive movements launched. The en- 
thusiasm evinced was attributed in no 
small measure to inspiring addresses by 
the visiting national officers, Mrs. J. J. 


Florida Auxiliary essay winners. Prizes were presented April 10 by Mrs. Jj. J. 
Mueller, national president, at Orlando High School, Orlando, Fla. Left to right: 
Billy Corbett, third prize; Peggy Ann Steel, first prize; Mrs. J. J. Mueller, national 
president; Patty Ann Jackson, second prize; Lorraine Larson, honorable mention; 
Prof. W. R. Boon, principal, Orlando High School; Eddy Gott, honorable mention; 


Mrs. F 


. R. Fanning, general chairman, state contest. 





Mueller and Mrs. R. C. Malitz, president 
and second vice president of the Women’s 
Auxiliary, National Assn. of Master 
Plumbers. 

The conference was held in conjunc- 
tion with the twenty-fourth annual meet- 
ing of the Florida State Assn. of Master 
Plumbers and Heating Dealers, Inc., and 
a barbecue lunch and banquet were 
shared with them. The Leesburg city 
managers and police force were hosts 
at the barbecue, with Chief of Police 
Floyd R. Morgan in the role of chef. At 
the banquet, all speakers expressed ap- 
preciation for the work the auxiliary is 
doing. Corsages were presented to na- 
tional and state officers, and favors of 
ornamental pitchers were provided by 
the Orlando auxiliary. At an auxiliary 
luncheon, favors of collars were given. 

Election of state officers was held on 
April 3, with Mrs. E. G. Hauer, Tampa, 
elected president; Mrs. J. D. Puckett, St. 
Petersburg, first vice president; Mrs. H. 
G. Dupree, Jacksonville, second vice 
president; Mrs. R. E. Martin, Miami. 
third vice president; Mrs. Kenneth. Hol- 
land, recording secretary; Mrs. Wm. 
Dunston, Leesburg, historian; Mrs. Ches- 
ter Armstrong, Bradenton, treasurer. 
Mrs. Mable McAndrew was appointed 
corresponding secretary; Mrs. L. R. Shef- 
field, parliamentarian, and Mrs. F. R. 
Fanning, publicity and custodian. 

Pres. Mueller’s itinerary included 
Miami, Tampa, St. Petersburg and At- 
lanta, where she was entertained by the 
local associations and auxiliaries. While 
in Atlanta, Mrs. Mueller presented the 
charter to the auxiliary there. 


L. A. Aids USO 


To raise funds for defraying expenses 
of serving refreshments at the Hollywood 
USO, the Women’s Auxiliary of the Los 
Angeles Merchants Plumbers Assn. will 
present a card party in M. P. A. Hall on 
the night of May 5. Delegated to make 
the arrangements were Mrs. Andrew 
Aitken and Mrs. John Sullivan, with Mrs. 
Helen Brown, auxiliary president, 4 
committee member ex officio. 
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NO 
WARTIME 
ALIBIS— 


Yes, we’re doing a real war 
job, too... turning out thou- 
sands of precision-machined 
parts for heavy ammunition. 


Along with this, we’re set up 
now to give prompt service 
to all our present customers. 
And there’s room on our 
books for new names, too. 


Items listed are die cast under 
pressure from tough, shock- 
resistant zinc alloy — preci- 
sion finished and dichromate 
treated for protection against 
corrosion and electrolysis. 
This material has made good. 
It's here to stay. 


Let’s have your order today! 





CRAMPTON 
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DS you want L 





Wee Got Em »-- 
» ready to ship/ 


1ese items available now 


DRUM TRAP COVERS 
Pressure Cast Zinc. Di- 
chromate Finish. 3.434 and 
3.378 thread. 


SPUDS 


Complete with locknut, rub- 
ber washer, and friction ring. 


WATER CLOSET — 
11/," x 11," eas 11/,” x ]1/," 
ile or x ]1/," iia , x ZZ 


URINAL — 34" x 1”. 


LOCKNUTS 
In following sizes: 

1/,"" IP. 

3/,"" LP. 

11/,”—14 N.S. 

1l/,"—111/," N.P.S. 
21/4" —111/," N.S. 
11/,,”“°—111/.”" N.P.S. with 3” 
flange for Reducing Spud. 


Standard Ball Cock Locknut. 


SLIP JOINT NUTS 
Tapped for Reamed for 
1/,"" IP. 7/16” Tubing 
V2 I.P. 1/,” Tubing 
~ ae 9/16" Tubing 
eg? J 1/,"" Tubing 
we 9/16” Tubing 
- ae 11/4," Tubing 
oe & 134” Tubing 
ee 114," Tubing 
~ hee 13" Tubing 
5 a 11/,” Tubing 
/4"’ LP. 2” Tubing 
11/4,°x14N.S. Thd.1” Tubing 


Standard Ball Cock Slip 
Joint Nut. 


UNIVERSAL FLUSH TANK 
LEVER — No. 1000 
Streamlined; all-metal pre- 
war construction, corrosive 
resistant. Single action. 
Fits any tank. Quickly in- 
stalled. Handle finished in 

white baked enamel. 


ADJUSTABLE VALVE GUIDES 
STATIONARY VALVE GUIDES 


HOLLAND 
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NON-CLOG “/ziZle Dracnage 7 


PROVIDE COMPLETE PROTECTION AGAINST FAULTY DRAINAGE § [ Co 


@ vousie prainace ela 


« einai = TRIPLE DRAINAGE / P Mi 


DRAINAGE 









PR 


There is no other drain that offers the protective _ tainer becomes filled with debris, drainage con- 
drainage feature of the Josam Non-Clog Triple _tinues through holes in auxiliary rim, signalling H 
Drainage Drains. Their “three-way” performance _need for cleaning (triple drainage). Besides, as C 
not only assures continuous, uninterrupted floor _ illustrated at left, the features of this drain are a D 
drainage in spite of accumulated debris, but also —_— positive guard against carelessness in cleaning stea 
positive protection against leakage. Sediment and replacing sediment container. Don’t shorten 
container intercepts debris, allowing clear water the life of the buildings on which you are work- hin 
to flow into drain line (normal drainage). If water ing by taking chances with floor drains that do the 
seeps into floor around drain, it is returned direct- not have these exclusive features. Give them ad- 
ly into drain line . . . does not spread into floor ded years of life and service by installing Josam baa 
or walls (double drainage). Even if sediment con- | Non-Clog Triple Drainage Drains every time! m 
0., 
™ forc 
JOSAM MANUFACTURING CO., 304 Empire Bldg., Cleveland 14, O. cho: 


Please send me illustrated booklet on the of ¢ 
Josam line of ““Triple Drainage Drains’’. lar! 
ar} 


Name. _¥ hav 
and 
Company T 


ae ee 


any 





JOSAM MA URING COMPANY 


Executive Offices, 304 Empire Building, Cleveland, Ghic © Manufacturing Division, Michigan City, indiana 
Representatives in all Principal Cities 


JOSAM- PACIFIC CO., 765 Folsom Street, Sas Franciscs, Calliforsia— West Coast Distributors 
EMPIRE BRASS COMPANY, LTD., Lendea, Ontario—Canadian Distributors 


JOSAM PRODUCTS ARE SOLD BY ALL PLUMBING SUPPLY WHOLESALERS 
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Producers Elect 


L. C. Hart, New York, vice president, 
Johns-Manville Sales Corp., was elected 
president of the Producers’ Council, na- 
tional organization of manufacturers of 
building materials and equipment, at the 
annual meeting held in April. Mr. Hart 
replaces Douglas Whitlock, general 
counsel of the Structural Clay Products 
Institute, who had presided over the 
Council for the last two years. 

Tyler S. Rogers, Owens-Corning Fiber- 
glas Co., Toledo, was chosen first vice- 
president, and Gordon C. Hay, Fiat Metal 
Mfg. Co., Chicago, was re-elected second 
vice-president. Frank A. Sansom, Cham- 
berlin Co. of America, Detroit, continues 
as secretary of the Council, and Allen 
E. Pearce, Armstrong Cork Co., Lancas- 
ter, Pa., was named treasurer 


Postwar Program 

Newly elected directors of the organiz- 
ation are: Charles A. Snyder, Richmond 
Screw Anchor Co., Brooklyn; Fred L. 
Riggin, Jr., Mueller Brass Co., Port 
Huron, Mich.; Henry W. Collins, The 
Celotex Corp., Chicago, and Lawrence 
Jennings, General Electric Co., New 
York. North A. Wright, Libbey-Owens- 
Ford Glass Co., Toledo, and Irving W. 
Clark, Westinghouse Elec. & Mfg. Co., 
Pittsburgh, were renamed to the Board. 
Upon taking office, Hart urged that the 
Council continue actively to develop the 
program set forth in the Council’s Plat- 
form for Postwar Construction, which 
was designed to stimulate a maximum 
volume of construction and employment 
afier the war as a means of maintaining 
a high level of business activity and 
meeting the nation’s full construction 
requirements. 


Heating School 

Dealers, wholesalers, manufacturers, 
steamfitters, sheet metal workers and 
any other individuals interested in the 
heating industry are expected to attend 
the series of “schools” which will be of- 
fered in every section of the country 
by Minneapolis-Honeywell Regulator 
Co., Minneapolis. Men in the armed 
forces who, by prior experience, or by 
choice, want to find jobs in some phase 
of the heating industry will be particu- 
larly welcome in these courses which 
have already been offered in New York 
and Chicago. 

The primary purpose of the course, 
Which is free to anyone, is to teach the 
application of automatic controls and 
their installation and maintenance in 
connection with all types of heating sys- 





tems using all kinds of fuel. Subjects to 
be discussed are: control identification, 
circuits, thermostats, thermostat installa- 
tion, limit controls, relays, controls for 
oil burners, summer-winter systems, oil 
burner systems, gas burner control sys- 
tems, stoker systems, hand-fired systems, 
unit heater systems, zone controls, modu- 
lating controls and installation helps and 
service tips. 

Pointing out the extreme urgency for 
a course ef this nature, C. B. Sweatt, 
vice president, stated that today there are 
only 5,000 oil burner service men in the 
United States as compared with approxi- 
mately 30,000 before the war. There are 
also fewer than 8,000 stoker service men 
today against a prewar figure of more 
than 12,000, and the average gas utility 
personnel has been reduced from 33 to 
40 per cent betause of the war. 


Discuss Service 

The service given by manufacturers’ 
representatives and their responsibility 
both to the manufacturer and to the 
customer furnished the basis of discussion 
at the regular March meeting of Sales 
Representatives, Inc. This was held on 
March 26 at the National Republican 
Club, New York City. Among the officers 
directing the activties of this organization 
this year are the following directors serv- 
ing through 1945: Melvin A. Rosenberg, 
Arthur Herske and Charles Kessel. 


Research Committee 


J. Fletcher Wright, chairman, Sanitary 
Brass Institute, recently announced the 
appointment of the following members to 
a research committee: H. B. Salter, H. B. 
Salter Mfg. Co., chairman; J. W. McGarry, 
Chase Brass & Copper Co., and Frank 
Elias, Barnes Mfg. Co. 

The new committee is charged with the 
responsibility of reporting on new ma- 
terials and new developments in plastics, 
alloys and methods of molding and plat- 
ing. Information compiled will be made 
available to all members by means of 
bulletins and by reports at meetings. 


Home Planning 

Surface Combustion Corp., Toledo, 
Ohio has prepared detailed plans for 
gas utility companies to use in the estab- 
lishment of home planning bureaus to 
stimulate good planning on postwar home 
building and remodeling. Display booths, 
miniature model homes—a new one 
every month—newspaper and radio ad- 
vertising samples and several different 
books are a part of the program. The 
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Manufacturers & Wholesalers 





material is assembled to help the home 
planner make up his mind about the 
home he wants and give him a better ap- 
preciation of the contribution made by 
the key factors in the home building 
industry in helping him. 


Cooler Standard 


A recommended commercial standard 
for self-contained mechanically refrig- 
erated drinking water coolers, TS-3921, is 
being circulated by the U. S. Depart- 
ment of Commerce throughout the in- 
dustry, with the request that members 
indicate their approval to the depart- 
ment. This is a revised standard, the 
original draft of which was circulated, 
and suggested revisions from the indus- 
try are now said to be incorporated in it. 
The names of industry members signify- 
ing their approval of the standard will 
be listed in the printed pamphlet con- 
taining the standard. | 


Cast Brass Fittings 


A proposed simplified practice recom- 
mendation for cast brass solder-joint fit- 
tings has been submitted to producers, 
distributors, and users, for acceptance 
and comment, according to an announce- 
ment by the Division of Simplified Prac- 
tice of the National Bureau of Standards. 

The proposal contemplates the estab- 
lishment of a voluntary simplified list of 
cast brass solder-joint fittings. Sketches 
illustrate the 37 types of fittings, various 
sizes of which are included in the pro- 
posed list, , 

A limited number of mimeographed 
copies of the proposed recommendation 
are available through the Division of 
Simplified Practice, National Bureau of 
Standards, Washington-25, D. C. 





John H. Patrick, president, Blodgett 

Supply Co., Burlington, Vt., newly- 

elected president of the Plumbing and 

Heating Wholesalers of New England. 
Inc. 








Henry M. Ostlund, steward’s mate in the 
maritime service, on shore leave re- 
turned to Brown Steel Tank Co., Min- 
neapolis, to tell his former fellow em- 
ployees he had seen their products in 
action during the Philippine invasion. 


Pres. Carl J. Winkler, U. S. Machine 

Corp., Lebanon, Ind., watches Abner 

Riley, veteran émployee, present the 2.- 

000,000th mortar sheil to roll off the 

line to their “Big Boss”, Col. Jos. C. 

Shouvlin, chief of Cincinnati Ordnance 
District. 


Coca Cola .- 


(Continued from page 118) 
ered are not as large as those in the bot- 
tling plant where the larger blower types 
are required. 
In the lobby and office areas 36 com- 
pletely wall-recessed convectors were in- 
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stalled. These convectors, which can be 
given the same finish as the walls, have 
the further advantage that they waste no 
floor space inasmuch as furniture can be 
placed directly in front of them. A sepa- 
rate air conditioning system was also in- 
stalled for the offices and lobby. 

The use of the type of heater best suited 
to the space it is to serve guarantees a 
high degree of flexibility and economy of 
operation since heat is delivered where 
it is wanted, when it is wanted and in the 
amount that is wanted. If one section or 
shop is not being operated its heaters can 
be shut off and thus the load on the cen- 
tral plant is reduced. The heaters which 
are not wall-recessed are ceiling-sus- 
pended so that nowhere in the plant is 
floor space wasted. Those in the bottling 
plant and in the shops are equipped with 
fans and may be used for summer venti- 
lation. 

On the wall-installed “concealed con- 
vectors” in the lobby and offices bellows 
traps are used. Such a trap was utilized 
on a vacuum steam system of this type 
to reduce all steam to condensate before 
dripping it into the return lines. It locks 
all steam in the heating unit and opens 
only when the steam has condensed or air 
must be eliminated. By keeping steam 
from the return lines this device not only 
helps prevent water hammer, but also 
prevents short-circuiting and eliminates 
the serious difficulties encountered when 
steam leaks into the pumping equipment 
through the return lines. 


Sponsor School 

The Luxaire-Moncrief Heating and Air 
Conditioning School, sponsored by C. A. 
Olsen Mfg. Co., Elyria, Ohio, and The 
Henry Furnace Co., Medina, Ohio, and 
held in Cleveland, was attended by 165 
jebbers and dealers. 

The group was instructed, in technical 
sessions, on modern methods in figuring 
and installing both gravity warm air 
heating and air conditioning systems; 





Vice President Nesmith, Williams Oil-O. 
Matic Heating Corp., Bloomington, IIl., 
shows visiting war heroes, Capt. Robert 
Olson, Sgt. Charles Brown, and Pfe. 
Leroy Myerhoff, how Williams war 
products are inspected for quality. 


yiKInG 
$ak pw ERS 
Ht) SHAFER S 
fi SEE 


Ce te ia + a 
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Recent additions to the plant facilities 

of Viking Air Conditioning Corp., Cleve- 

land include the addition of a complete 
floor and an adjacent building. 


given a demonstration of gas burners, 
and shown how to wire controls. 

Postwar plans of the company were 
outlined by Edward P. Hayes, vice presi- 
dent, and the three-day session con- 
cluded with a banquet and address by C. 
A. Olsen, president. 


The three-day heating and air conditioning school, sponsored by C. A. Olsen Mfg. Co., Elyria, Ohio, and The Henry Fur- 
nace Co., Medina, Ohio, in Cleveland was attended by 165 jobbers and dealers. , 
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YOU WRITE THE HAPPY BEGINNING! 


Tomorrow’s new home buyers will 
be wise buyers. They will expect 
from you what you always have 
wanted to give them... more home 
heating comforts and conveniences! 

The problem of heating probably 
will be left more completely in your 
hands. And Bryant gas heating, 
backed, postwar, by the nation’s most 
complete line of gas home heating 
equipment, often will supply your 
best answer. You will have a far 
wider choice of efficient, automatic 
gas-operated units, ranging from in- 





dividual room heaters to complete 
central heating installations, equip- 
ment to accomplish zone heating for 
the large residence or to tuck away 
in a closet of the small basement- 
less home. 

Yes, an expanded line of Bryant 
gas heating equipment will be avail- 
able in the days ahead. With it, you 
can start new homeowners off with- 
out a single heating worry by selling 
Bryant automatic gas heating. 


THE BRYANT HEATER CO., CLEVELAND. OHIO 
One 6f the Dresser Industries 


133 





Oy 


rs 


4 , g 7 
. 7 Z 
* Fa? 2S 3 , 
AO Sa + be 





= ce 
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Illustration from Bryant national advertisement 
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of Ba 
ANTHRACITE (hard coal) is the preferred 
and accepted heating fuel in the north- In 
Ce eastern U. S. Two and a half million home . 
can AFFORD to free themselves from hand Bachiev 
firing. That’s the tremendous postwar mar- 
ket—2,500,000 homes—which is waiting Comm 


for aggressive Catskill Stoker dealers Brine 
WAITING FOR YOU. Read below. d 
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} New Catskill CMW janothe 

Stoker combines the “] 

| proven eatures, ; 
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DEALERS IN THIS AREA: \\ 


Act Now! Line-Up 
for profits with ~ ie 
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Utility Heat Machine |= 


ead. 


N 
Line up with Catskill right now. Put yourself = 











volved 
in position to cash i in quick when peace comes. Send today for FREE book, “Opportunity.” Picher 
With an exclusive Catskill franchise in your Contains facts, figures on tomorrow’s great fi. 
territory, you get sure, substantial, profitable heating market, Fagle- 
volume. Catskill means proven quality at pop- shows the many ad- 
vantages you get as The E 
ular prices, with splendid profit margin, close a Catskill dealer. 
| factory cooperation, dealer helps, advertising Write for your Majc 
“ng aids. FREE copy. — Lah to the 
New CMW Hot Water Mak ey, - : 
provider sunionr nor wares; «= CATSKILL METAL WORKS, Inc., Catskill, N. Y. ie 77/5 - the A 
— 2 be used as a heat- of 
oostfer. 
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| The re-appointment of William H. 
d of Charlotte, N. C., as district 
ntative is announced by C. E. 
wes, manager of kitchen cabinet sales 
the Berger Manufacturing Division 
of Republic Steel Corp., Canton, Ohio. 
Mr. Shepard has traveled the Asheville 
and Charlotte, North Carolina territory 
for the past fifteen years and will again 
handle the line in the southern half of 


\ {North Carolina, all of South Carolina, 



















and the northern portion of Georgia. 


Sun-Fire Stoker Corp., New Albany, 
Ind., has announced the appointment of 
the following representatives: John L. 
Schlafer, to cover Kentucky and Greater 
Louisville; M. D. Puckett, in Ohio, Michi- 
gan, New York, Pennsylvania, Virginia 
and northeastern states; Aart Van den 
Ende, covering northwestern states. 


Wayne Paulin, Pittsburgh, has been 
appointed to represent AllianceWare, 
Inc., Alliance, Ohio, in western Pennsyl- 
yania and northern West Virginia. 

Joseph G. Hildebrand will represent 
the company in the metropolitan areas 
of Baltimore and Washington. 


In recognition of continued production 
achievement Admiral H. L. Vickery, 
Commissioner of the United States Mari- 
time Commission, and chairman of its 
Board of Awards, advised The National 
Radiator Co. that it had been awarded 
another gold star to be added to each of 
the “M” pennants now flying over the 
Company’s equipment plant and general 
office in Johnstown, and Lebanon and 
New Castle plants, it has been announced 
by Robert S. Waters, president. 


Approval of a name change for The 
Eagle-Picher Lead Co. was voted at the 
recent annual meeting of the sharehold- 
ers of that company in Cincinnati. J. M. 
Bowlby, president, announced that the 
company will be known as The Eagle- 
Picher Co. 

The word “Lead” was dropped from 
the name because the management felt 
that it restricted the public concept of 
the scope of the company’s activities since 
for many.years Eagle-Picher has en- 
gaged in the manufacture and sale of 
numerous products that are not made of 
lead. 

No transferrals of personnel are in- 
volved in the name change to The Eagle- 
Picher Co. Unaffected by the change are 
two wholly owned subsidiaries, The 
Eagle-Picher Mining & Smelting Co. and 
The Eagle-Picher Sales Co. 


Major William D. Antrim has returned 
to the Bryant Heater Co., Cleveland, 
after nearly two years of service with 
the Army Ordnance Department as a 
supervising research and development 
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expert on artillery ammunition, accord- 
ing to announcement by Lyle C. Harvey, 
president. Mr. Antrim, prior to his mili- 
tary service, was engaged in research 
and development on controls for the 
Bryant Heater Co. and is a member of the 
American Gas Assn. Approval Require- 
ment Committee on Domestic Gas Ranges 
and Hotel Restaurant Ranges. 


Kieley & Mueller, Inc., North Bergen, 
N. J. announces the appointment of the 
Jno. D. Hiles Co., Plaza Building, Pitts- 
burgh, as agent in that area. 


Surface Combustion Corp., Toledo, has 
announced the consolidation, effective 
May 1, of all its New York City offices at 
315 Transportation Bldg., 225 Broadway. 


Rockport Pottery, Inc. has been formed 
in Rockford, Ind. to produce a complete 
line of plumbing pottery. Officers are 
John Pound, president; Ocie Troutt, 
treasurer, and Joseph Ayers, secretary. 


The sale of the complete line of floor 
and roof drains and fire hose racks by 
Shand & Jurs Co. to Potter-Roemer Co., 
Los Angeles has been announced. The 
manufacture and sale of these products 
will henceforth be handled by Potter- 
Roemer Co., with Clyde Cary serving 
as representative in the San Francisco 
Bay district and R. B. ‘Yettick in the 
Pacific Northwest. 


Maid-O’-Mist, Inc., Chicago, recently 
has moved to its own building at 3217 N. 
Pulaski Rd., Chicago 41. According to 
company officials, the move to the new 
and larger three-story structure has been 
necessitated by current war contracts 
and plans for postwar expansion. 


Scott Valve Manufacturing Co., Detroit, 
has announced the removal of its Chicago 
office and warehouse to larger quarters 
at 1227 W. Washington Blvd. 


Michael Greenbaum has become asso- 
ciated With American Plumbing Supply 
Co., Miami Beach, Fla. 


The air conditioning department of 
General Electric Co. has been established 
as one of the six major operating depart- 
ments, according to a recent announce- 


C. A. Martus 


P. M. Huatchins 







ment by C. E. Wilson, president. George 
R. Prout has been designated as general 
manager of the department which has its 
headquarters in Bloomfield, N. J. 


John H. Petty & Co., New York City, 
has been appointed field representative 
in the New York metropolitan area of 
the Spencer Thermostat Co., Attleboro, 
Mass. 


For continued production achievement, 
the United States Maritime Commission 
has awarded a fifth gold star to The 
Edward Valve & Mfg. Co., Inc., East Chi- 
cago, Ind. 


Wm. D. Graham has been appointed 
manager of the Greensboro, N. C., branch 
office of The Trane Co., La Crosse, Wis. 
The Greensboro office will serve the 
greater part of the North Carolina terri- 
tory. 


The Toledo Pipe Threading Machine Co. 
has announced that Clemens A. Martus 
is now representing the firm in New Eng- 
land and New York. Mr. Martus, who 
lives in Newtonville, Mass., has replaced 
C. E. Brokaw, who has been transferred 
to the Texas territory. 


The appointment of P. M. Hutchins as 
manager of advertising and sales promo- 
tion for The National Radiator Company 
has been announced by Pres. R. S. 
Waters. Formerly advertising director of 
three daily newspapers in Georgia, Mr. 
Hutchins had been associated from 1932 
to 1944 with the Pittsburgh Sun-Tele- 
graph, in recent years as general promo- 
tion manager. Mr. Hutchins’ headquar- 
ters are in Johnstown, Pa. 


Donald S. Woods has been placed in 
charge of sales for the furnace and water 
heater section of the Evanair Division of 
the Evans Products Co., according to a 
recent announcement by Al Shields, gen- 
eral sales manager. Mr. Woods came to 
the Evans organization from WPB where 
for more than a year he was chief of the 
Plumbing and Heating Branch of the 
Office of Civilian Requirements. Prior to 
that he was technical advisor on plumbing 
and heating for the National Housing 
Agency. 


D. S. Woods 








P. R. Mork 


The election of P. R. Mork as execu- 
tive vice president of Crane Co., Chicago, 
and J. A. Dwyer, as vice president in 
charge of sales has been announced. Both 
men bring a thorough knowledge of the 
company to their new positions as a re- 
sult of long association. Mr. Mork will, 
in addition to acting for the president 
in his absence, also receive reports from 
the sales and branch house, the purchas- 
ing, engineering and research divisions, 
and will cooperate in functional matters 
with the finance and manufacturing 
divisions. 


Luke E. Leighton, formerly vice presi- 
dent of Leighton Supply Co., Fort Dodge, 
Ia., has become associated with the R. J. 
Shank Co., Des Moines. 


Norman A. Johnson has been appointed 
field representative for Seattle of the 
A. O. Smith Corp., Milwaukee, accord- 
ing to a recent announcement by J. E. 
Woodall, manager of the company’s home 
appliance division. Mr. Johnson was as- 
sociated in the utility and home appli- 
ance field prior to his entrance into the 
U. S. Navy, from which he was recently 
discharged after a year’s service as a 
radio operator. 


J. L. Stulsaft, manufacturers’ repre- 
sentative, recently announced that his 
Pacific Coast office is now located at 
2355 Market St., San Francisco 14. 


John H. Seippel has joined Climax 
Industries as vice president, according to 
an announcement by Edward F. Deacon, 
president. Mr. Seippel will make his 
headquarters in Chicago at the Civic 
Opera Building, owned by Climax inter- 
ests. Companies in the Climax Industries 
group include Climax Engineering Co., 
McAlear Manufacturing Co., and Hanlon- 
Waters Co. 


Harvey-Whipple, Inc., Springfield, 
Mass., has announced the appointment 
of James Matthew to the company’s ad- 
vertising staff. Mr. Matthew has been 
active in the display and advertising 
fields for over twenty years. Prior to 


J. A. 


Dwyer 


DOMESTIC ENGINEERING 


Jas. Matthew 


joining Harvey-Whipple, Inc., he was 
engaged in Government work in the avi- 
ation field. 


Robert H. McGinty has joined the 
Chrysler Corp., Airtemp Division’s field 
organization as district representative in 
the Minneapolis-St. Paul area, according 
to a recent announcement by E. A. Ham, 
northern regional supervisor of Airtemp. 


G. M. Rohde, Jr., has rejoined the Ruud 
Manufacturing Co., Pittsburgh, Pa., as 
assistant to Pres. R. H. Lewis, and will be 
in charge of special assignments. During 
the war Mr. Rohde was loaned to the 
Training Within Industry Div. of the War 
Manpower Commission. 


Sunroc Refrigeration Co., Glen Riddle, 


G. M. Rohde, Jr. 


J. OOH. Anderson 


H. B. Spackman 


May, 


Pa., has announced the reorganization 
its sales department to promote nation 
distribution and sales, with Richard 4 
Angus appointed sales manager. 

ing Mr. Angus, as district sales manag a 
will be O. E. Zimmerman in the Wes 
George Morrison in the South; a 
Marion Dougherty in the East. M. 
Rourke will be assigned exclusivelyg 
government accounts. 


Appointment of J. O’H. Anderson ap 
H. B. Spackman to be assistant gene 
managers of sales, effective May 1, 
been announced by Jones & Laugh 
Steel Corp. 


Other J & L sales office appointment 
effective May 1, are: V. A. Jevon, assi 
tant general manager of sales, to be j 
charge of Pittsburgh district sales offic 
activities; C. T. Hapgood, formerly 
tant manager of sales, tubular products 
to be manager of sales, tubular product 
E. W. Harwell, formerly district 
manager, Chicago office, to be distri 
sales manager, Philadelphia office; L. ¢ 
Berkey, formerly district sales manager, 
St. Louis office, to be district sales man- 


ager, Chicago office, and C. C. Wehling | i 
formerly district sales manager, Pitts-R 


burgh office, to be district sales manager, 
St. Louis office. 


Change of office address in Chicago was} 
also announced for the Jones & Laughlinf 


district office and the office of Jones & 
Laughlin Supply Co. to 135 S. LaSalle St 
Chicago 3. 


V. A. Jevon 
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You can serve your customers BETTER by 

recommending the installation of quality 

pressure control equipment on their Domestic 

Hot-Water Heating Systems. 

Designed into a compact, easily installed unit, 

the cASH-ACME Type CB-L is a double 

valve . . . a combination Pressure Reducing 

and Regulating Valve AND a Relief Valve. 

Its purpose is to reduce the high pressures 

in the city mains to the most efficient working 

pressure of the heating boiler and to protect 

that boiler from excessive pressures that 

develop from heated water expanding. ay 

. ASK FOR THESE FEATURES , 
ASSURE YOURSELF SALES DEMAND 

* All Bronze RUST PROOF working parts 
and Body. 

* Inbuilt Double Strainer protects working 
parts from pipe scale. 

* NICKEL-CHROME-BRONZE Stick Resist- 
ing Seat on Relief Valve. 

* Union inbuilt into Body makes installation 
easy. | 

* CASH-ACME Patented By-Pass allows 
QUICK FILLING of the system and cold 


water pressure tests. 
































Write today for your copy of our 28 
page Catalog showing in detail how 
this and other CASH-ACME products 


® MA : Automatic VALVES as : ean best serve you. 
NN TAIS_ name that counts 


A.W.CASH VALVE MFG. CORP 


6661 EAST WABASH AVE. 
DECATUR ILLINOIS 
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News of Patents 


| 2,372,848. Toilet Tank Outlet Fitting and Elbow. Jesse ¢ 
Owens, Los Angeles, Calif. 








2,373,150. Stoker Control System. Virgil Robins Tate, Mil. 
waukee, Wisc., assignor to Perfex Corp., Milwaukee, Wisc. 





























2,373,150 
STOKER CONTROL SYSTEM 


FREEMA 


vast CHOICE OF AMERICA’s 
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2,372,940. Back Siphonage Prevention Valve. Clarence E. 
Ellis, Los Angeles, Calif. : 


2,372,464. Victor Weber, Greensburg, Pa., assignor to Robert- 
shaw Thermostat Co., Youngwood, Pa., a corp. of Pennsylvania. 


2,372,087. Boiler Feed Pump Control. Igor J. Karassik, South 
Orange, New Jersey, assignor to Worthington Pump & Ma- 
chinery Corp., Harrison, New Jersey. 








2,371,200. Plastic Toilet Seat Hinge. Harold D. Watson, 
| Beloit, Wisconsin. 














COMPLETE RANGE | 
OF SIZES UP TO 


2,372,087 
1200 POUNDS PER HOUR — BOILER FEED PUMP CONTROL 
i 47 ? 

} . = — —— a9 








» 





2,372,533 
TER MIXER 


“@ * 
2,371,923 
TOILET DEODORIZER STEAM AND WA 





FREEMAN STOKER DIVISION | = 


| L L | , 0 | . | R 4 N B J L T U 0 : 2,371,923. Toilet Deodorizer. Hugh W. Sanford, Alfred F. 
ie Seer een AYE.. CRIGACO 9, ALLINGIS Sanford, II, and Ralph C. Prueitt, Knoxville, Tenn., said Alfred 
I FF. Sanford, II, and said Prueitt assignors to said Hugh W. 
_ Sanford. : 
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If insulation is to do its best job 
for you, it should be built-in 
rather than added on. This is the 
kind of service in which Badham 
excels, for our complete facilities 
cover every phase of insulation—research, 
engineering, manufacture and installation. 
Today, Badham insulation is on the job in 
hospitals, warships, transports, supply ves- 
sels, food storage plants, industrial buildings 
and large housing projects. We invite the 
opportunity to consult on your postwar build- 
ing, modernization and reconversion, to plan 
with you for the fuel economy and production 


efficiency that go with expert insulation. 


manuracturers OF BADHAM @ 


From 


Blueprint 


to 


Building 




















BADHAM 





INSULATION 
COMPANY 


INCORPORATED 


BIRMINGHAM, ALABAMA 








PIPE INSULATION 























































RIFBIDG 
No. IR Poster | 
Die Stock 
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@ Compare this RItaipD with any poster die stock on 
the market and see how it gives you better thread- 
ing service for your money. Direct action, handle 
to head to chasers, prevents cock-wobble: result — 
less work, smoother threads. Workholder is quick | 
and fool-proof, no bushings to bother with. Alloy or 
high-speed steel chaser dies for 1",114", 114"and 2”. 
A rugged steel-and-malleable tool you'll like, includ- 
ing the price! Ask for the Rigaip 1R at your Supply 
House — demand exceeds supply, but keep asking. 



























WORK-SAVER PIPE TOOLS 


THE RIDGE TOOL COMPANY - ELYRIA, OHIO, U.S.A. 
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News of 


May, 


Product: 





Baseboard Heat Panels 


Heating the average room with a 
unit approximately the same size 
and no more conspicuous than a 
conventional wooden baseboard— 
which it replaces—has now be- 
come entirely feasible, says the 
manufacturer of this baseboard 
heat panel, which will be available 
postwar for both new houses and 
modernization work. Connected 
with the usual heating boiler, it is 





used on all types of hot water jobs 
—forced circulation and gravity, 
one pipe and two pipe; can also 
be used on two pipe steam and 
vapor installations. Construction: 
Hollow cast iron, 7 in. high and 
134 in. wide, contoured to resemble 
a typical baseboard. Standard 
wood moldings are added to top 
and bottom, to heighten illusion. 
These panels will be manufactured 
in 24 in. and 12 in. lengths and 
shipped assembled up to approxi- 
mately 10 ft; longer panels in two 
or more pieces, to be assembled 
on the job. Sections are joined by 
means of push-nipple construction 
with short tie bolts. Valves, ells 
and traps are connected to panels 
at bottom opposite ends, as with 
tube type radiators. These connec- 





tions are concealed by a met; 
enclosure flush with front and top 
of panels. In addition to the pang 
illustrated, a unit to take care of 
jobs with greater heat losses ha; 
been developed. This has samp, 
dimensions but is provided with 
an air inlet opening at the bottony 
and an air outlet opening at th 
top for increased output. 
Listed Features: Conform to en, 
gineering ideal of ‘‘placemen 
where heat loss is greatest,” be. 
ing installed along outside walls 
radiant rays coming straight ov 
into room at ankle height pro. 
vide “blanket of heat’’ whic 
makes floors comfortable; accom. 
plish, even in sub-zero weather 
a low floor-to-ceiling differentia) 
of less than three degrees; econon. 
ical because of uniform tempera- 
ture delivered. The panels are in- 
conspicuous and, when painted t 
match woodwork of room, it is 
difficult to distinguish them from 
the regular baseboard. They d 
not interfere with draperies and 
furniture arrangement, and are 
easily kept clean. 

Manufactured by: Burnham Boil- 
er Corporation, Irvington, N. Y. 
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° Mfrs 
Bin Feed Stoker Port 
rom 
This new bin-feed model is oneQbmmem 

more in a complete line of stoker 
that fits the dealer’s big automa yam 


heating market of today ari to- 
morrow, according to the manv- 
facturer. It is said to offer ‘‘today’ 
the comfortable, convenient, labor- 
saving automatic heating his pros 





pects have long anticipated “to- 
morrow,” and it is further claimed 
that it embodies advantages that 
will place stokef selling, install- 


ing and servicing on a simplified 
basis. 


Bin-feed 
Stoker 





FITZGIBBONS | 
for STEEL BOILERS | 







A record we prize the 
continuous manufacture of 
stee}) boilers for heating 
since 1886. now supple- 
mented by the production 
of fighting equipment with 
such efficiency as to earn 
the “Army-Navy E” And 
a modern plant that will 
swing back to steel boilers 
when the nation’s building 
program needs them. 


Fitzgibbons Boiler Company, Inc.101 PARK AVE. NEW YORK 17, ' 
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Soil. 















America’s Finest 
Quality 
PLASTIC-MOULDED 


BATHTUBS 
IMMEDIATE DELIVERY! 


@ NO PRIORITY NEEDED e 


Several popular models in various price ranges. 
Standard size—right or left hand outlet. Durable, 
high-gloss PLASTIC finish. Color available in lots of 
25—no extra cost. Order through your own jobber 
or WRITE, WIRE, or PHONE— 


COMMONWEALTH PRODUCTS CO. 
General Offices: REAL ESTATE TRUST BLDG., Philadelphia 7, Pa. 
Bell Phone: PENnypacker 0563-0564 
Plants: New Jersey, North Carolina, New York 
Mfrs: AMERFORM Plastic-Moulded Sanitary & Industrial Products, 
Portable Shower Cabinets & Bases, Pre-Cast Combustion Chambers 

from “B&W” Refractory Mix, AMERFORM Flood-Alarm. 















YOU ASSURE YOUR CUSTOMERS 
Soil Pipe and Fittings | | | 
OF GREATEST Denendability | : 


To ASSURE your customers of com- 
pletely dependable soil pipe installations, make 
a point of specifying “APCO.” For products 
that bear the “APCO” trade name are durably 
built of extra heavy cast iron to provide long 














1+] 












years of trouble-free service. They protect your 
reputation. 


On those difficult roughing in problems you 
encounter on the job take advantage of our en- 
gineering advisory service. 


Other 
APCO 


P roducts 

















““STRINGER’’ and “APCO”’ Waste and 
Revent Fittings. 

Valve, service, roadway and meter 
boxes. Cast Iron Water Main and Fit- 
tings. 

Miscellaneous Castings. 

Specials. 

Fittings for every job. 











ALABAMA PIPE COMPANY 


General Offices: ANNISTON, ALABAMA 


Chicago Office: 122 S. Michigan Ave., Chicago 
Warehouses: 4927-31 St., Long Island City, N. Y. 
1424 W. 37th Place, Chicago 
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STRONG 


Where STRENGTH Counts MOST 





NG 
ATHOL 


Pipe jobs that assure the most lasting con- 
nections are those on which ATHOL Brass 
Ferrules, Unions, and Union Ferrules are 
installed. With ATHOL there’s no break- 





















age ... no lost motion . . . no lost time! 
Specify ATHOL . . . place a trial order with 
your plumbing supply house today. 


ATHOL 


BRASS FERRULES, UNIONS AND UNION FERRULES 


THE LEAVITT MACHINE COMPANY 
ORANGE, MASS. 











North Kansas City, ‘Mo. 








@ Complete line of Home Equipment. 
@ Broad advertising program. 
@ Selling helps that SELL. 


NEW 
WAYNE 
OIL-FIRED 
FURNACE UNIT 


for new homes and re- 
placements. COMPLETELY 
AUTOMATIC. Priced for 
the volume market. 


YOU MAKE GREATER PROFITS IN 
THE POPULAR PRICE RANGE 


WAYNE OIL BURNER CO., Fort Wayne 4, Ind. 
Another New Unit Will Be Featured Next Month—Watch for it. 
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lnsist on these 
S FEATURES 


For efficiency, safety and economy, specify the ONE 
valve that answers al/ your requirements for industrial 
and commercial burners and furnaces. 





GENERAL CONTROLS 


Type B-55 
Slow Opening Gas Valve 





Here, in one sturdily-constructed easily-installed valve, 
you get everyone uf these necessary features. 


q. Adjustable opening time—5 to 60 seconds. 
2. Widest operating pressure range—handles up to 5 Ibs. 


3, Widest range of sizes—available from 34” to 6” i.p.s. 
for manufactured, natural or L. P gases. 


4. Ample power for louvre control. Damper arm easily 
rotated to any desired position. 


5 
5, Low current consumption. In sizes up to 142” i.p.s. 
8 watts; 2” to 6” —14 watts. 


The advanced design of this valve has made it the choice 
of industry. Simplicity of design makes this unit fool- 
proof and trouble-free. Fast closing time is fixed, re- 
gardless of opening adjustment. The 3-way pilot valve 
is operated by the quiet General A.C. Solenoid. B-55's 
are fail-safe in the event of diaphragm rupture, current 
failure or binding damper mechanism. 


For further information, contact your nearest General 
Controls factory branch or distributor, or write for 
Catalog 52-B. 





CONTROLS 


GLENDALE 1, CALIF. 





GENERAL 


801 ALLEN AVENUE 





FACTORY BRANCHES: PHILADELPHIA - ATLANTA - BOSTON - CHICAGO 
KANSAS CITY - NEW YORK LAS - DENVER - DETROIT - CLEVELAND 
HOUSTON - SAN FRANCISCO. SEATTLE - PITTSBURGH 
DISTRIBUTORS IN PRINCIPAL CITIES 
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Listed Features: Modern stream- 
lined design; bin-feed section of 
heavy channel iron construction: 
heavy cast gear housing with 
sealed in lifetime lubrication; split 
cast-iron coal tube to permit re- 
moval of any section of worm, 
straight line assembly reducing 
wear and current costs; transmis- 
sion assembly is a totally enclosed, 
quiet unit, raised from floor to re- 
duce possibilities of corrosion and 
with extra heavy hood; large ob- 
struction clean-out trap with 
crusher block; burner head has 
air-cooled self-cleaning tuyeres. 
Manufactured by: Sun-Fire Stoker 
Corp., New Albany, Ind. 


e® @8 ® 
Sealer in Stick Form 


Something new in pipe joint seal- 
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ing—a compound in stick form—j 
indicated in the above illustration 
All that is necessary, according to 
the manufacturer, is to rub three 
or four strokes of the stick acros 
the pipe threads. It spreads and 
fills threads when turned. Used for 














HOW | 
CAN YOU BRING 


YOUR Fuel Gills 
DOWN 
? 
? 


AND 4ee@ THEM DOWN FOR YEARS 


That’s no mere $64 question .. . it’s a question that 
can run into serious money if you have a big heating 
job to do. And the answer...whether your problem is © 
big or little . . . put in Johnson Oil Burner equipment. 


If that maa too simple, remember that for 42 years 
trained engineers have been perfecting Johnson Burn- 
ers... making them capture and use more heat from 
every allon of oil ... making them safer, quieter and 
more fully automatic. Ask your heating engineer... 


He knows. 


cs s a Johnson Burner for every job . . . house or 
hotel ... hot air, hot water or steam. Some types and 
sizes are available even now. Let us know what you 
need. 


... Mohmson Oil Burners... 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif. 
401 No. Broad St., Philadelphia 8, Pa. 

















+4 KAINER /: 


MODEL 
B-2 






HOT WATER 
HEATING SYSTEMS 


Sold Thru Wholesalers 
... .Everywhere- 
~ Ask Your Nearest 

















A 


~CHIC AGO 










KAINER & COMP NY 


761 LEXINTON STREET.. 









31% 
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BLACK and \W/e {0008 are all you'll ever 


see on a Rochester Gauge Dial... 


You'll never see a discolored dial on a mechanical connection between the two. 
Rochester Tank Gauge. No possibility of Two dials—with bold, well spaced cali- 
dial-discoloring fumes or vapor penetrat- ~ brations. One for the owner in the base- 
ing throughtothedialofaRochesterTank mentandone forthedeliverymanoutside. 
Gauge—one year or ten years after instal- Install Rochester Gauges for long 
lation. A powerful magnet, moving with lasting, trouble-free service. Available 
the float actuates the dial without any from your jobber. 


194: 





























Both dials on Rochester 
Gauges are the same size 
as shown in illustration. 





we 





. —e ROCHESTER MANUFACTURING CO., INC. 
—~e" 19 ROCKWOOD STREET ROCHESTER 10, N. Y. 
Makers of Fine Gauges — ‘For the True Inside Story” 

















With the completion of this thoroughly modern plant, Sall Mountain Company is 
in position to promptly furnish the finest in Asbestos Products. 







This new plant is up-to-date in every way and is streamlined for economical opera- 
tion. Machinery of the latest type has been specially designed and installed; this 
and improved methods assure our customers the very best in Asbestos Paper, Mill- 
board, Ductboard, Pipe Coverings, Cements and other asbestos products for insula- 
tion and fireproofing. 


SALL MOUNTAIN COMPANY 















176 W. ADAMS STREET ANDOVER 2414-15 CHICAGO 3, ILLINOIS 


i — SERVICE 
"ces ECONOMY- 
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KOVEN Qc PRODUCTS 








For over 64 years KOVEN has earned and 
kept a reputation for dependable plumbing 
products. Even now, despite wartime produc- 
tion, they are still maintaining that long estab- 
lished reputation. Although plumbers today 
are experiencing many difficulties, they know 
they can still depend upon KOVEN products 
for quality and service. 


Illustrated are but a few of the many depend- 
able products KOVEN has become famous for. 


Among the many KOVEN products are: 


RANGE BOILERS Copper 
SCULLERY SINKS 
_ KOVEN-PARACOIL TANKS 
BARBER BOILERS 
WATERFILM STEEL -BOILERS 
For Automatic Firing 


STORAGE TANKS 
Steel or Copper 
FUEL OIL TANKS 
EXPANSION TANKS 
PNEUMATIC TANKS 
SEPTIC TANKS 


PLANTS: 





JERSEY CITY, N. J. 


.o. KOV 


JERSEY CITY, N.J. 


DOVER, N. J. 





BRO. inc 


| 
| 
| 


| all 
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types of metal and _ plastic 
threads. 

Listed Features: Unaffected by air, 
water, steam, acid, gas, brine, etc., 
lubricates and seals pipe joint 
threads, nuts, bolts, gaskets, turn- 
buckles, etce.; prevents rusting; 
joints easily taken apart, months 
and years after applying; with- 
stands’ _svibration, temperature 
changes, deflection, pressure; in- 
creases thread life; contracts or 
expands with the pipe. Manufac- 
tured by: Lake Chemical Com- 
pany, 607 N. Western Ave., Chi- 
cago 12. 


Warm Air Register 
Plans to market a new air out- 
let for use with domestic forced 





warm air heating systems have 
been announced by this company. 
The new device is a manually op- 
erated air supply register designed 
to provide a wide range of easily 
adjustable diffusion settings, and 
control of the air supply volume 











THAT SERVICEMAN WANTS 


TO HEAR FROM YOU I 


Ww Write Today 
w...and Write Often. 
x Give Him a Lift 
with a Cheerful Note. 














Use... v..-—MAll 

















It always goes by plane, saves precious cargo space, 
and it is the safest, surest, fastest in all weather, 





under all conditions and to all points. 


EICHERT FLOAT & MFG. CO. 


The home of the famous Reichert Guaranteed Leak- 


Proof Copper Floats. 


2238 SMEAD AVE., TOLEDO 6, OHIO 








HELP S-t-r-e-t-c-h FUEL! 


with the COLE 


DRAFT GOVERNOR | 


The leading oil-burner control. 
Internal damper type, can be in- 
stalled on any angle without 
taking down pipe. Holds draft 
to the IDEAL MINIMUM for 
clean efficient combustion—prov- 
able fuel savings up to 35%. 


Write for full information. 


COLE -SULLIVAN ENGINEERING COMPANY 
1312 No. Third St., Minneapolis 11, Minn. 












round Cole 
Sizes 5” to 18” 


Standard domestic 
Draft Governor. 











Ma 
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NO. 400 


Although we're still building 
for war uses ... were also 
producing some valves for es- 
sential civilian use. As our 
facilities are released from 
Uncle Sam’s needs you'll be 
able to get more bronze and 
brass goods . .. of the same 
dependable high grade as speci- 
fied for exacting war purposes. 


CALCO means, 27 years of 
“know how” built into our 
products . .. built to outlast 
the building. Yet the prices are 
moderate. Investigate CALCO 
valves for quality . . . with 
economical price. “Calculate 
with CALCO.” Write for our 
complete catalog .. . today. 


Racer * 


SOLD EXCLUSIVELY THROUGH 
PLUMBING AND HEATING 
WHOLESALERS 


BRA & BRONZE 
Y 4 
A 





A 
CALIFORNIA BRASS MFG. CO. 


1447 NAUD STREET @ LOS ANGELES 12, CALIF. 






















































PIPE CUTTING 


with 











@ That unusual thin-blade wheel knifes 
right through pipe, quickly, easily and 
practically without burr — because it’s 
made of tool-steel, coined from heavy 
sheet, heat-treated and assembled in 
its solid hub. In the warp-proof malle- 
able heavy-duty cutter frame it always 
cuts true, saves you time and effort. 
Made in 5 sizes for pipe to 6”. Order 
from your Supply House—we’re doing 
our best to supply everybody. 


with short handle for cutting in tight 


RimeiD No. 42 and 44 4-wheel Cutter [ 
places, cuts quickly with quarter turn. 


WORK-SAVER PIPE TOOLS 


THE RIDGE TOOL COMPANY - ELYRIA, OHIO, U.S.A. 
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THERE GOES YOUR ORDER, MR. CUSTOMER! 


It's in the form of high explosive ammu- 
nition for your and our fighting forces. 


PHOTO SHOWS ABOUT 
HALF THE PLANT 


; oF ee ee @ 


a 
ati iia 
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Recent flood stopped all production, further delaying 
deliveries against huge backlog of plumbing arders. 


PRESENT SITUATION 





ALL through the war, Schaible had been able to do a two-fold job: 
one, to supply urgent materials to our armed forces; two, to keep sup- 
plying plumbing materials to the home front. But then came the most 
critical war needs of all times, rogues everything from us. Munition: 
requirements from our plant were doubled. 

Then came one of the worst Ohio River floods since 1884. All produc. 
tion ceased as we hurried to fight the flood waters, bursting through 
Cincinnati’s uncompleted flood control project—and into the well 
known industrial Mill creek Valley. This seriously delayed all production, 
and further delayed delivery against our big backlog of sunibing orders. 


So for the present we are finally unable to continue our two-way job. 

And until our military schedules can be caught up, it has to be one-way: 

all out for total Victory! Then plumbing items can return to their true 
| form, and in big volume. Meanwhile, production has to be in the order 
| of first importance... in the form of critically-needed ammunition out 
| “G.I. Joes” must have to save their lives and win the war. 


| Schaible is proud to count you as an understanding customer and 
friend. And in the name of the boys who are waiting for this ammuni- 
tion, we thank you for your understanding and cooperation. They 
will “follow your order” to Victory. 


(Our current situation is explained in more detail in a folder recently 
sent to our customers. Copy of that folder is available on request.) 


> 


- 
See, 
a 
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at the register, together with a 
‘manual shut-off. Design of the 
‘unit is such as to insure even 
‘distribution of air over the entire 
‘face of the register with reduced 
‘turbulence and resistance, the an- 
‘nouncement says. 

ted Features: Curved extension 
front, together with individually 
adjustable diffusion vanes, per- 
mits adjustment so that any shape 
"foom may be blanketed with air 
‘fegardiess of register location. 
'Operating lever projecting through 
Peenter of register is used to change 
amount of opening of volume con- 
trol blades, thus placing control of 
air supply volume at register; be- 
cause of this feature, need for 
balancing dampers in duct work 
has been eliminated, the announce- 
ment states. Adjustable lock is 
mounted so register can be closed 















R 
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by means of operating lever and 
then reopened to previously deé- 
termined point without further 
adjustment. Turning vanes pro- 
vided insure even distribution of 
air over register face; location of 
vanes is adjustable so that they 
can be properly placed to turn the 
air coming up the riser efficiently, 
thereby reducing air resistance of 
duct and register to a minimum. 
Plans to market this. register 
through the company’s regular 
distribution channels are com- 
pleted, but held pending until the 
war is over or until materials are 
made available by the Govern- 
ment. 

Manufactured by: Minneapolis- 
Honeywell Regulator Co., 2801 
Fourth Ave. So., Minneapolis 8, 
Minn. 
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The No-Stain 
Pipe Joint Cement 


Using Rutland Pipe Joint Cement saves a lot of clean- 
ing up afterwards. It does not stain hands or fixtures. 
Also, Rutland seals joints tightly and lasts indefinitely 
—but always leaves pipes easy to disjoin. Remains 


Mail post card for free sample. Rutland Fire Clay 
Company, Department D-27, Rutland, Vt. Also 
makers of Rutland Retort Cement, Furnace Cement, 
Asphalt Paint, Concrete Patcher. 








more jobs . 
good reasons! 





FORD MOTOR COMPANY 





MORE FORD TRUCKS 
ON THE ROAD ... on 


.. for more 


Sora 


} 
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: UT at Wheatland, we men in 

the plant are proud of the pipe 

we produce. Everyone, from the 

skelp charger, to the loaders who 

keep Wheatland pipe moving, knows his job. 

It’s a great big team working together to 
make each lot better than the one before. 


Now when you stop to figure that each fellow 
at Wheatland is concentrating all his efforts 
on making steel pipe, it’s easy to see why the 
result is tops. While most specifications call 
for 700 to 800 Ibs., we make ours tough enough 
to stand up under 1000 lbs. of hydrostatic pres- 
sure, assuring you of uniform pipe, perfectly 
welded. 

It’s a satisfaction to know our pipe is going 
into buildings, ships and machines all over 
the world. That’s Wheatland’s part in the war, 
producing sturdy and durable pipe. | 

Whether you want black or galvanized, ask 
your dealer for Wheatland Pipe, and you'll soon 


discover what we mean by 
Wheatland ‘“‘know how’’. 








Plant: Wheatland, Mercer County, Pa. 
General Offices: Real Estate Trust Building 
Philadelphia, Pa. 


WHEATLAND TUBE COMPANY 
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News of Sales Fids| ( 





reasons for 


Conduit and Pipe are corrosive to metallic and con. 


crete pipes; house connections to 


* Type of Literature: Advantages sewers and septic tanks; drain Pipe 

t h e ~ e nN i claimed from the employment of for septic disposal systems: irri. 
fibre conduit and fibre pipe in a gation and subsoil drainage: down- 

variety of illustrated installations spouts and leaders, vent pipes. The 


are explained in an eight-page, 6 company states that there are 
by 9 in., booklet. Applications many ingenious uses for these 


WY ar record ot listed include, for fibre conduit: products and that its laboratory 
underground distribution of elec- and research organization is ready 


trical services, including power, to advise and cooperate on new 
light, and communications; under- uses. Among others, the follow- 


i be 5 CAG Go floor raceway distribution of power ing general properties are out- 
| and communications in all types lined: composition consists of a 
FAU Cc ETS _ of buildings. For fibre pipe: homogeneous structure of inter- 


drainage where tight joints are woven fibre (not laminated), thor- 
necessary; for many wastes that oughly impregnated with coal tar 


PUSH TO 












T 


They close with, 

| instead of 

ry against, the 
pressure. 





| 2 
They operate 
from wide open 
to tight closed 
with a quarter- 
turn of the han- 


3 


All operating 
parts are within 
a removable, re- 
newable operat- 
ing unit. 


4 


The standardized 
‘ operating unit 
; fits all Chicago 
Faucets (except 
a few self-clos- 
ing types) and is 


VALVE OPEN 


| The construction of this new 
| drain cock is so simple that the 
possibility of functional failure 
is reduced to a minimum. It has 
but four working parts and is VALVE CLOSED 
sealed with a standard “O” type 

ring that can be easily replaced. Its sturdy and 
rugged construction, lightweight, positive seal and 
minimum of working parts make this drain cock 
















interchangeable. HE STRUCTURAL and operating a possible must in all ilies samy 
characteristics that gave Chicago postwar water, fuel and ee See at oe ES 
5 Faucets their peace time reputation hydraulic systems. For b°; 
th ciate ae have made them even more noticeably full information write the engi- 
ject to wear are outstanding in war time. For that rea- neering department and indi- 
quickly and eas- son you may expect your post-war cate use or application desired. 
ily renewable. trade to frequently insist upon Chica- | 
go Faucets for new and replacement | 
6 installations. These six basic features 
sia sine combined, as they are in Chicago 
she taucet y Faucets, mean life-time service. With 
a Victory, manufacture of Chicago Fau- WM. ®. WHITTAKER CO., LTD., 919 NORTH CITRUS AVENUE 
lasting. cets will be resumed. LOS ANGELES 38, CALIFORNIA on 











THE CHICAGO FAUCET CO. 
2712 N. Crawford Ave., Chicago 


MONA 
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Last as Long as 
the Building 


A. Y. McDONALD MFG. CO. 
Dubuque, lowa 


Makers of Pumps, Plumbers. 
Brass, Oil email Equipment 
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Grease Interceptor 
Dependability... 


Relies on Positive Protection against siphoning 
when vent waste line becomes clogged. This is 
achieved by the Patented Boosey Internal Air 
Relief and Air Lock incorporated in all Boosey 
Air-Away Grease Interceptors. 


SEALED AIR RELIEF POSITIVE AIR LOCK 


. Nga ’ 
4 t it Leas 8g t 
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ey | ial ee STEP BAFFLES 
ee’ —_ CURRENTLESS 


GREASE STORAGE COMPARTMENT 





(OSEY AiR AWAY 


Exhaustive field and independent laboratory tests have 
conclusively proved the dependability of these exclu- 
sive Boosey features for preventing siphoning of the 
interceptor’s contents when waste line vent becomes 
clogged—a not uncommon occurrence which will cause 
conventional type grease interceptors to lose their 
water and grease contents to the sewer. 


Where the vertical outlet line does not exceed four 
feet, Boosey Air-Away Grease Interceptors can‘safely 
be installed without connection to a waste line vent 
where local codes permit. 


For the customer’s protection, all Boosey Grease In- 
terceptors will be furnished with Internal! Air Relief 
and Air Lock regardless of the model specified on the 
order. No premium is charged for this essential grease 
interceptor dependability. 











| 


List price reduction of $10 per model will apply | 





on all No. 1508 and No. 1509 Boosey Air-Away || 
Grease Interceptors’ making them cost no more || 
than conventional type interceptors. 

- ———> 

















Send for New Price List and Illustrated Literature 
superseding all literature in the hands of the Trade 
issued prior to March 1945. 


General Sales Offices: | 
© gk? 420 North La Salle St. 
Ro agto8 o% Chicago 10, Illinois | 








AMERICAN SKEIN and FOUNDRY COMPANY 
—a— 
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There are times when you can make such a state- 
ment with assurance. 

That’s especially true when you replace ordinary 
parts with dependable ones. 

And you'll be able to...as soon as wartime re- 
strictions are eased. 

The Good Manufacturing Company, 191 Lincoln 
Avenue, New York 54, now carries a complete stock 
of more than 2500 quality plumbing repair items. 
As rapidly as possible after the war, they'll add the 
MONEL parts you need for services where plumb- 
ing takes punishment. 

There'll be Monel faucet and ball cock screws 
again, for example...and Monel tank bulb stems 


and lever wires. 


When made of Monel, these parts are not only 
rustproof, they’re highly resistant to wear and cor- 
rosion. They last long... and serve dependably ...in 
tough places where ordinary metals and materials 
corrode, break or wear out. 


THE INTERNATIONAL NICKEL COMPANY, INC. 
67 Wall Street New York 5, N. Y. 


M QONEL ror trouste-FREE PLUMBING 
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NOW AVAILABLE! 








in limited quantity 





Above: No. L-67 
Lavatory Fixture ; 
Metal Lever Han- 
dies; 4” Centers. 


Left: No. 460 
Basin. Faucet; 
Metal Handle. 
Rough brass or 


polished brass fin- 
ish. 





Price-Pfister Manufacturing Co. has received a 
small W.P.B. Spot Authorization for the produc- 
tion of the faucets illustrated above. They will 
be ready for delivery about June 1, in either 
rough brass or polished brass finish. Quantities 
will be limited; if you are interested, we suggest 
you place your order immediately. 


As so6én as releases are received from the War 
Production Board, we will produce other items 
and will resume full-scale output of our very 
complete line of plumber’s brass goods as condi- 
tions permit. Our production facilities are now 
greater than at any time in our 35 year history. 


Available Through Leading Jobbers 


It is the policy of Price-Pfister Mfg. Co. to sell 
through plumbing wholesalers exclusively. Your 
inquiries are welcomed; catalog information and 
price sheets will be furnished on request. 


RICE - 
FISTER MFG. CO. 


3011 Humboldt St. Los Angeles 31, Cal. 
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Type KD knocked-down for 
shipment. | 














A “FUEL-SAVER” BOILER 
that can be carried thru a Door or Window 


Type KD heating boiler is shipped “knocked 
down” permitting the parts to be carried through 
a door or window. This eliminates costly cutting 
and patching of building walls, reduces boiler 
outage and speeds reconversion. 


The Type C, twin section, is a heating boiler 
in halves, for installation where Type C one piece 
cannot be carried through existing passages. The 
only erection work is the bolting together of the 
two halves. . 


For years, International’s “Fuel-Saver” Type C 
heating boilers have fulfilled the requirements 
for low cost heating in office and apartment build- 
ings, hotels, schools, theatres, industrial plants, etc. 


‘Fuel-Saver” Boilers have cut heating costs in 
thousands of installations. They are especially 
suitable for post-war heating requirements pro- 
viding— 7 
QUICK STEAMING: Due to rapid and 

positive internal water circulation. 


MAXIMUM HEAT ABSORPTION: Due to 
effective distribution of heated gases. 


EASE OF CLEANING: Due to accessibil- 
ity of heating surfaces. | 


Complete range of standard sizes rated in accord- 
ance with S.H.B.I.—15 Ib. A.S.M.E.Standard— 
for hand, stoker, oil or gas firing. 


Every International Repre- 
sentative is a competent 
boiler man able to assist in 
solving heating problems. 








Write for bulletin describing Type C and 
Type KD Boilers. See description in Sweet's 
Architectural File of full line of heating 


Boiler 
Builders for 

















boilers. Some sales territories still open. 








= 


THE INTERNATIONAL BOILER WORKS CQO. 
HEATING DIVISION 
330 BIRCH STREET EAST STROUDSBURG, PA 


POWER BOILERS 


TYPES CR, FR, LFR, LFS 
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grams, design tables and installa- 
tion data on the company’s one- 
pipe system; also described are 
two-pipe systems as well as vari- 
ous accessories—circulators, ven- 
turi fittings, flow checks, relief 
and reducing valves, etc., de- 
veloped to increase warm water 
radiator system efficiency. Storage 
type water heaters, in a range of 
sizes and capacities suitable for 
small residence installations up to 
large apartment houses and com- 
mercial buildings, are grouped to 
show comparison of capacities. 
Tankless heaters, considered of 
especial timeliness today because 
they require no storage tanks, are 
shown in an almost equally wide 
range of capacities, including a 
new high-capacity model for 


pitch; made in sizes with inside 
diameters’ ranging from one to 
eight inches, with various wall 
thicknesses; weight sixteen per 
cent that of steel; ultimate tensile 
strength 2500 lbs p.s.i. and ulti- 
mate compressive strength 5000 
Ibs p.s.i. 

Issued by: The Fibre Conduit 
Company, Orangeburg, N. Y. 


e® ¢@ ® 
Heating Equipment 


Type of Literature: Specialties for 
warm water radiator heating sys- 
tems and modern water heaters 
of both tankless and storage tank 
types are shown and described in 
anew 20-page catalog, 812 by 11 
in. Detailed information on radia- 
tor heating includes layout dia- 
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Because Gleason- 
Avery thermostats of- 
fer exclusive G-A Straight Line 
Control, they assure trouble- 
free operation . . . eliminate 
chain-tangling, ‘“‘problem’”’ 
sprockets and ro- 

tating arms. 


Other PLUS features of G-A 
thermostats: 
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Vv Dependable accuracy—one-degree A 


sensitivity. 


v Sim le operation—through finger- 
tip adjustments, synchronized set- 
tings. 


V Easy installation—can be mounted 
in any position. 2-wire, low voltage. 


V Absolute sa a if current fails, 
the improv -A Spring Return 
closes draft, opens check. 


Yleason. 


A RELIABLE NAME IN 


130 Furnace Sentry Unit 


No. 
Package for hand-fired domestic 
heating systemsis complete with 
thermostat (smartly finished in 
Mirror-Lite), damper motor and 


accessorfes, ready to install. 


LIST PRICE...919.50 


ffrery, INC. 
N, N. Y. 


TEMPERATURE CONTROLS 











Fos Low Cost INSURANCE 


-against the danger 

of scalding water 

Use Powers thermostatic water mix- 

ing valves for Group Showers, Wash 

Sinks, Hot Water Line Control and © 
Industrial Processes. Capacities .up 

Cold Water t 2,650 g.p.m. Write for Circular 3017. 


THE POWERS REGULATOR 
i 
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—tt— 11 — company, 2716 Green- 


, f view Avenue, CHICAGO, 


“i —DOffices in 47 Cities. 
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DEL re. 


pp POR TUNITY 


There's no question about the demand for domestic 
stokers. It’s tremendous! And the man who has the best 
stoker mechanically, backed by experienced sales and 
merchandising “‘know-how,” is certain to get plenty of 
business! 


The SMITHway Stoker franchise offers dealers a sure- 
fire opportunity: a stoker so superior, so simplified, so 
well engineered by one of America’s foremost manu- 
facturers, that it is the easiest-to-sell, easiest-to-install, 
and easiest-to-service stoker ever offered. It’s a stoker 
backed by an organization of thoroughly experienced 
stoker men whose records establish them as authorities 
in the field of stoker merchandising and selling. 


b ColtAZ- ME -1--1 Me Role) diile Mm xed a: 





From hopper to retort you will find the SMITHway 
stoker loaded with the sort of advantages you have been 
looking for, advantages that spel! OPPORTUNITY. 


Write for more information about this opportunity. 
Your territory may still be open. 


| 

4 A.O.SMITH Corporation, Dept. D545 
Milwaukee 1, Wisconsin. 

Please send me the details that outline OPPOR- 



















: TUNITY for me with America’s Outstanding Stoker. 
\ TN a 
4 Address seadckendaeanininenen 
1 City & State... - 
1 —=_ os 


Buy an Extra War Boud This Maunth 


» A.O. Qui TH Corporation 


TULSA 3 
SEATTLE 1 


NEW YORK 17 +» PITTSBURGH 19 + CHICAGO 4 + 
HOUSTON 2 + DALLAS 1 * LOS ANGELES 14 + 


“Americas Outstanding Stoker 
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| multi-family and commercial! promotional campaign sponsored 
buildings. Many diagrams show by this company, which embrace 























appropriate installations of the specialized messages to the con- 

various heaters described. sumer, architect, builder ang 

Issued by: Taco Heaters, Iinc., 342 contractor. Media utilized to reach 

\ Madison Ave., New York 17. the consumer include “House 4 
Garden,” “Better Homes & Gar. 

\ 7. 2. @ dens,” “Small Homes Guide” 
_ Advertising Program “Howe Sestiful™ os “Se 


, Beautiful’s Maintenance Manual,” 

Twenty-four million, seven hun- which will carry over nina 
dred thousand, three hundred jjijjion messages. The reader is 
fifty-two big size advertisements also informed that folders and 
to the home building market in booklets designed as follow-ups 
1945 are promised by the manu- to previous result-getting litera 
facturer to back the sales planning P P 2 
ture are planned for distribution 


of distributors of this line of 
plumbing fixtures. by the hundreds of thousands 


Type of Literature: A stimulating Prospective users of these fixtures, 
presentation. (20 pages, 1312 by The company offers assistance 
10 in.), outlining an expansive with individual sales or advertis. 


PLUMBERS HAVE ONL¥ 
WorDS OF 


PRAISE 
FOR 


MORE AND 
MORE DAYTONS 




















ae 
Some Bright Day | 
















| Davron has long had the means and the 
know-how to build fine water systems quickly. 
As military demands for materials permit, more 
and more of these famous DAYTON WATER 
SysTEMs will be available for you and your 
customers. Plan now for the big post-war 
opportunities with this line. 





ILLER 


PIPE CLEANING | And 
TOOLS fos, 


five 
Hea’ 





















ELI 





GD VORABLE comment SG 
for MILLER pipe cleaning equipment 
comes to us, unsolicited, from satisfied 
users in all parts of the country. 

Especially popular with Master 
Plumbers is the famous MILLER 
FUNNEL with Handle shown in use 
above. Easy to handle, efficient in 
operation, these plumbers find this 
equipment handy to have around when- 
ever pipe cleaning jobs come their way. You'll 
want one or more of these fine tools, too! 


Write for descriptive circular 
of the complete MILLER line. 


J. C. MILLER ood SALES 


ae o ae ee 3 5914 Wilson Ave 
oe » ae Bes CHICAGO 30, ILLINOIS 


\ BOR a 


’ 
. } 
}/ 



















































able, economical way to hang 
radiators. Furnished in styles to 
meet various requirements. Quick, 
easy installation; adjustable hori- 
zontally and _ vertically. Large 
stock on hand. Write for details. 























THE DAYTON PUMP & 
MANUFACTURING CO. 
DAYTON, OHIO 


OE OORT TOC TET, 















Also E-Z Lavatory Hangers and 
Concrete Inserts. 












Style 


Te - » St. Paul, Minn. 
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STAINLESS AND GALVANIZED STEEL 


“Sturdibilt” SCULLERY SINKS 


NOW AVAILABLE FOR 


INSTITUTIONS, INDUSTRIAL PLANTS and CIVILIAN USE 


A tremendously profitable market has 
been opened to Plumbing Wholesalers 
and Contractors by the Government's 
release of steel for Scullery Sinks. 


}And when you have a call for Scullery Sinks, be sure throughout, and supplied in either Stainless Steel or 
to specify ELK AY “Sturdibil?’’—for more than twenty- Steel Hot Dip Galvanized after fabrication. 
five years the country’s recognized leader in quality. We carry a wide variety of standard types and sizes, with 
Heavy Gauge Construction; electrically arc welded or without drainboards. Special sizes made to order. 


: Elkay Products are distributed through Plumbing Wholesalers. * Send us your specifications 
ELKAY MANUFACTURING ~~ 4703 W. Arthington Street, Chicago 44, Illinois 


JUST. fg N Keminder! 


You KNOW, of course, that tubular brass goods, 
including traps, P. O. plugs, extension tubes, bath 
and lavoratory supplies, etc., are out for the dura- 
tion because of the restriction of critical materials. 





But don’t forget — as soon as Uncle Sam gives us 
the “Green Light” for civilian production — we'll 
be ready to again serve you with our “HYGRADE” 
line — the American quality line of Tubular Brass 
Goods. 


Be sure to read the Spring issue of “The American AMBASSADOR’— 
WRITE FOR YOUR COPY 


American 
HY GRADE GANITARY MANUFACTURING CO. 


os MANUFACTURERS OF “Hygrade’ Plumbers Brass Good 
ABINGDON ILLINOIS 
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Bin Geed 
SUN-EIRE STOKER 


M 










Modern Streamlined Design. NEW IMPROVED FE ATURES ene. Rupees of corrosion. Extra 


- section is of hea channel eavy 
new ghee Panne ae] = moval of any section of worm. Straight Other popular SUN-FIRE features in- 
Heavy Cast gear housing with sealed in line assembly will reduce wear and clude large obstruction clean-out trap 
lifetime lubrication with Oil Lite bear- current costs. with crusher block. Exceptionally effi- 
ings. @ Transmission assembly, a totally en- cient, well designed burner head with 

* Split Cast-iron coal tube to permit re- closed, quieter unit raised from floor to air-cooled self-cleaning tuyeres. 





DEALERS, DISTRIBUTORS — Tomorrow's STOKER ... READY TODAY 


The new SUN-FIRE Bin-Feed 





1 | Stoker is one more in a complete j Here is just the kind of comfortable, that wil Dlace your yw meses ret 
- line of SUN-FIRE models that fit 7 Md : : ing and servicing on a sim e 
- your big automatic heating mar- 7 convenient, labor-saving automatic heat- * rofitable . ‘ b “in i 
- ket of today and tomorrow. A 7% £ing many of your prospects have long been and P -.- Das 
. limited number of territories are 7 seeking ... just the kind of a stoker you And behind each unit stands the famous 
a ig Rg agp 7, can safely build on... a stoker you’ll be SUN-FIRE guarantee that assures your cus. 


write or wire for complete in- 


formation . . today! tomers genuinely satisfactory automatic 


heating performance and eliminates all 
In the above illustration and condensed  after-installation grief for you. Your trade 
we 5 gt WO’ list of features of the new SUN-FIRE Bin- will especially like the SUN-FIRE Bin. 

| . Feed model, you will recognize advantages Feed Stoker... and so will you! , 


STO 
UN-FIRE wew aieany, inoiane 


proud to sell. 























In the postwar building program there will be a tre- 
mendous new demand and a steadily growing market 
for evaporative air coolers, forced air heating and 
ventilating appliances that will provide comfort all 
year ’round—at home and work. 

Distributors and dealers who handle the UTILITY 
line will have a complete range of proven appliances, 
for profitable sales all through the year. Now is a 
good time to investigate the market possibilities of 
UTILITY equipment, when it again becomes avail- 
able for civilian distribution. 


TILT ot 


- Formerly Utility Fan ae 





321! 
CHI 



















4851 S. Alameda Street 01 
Los Angeles 11, Calif. “a 
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ing problems, catalogs, newspaper 
layouts, direct mail advertising, 
displays or other promotional ma- 


terial. 
Issued by: Eljer Co., Ford City, 
Pa. 

ee 8 ® 


Boiler and Water Heater 


Type of Literature: The unique ac- 
tion of this automatic oil-fired 
line of small home low-pressure 
steam boilers and water heaters 
is described in a six-page folder, 
$44 by 4 in. Space is provided for 
distributor’s imprint. In this sys- 
tem of water heating, the water 
fows in at the bottom of heater 
tank, where it will not disturb 
water that has already been 
heated. Cool water is preheated 
as it flows downward through 


the short boiler tubes which sur- 
round the combustion chamber. 
Cut-out illustrations show this 
operation. It is claimed that, be- 
cause the percolating water is in 
a state of continuous agitation, 
it acts to prevent the deposit of 
lime, scale, and sediment on heat- 
ing surface. This domestic water 
heater is made in five sizes, from 
65 to 500 gal-per-hr. Folder shows 
a copper trombone indirect heai- 
er as submerged in the boiler, 
which may be used with an extra 
storage tank. This trombone takes 
the place of a galvanized or copper 
coil in the combustion chamber. 
It is removable and replaceable 
and in most cases sufficient for 
domestic hot water demand, using 
30-gal reserve tank. When used 
as a heating boiler this unit will 








ade 
Bin- 







B 5 OD. 
COPPER 
TUBING 





it out with 


~~ AUTO-VENT 
AIR ELIMINATORS 


Circulation Troubles? 





and keep 


No. 7 


Don’t fight air pockets or traps 
in hot or cold circulating lines. 
“Get that air out of there” and 
keep it out simply by installing 


a A the No. 7 Maid-O’-Mist Auto- 


Venting Cast Iron 


Hotwater Radiator air 


brass finish. 






CHICAGO 41 


APPROVED FOR NAVY, MARITIME COMMISSION AND ARMY USE 


3219 NORTH PULASKI ROAD 
ILLINOIS 


matic Air Vent. This reliable 


vent has a _ self-closing 


float-controlled valve and is 
designed especially for circu- 
lating pipe lines, convector radiators, unit heaters, cool- 
ing manifolds, tanks, diesel engines, or any other appli- 
cation where air pockets or traps retard the free cir- 
culation of liquids. For pressures up to 75 lbs. Bright 











: a? 
e~~s 


(AUTOMATIC. 
HUMIDIFIERS 


FORALL TYPES. OF @ 


 HEATING=SYSTEM 




















WITH 


Se ere SG ee 


VES Sain SET 


* . 
«0 


CHECK VALVES 






FLEXIBLE POPPET 


Made in six sizes with reinforced 
rubber poppet for cold water lines 
and flexible mone! metal poppet for 
hot water, steam, air or gas. Write 
for bulletins and prices. 


WHITE MACHINE WORKS, FORT WAYNE 1, IND. 
LL SNE IAIN CE NBR. RNR RE RM 
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ROCKER TYPE FULCRUM 


This design — the action of the old 
rocking chair — means less friction. 
Less friction means greater accu- 
racy, greater sensitivity, no bind- 
ing, no oiling, nor corrosion and 
years of trouble free operation. The 
hinge pin rolls in slots, instead of 
twisting in journals. 



















‘ OFF CENTER GATE 
MOUNTING 


This mounting — coupled with side 
wings — provides greater sensitiv- 











ity and greater accuracy. Baro- 
metric pressure- operates on a 
greater effective area; the side 






wings increase the air opening more 
uniformly, more accurately compen- 
sating for each barometric change. 







EXTENDED HOUSING 


This design places the gate — even 
in wide open position — outside 
the flow of gases from the heating 
unit. Thus the Field Control is not 
readily fouled by soot, nor will the 
gate warp from heat. This means 
longer operating life — no service 
calls — uniform regulation. 









~~ 








CONTROL DIVISION 
OF H. D. CONKEY & COMPANY, MENDOTA, ILLINOIS 
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*Rule out future replace- 
ments — install the best! 








EAGLE LEAD TRAPS have uni- 
form wall thickness around the 
curves and throughout the en- 
tire piece. All lead is new, pure 
metal. Long and short inlets 
and outlets. Range of sizes and 
wall thicknesses. 


EAGLE LEAD PIPE sets the in- 
dustry’s standard for durability, 
accurate workmanship. It is ex- 
truded from primary metal... 
and true to caliber. As well as 
standard sizes, Eagle Pipe is 
made in any weight per foot. 


= 









EAGLE SUPER FLANGES made 
of all lead in one piece, have 
maximum strength, durability, 
utility. Free from blow-holes or 
laminations to rule out costly 
leakage. Pliable—adjustable to 
any roof pitch. Easily calked. 


EAGLE LEAD BENDS are flexi- 
ble and durable, without seam 
or other internal obstructigns. 
Wall thicknesses are uniform 
throughout length, help en- 
sure a quality installation... 
are packed with care. 


THE EAGLE-PICHER 


{EAD COMPANY 


AA / 
er ‘ 


CHICAGO >= 


JOPLIN 


EAGLE 


PICHER 
; 


* CINCINNATI 


Plumbers look for Eagle Quality 


Wiping Solder 
High Temperature Solder 
Lead Wool (Calking) 


Order through your plumbing supply house! 


Solders—all grades; bar and wire 


Plumbers Refined Solder 
Meter Bar Solder 


Sheet Lead 





a 

















supply domestic hot water with- 
out additional means; domestic 
hot water may be then taken from 
the heating system when unit is 
used as a heating boiler, provided 
copper piping and convector radia- 
tion is used, making a coil or 
indirect heater unnecessary. This 
company’s line of automatic oil 
fired steam boilers is of the vyer- 
tical, tubular type, designed for 
small home heating, engineered 
and constructed especially for gun 
type oil burners using No. 3 oil 
or Pacific Coast Diesel oil. 
Issued by: Shephard Heater Co., 
6624 S. Park Ave., Chicago 21. 


ee ¢@ ®@ 
Steel Pipe Research 


Type of Literature: Dealing main- 
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ly with that steel pipe which is 
used widely for plumbing and 
heating in the housing, building, 
construction and industrial fields. 
this 12-page booklet, 9 by 4 in. 
titled ““Research Points the Way,” 
outlines some of the work of the 
Steel Pipe Research Committee of 
the American Iron and Steel In. 
stitute. Their endeavors center 
around the development of tech- 
nical and practical data which 
can be utilized by producers, dis- 
tributors and users of steel pipe, 
the committee acting as a clearing 
house to distribute the informa- 
tion. For example, the committee 
reports that extensive data which 
they have assembled on water 
treatment plants over the nation 
show that only about ten per cent 
of the area of the United States 
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If you want to do business as usual tomorrow... 


Get behind the MIGHTY 7th today! 





OUTDOOR 
HYDRANTS 


Precision-Made to stand the gaff of 
specify “Kupfterle” tor 


hard usage... 


RUBBER COMPANY cuHicaco 22 


PLUMBING 
SPECIALTIES 


assured satisfaction in service. 


JOHN C. KUPFERLE FOUNDRY CO. - ST. LOUIS: 
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RioR: 
SOE ONGS 


7 sizes, with either 
* Flat Link or Cable 
p Chain, for pipe and 
fittings 1/8 to 12”. 
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® Pipe or fittings—it makes no difference to 
“Vulcan Superior,” the universal service tong. 
You can switch from one to another without 
adjustment or change of parts. And “Vulcan 
Superior” is the only chain tong with reversible 
pipe-and-fittings jaws. When one set of teeth 
begins to wear, simply remove the Through- 
Bolt and reverse the jaws. Sold by Plumbing 
Supply and Industrial Distributors everywhere. 
Literature on request. 


J. H. WILLIAMS & CO., BUFFALO 7, N. Y. 
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TO WHAT 
MR. JONES, 
DO YOU 
ATTRI BUTE 
YOUR 
SUCCESS? J 





EPORTER 


Are you all set to “go-to-town” 
with a good line of Water Sys- 
tems? If not, better hurry and get 
full details on a BURKS Dealer- 
ship. 

Right now is the time to get lined 
up. Distributors are busy appoint- 
ing BURKS Dealers in all states 
now. If you want to represent 
BURKS Water Systems in the fu- 
ture, it’s not too early to get the 


BURKS Dealer Proposition. 


Engineering features no other sys- 
tem offers—satisfied owners—ef- 
fective direct-to-prospect mail 
campaigns—local newspaper and 
steady magazine advertising—as- 
sure every BURKS Dealer a large 
volume of profitable postwar busi- 
ness. That’s why BURKS is the 
most desirable dealership in every 
community. Why not be in on it? 


Write us for complete details 


DECATUR PUMP CO. 


BURKS Heavy Duty Super Tur- 
bine—Large Capacity or 
up to 150 poun 


BOY... I STARTED 
GOING TO TOWN | 
THE DAY I TOOK ON | 


THE BURKS LINE ! 





GET FULL DETAILS ABOUT A 
BURKS’ DEALERSHIP NOW! 


BURKS Super Turbine 
Shallow Well System 


BURKS 
Vertical 
Educer 
Deep Well 
Sys*em 


BURKS Condensa- 

tion Return Units— 

both single and du- 
plex types. 
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A name to REMEMBER 
A quality to RESPECT 
A source to DEPEND UPON — 





— when the manufacture 
of plumbing brass goods 
is again unrestricted. 


and in the meantime..... 


we are continuing to fill the urgent 
requirements of our armed forces and 
devoting our remaining time and facil- 
ities tO serving as much of the trade 


as is humanly possible! 


First Quality Plumbing Brass Goods Since 1896 


DICK BROTHERS. inc. 


REmwING. PA. 
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and only about twenty per cent of 
the population are affected bythe 
more ‘‘aggressive’’ or corrosive 
waters; in the remaining 90 per 
cent of the area, affecting 80 per 
cent of the population, water con- 
sumers are more concerned with 
mineral scale deposit problems 
than with corrosion problems. 
Such deposits which choke pipe 
and reduce flow capacities are no 
respecters of the type of pipe 
used, it is said. Various effective 
research projects, which have been 
carefully selected, are under way. 
One, in which different types of 
chemical treating equipment, me- 
ters and testing equipment are in- 
stalled in each of four permanent 
U. S. Army forts in the East, is 
providing contrasting results which 


DOMESTIC ENGINEERING 


show corrective trends. 
other project, steel pipe test loops 
have been installed in four loca- 
tions and at different elevations 
in the various buildings of a large 
housing development, to deter- 
mine the efficiency of a certain 
type of chemical in controlling 
corrosion in plumbing systems 
where a water as aggressive as the 
New York City water supply from 
the Catskill and Croton sources is 
used. A two-year project in an 
Ohio city centered upon the spe- 
cific use and efficiency of cathodic 
(electrical) protection of hot wa- 
ter steel pressure tanks and pip- 
ing contrasted with chemical 
treatment. Household hot water 
tanks, some made of black and 
some of galvanized steel, were set 


In an- | 





SOMETHING 
YOU'VE 








PRODUCING FOR WAR 


DESIGNING FOR PEACE 





To meet present critical demands 








for War Materials, Frost Co. have 





increased their production.... 





Due to war man power shortage 


THERE is no denying the fact that from every 
angle the Youngstown Kitchen Merchandising 


FROST plumbers’ brass goods 


can only be produced in very 
Business looks good for postwar profits. But 


there is even more to it—Don’t OVERLOOK 
the fact that Youngstown offers: 


limited quantities. 


After the war Frost improved 


1. Units of sale for the mass market 
where volume and profits lie. 


fittings will be available through 


Until the last shot is 
fired—buy bonds 
— give blood — 
salvage fats and 
paper — work for 
Victory. Then do 
your portto ... 


reliable wholesalers everywhere. 


ROS MLO} 


Symbol 
of 


SUMP PUMP 


A simplified program for planning, 
selling and installing kitchens. 

An easy-to-understand training pro- 
gram based on 12 years of experience. 
No mystery or theory. : 


An uncrowded field; room for dealers 
to cash in on their own efforts. 


MULLINS MANUFACTURING CORPORATION 
WARREN, OHIO 


Design Engineering Service - Large Pressed Metal Parts 
Porcelain Enameled Products 











EPTUNE 
SUMP PUMP 


Where the requirement 
is for dependable perform- 
ance at moderate cost, 
NEPTUNE Sump Pumps 
best meet the specifica- 
tions. When you recom- 
mend NEPTUNE you 
recommend sump pump 
perfection. 


NEPTUNE mec. co. 


4912 North 6th St. 
Philadelphia 20, Pa. 


The NEP. 
TUNE Sump 
Pump has a 
vital job to 
perform and 
it is scien- 
tifically en- 
gineered and 
ruggedtly 
built to do 
this job effi- 
ciently and 
to the ut- 
most satis- 
faction of 
the user. 





nee 


by Mullins 
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PRECISION 


Machining Techniques Provide 
POSITIVE “EZE’ CLOSE Plus 
Extra Long Life 


ee 


JAF 





MASTERPIECE S iN 





H.10675 
RATCHET 
MODEL 


DID YOU BUY 
ANOTHER WAR 
BOND TODAY? 


Eliminate damaging pipe burrs and 
restricted flow with a MUELLER 
Pipe End Reamer. Triangular frame 
holds three first quality tool steel 
, blades. May be readily sharpened 
| and keep a good cutting edge for a 
long time. For pipe sizes 3%” to 3” 


FOUNDED 


MUELLER CO. "5; 


DECATUR 70,iLL. LOS ANGELES 23, CALIF. 
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ported. Further reports will be 
published from time to time. 
Issued by: American Iron and 


Steel Institute. 350 Fifth Ave., 
New York City 1. 


} up with sidearm coil type heaters, 
| thermostatically controlled, con- 
nected by long sections of steel 
pipe. Under this specific use, the 
cathodic method of corrosion con- 
trol proved most effective, it is re- 


Polio Study 


(Continued from Page 84) 

basis, we may assume that there was a high concentra- 
tion of virus in Community “B” last year. Similar reason- 
ing would indicate that only a small quantity of virus was 
present in Community “A”. 

Given a large quantity of virus in Community “B” last 
year, it is evident that plenty of opportunities existed for 
the transmission of the virus from open privies and other 








EQUIPPED 
WITH A 


Flexible Sewer-Rod Set... 


It's a cinch to remove stoppages with a Flexible Sewer-Rod Set. 

It's a complete set of equipment to handle all your sewer-cleaning ° 

jobs. Can be operated by hand or powered by your electric drill. 
. Sewer stoppages can be Profitable; write for illustrated catalog. 


FLEXIBLE SEWER-ROD EQUIPMENT CO. 


Plumbing Division 
ee eae 
CHICAGO 


9059 VENICE BOULEVARD 
401 BROADWAY NEW YORK wae . L208 


OS ANGELES a 
WEST CHASE AVENU rr 
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PUMPS AND WATER SYSTEMS 


DEPENDABLE PUMPS SINCE 1908 








SOME SALES 
TERRITORIES 
STILL OPEN 


* 


WRITE NOW 
FOR DETAILS 


* 








SHALLOW WEILL 
NON-FREEZING CYLINDER 


DEEP WEILL 
NOISELESS, GEARLESS 


NATIONAL WATER LIFT CO. 


WILLARD STREET KALAMAZOO 3, MICHIGAN 
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Proven Quality for Perfect 
Performance - REPUBLIC BRASS GOODS 











THE REPUBLIC BRASS COMPANY 


Since 1903 
1623 East 45th Street Cleveland 3, Ohio 








EFORE it leaves the factory every Kennedy .Valve must prove 
that it will withstand far more than its rated pressure, will seat 


tightly, release promptly, and operate dependably. 
Whether you purchase a Kennedy Gate, Globe, Angle or Check Valve 


for any pressure, you have the same security of generous safety factor 
in design, high grade metal in every part, and effective and time-proven 
operating mechanism. 


Kennedy Valves and Pipe Fittings can be obtained from your local 
supply house. 


THE KENNEDY VALVE MFG. CO. ELMIRA, N. Y. 


KENNEDY 


€vtra Values inVALVES and PIPE FITTINGS 
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Our long specialized experience enables us to manufacture Plumbing Repair Materials which 
meet the most urgent and exacting requirements as to design, materials and workmanship. 


We try always to make all ae 





“Good” Plumbing Repair Parts . 


as good as possible. Nothing is spared in the cost of materials and labor. 
must be right before they are permitted to leave our factory. 


Write today for our catalog of more than 2500 repair parts. 


GOOD MANUFACTURING CO., Inc. 
191-197 Lincoln Avenue, NEW YORK 54, N. Y. 






And everything 

















ee ee ee a 











SS ee en 
SRR . 
Bho Se 
SSS ve Se SS 
BANS 
wy ees : 
See Be Se 
-_ PS ne 


— ot 





=..CALL BACK 


a vis a installed there are extremely few 


SS apo 


The ‘K”’ eis is complete. . 
When you use a faulty tee, ell or flange 


and size you will require. 
COMPLETE LINE. CATALOG ON REQUEST. 
you are extending a special invitation to 
‘“KILLER”’’ Call Back, the waster of your 


Standard and extra heavy cast iron screwed 
time... the despoiler of your profits. 






. every type 


fittings. 

Standard flanged fittings. 

Standard and extra heavy companion 
flanges. 

Drainage fittings. 





In fittings, no other grade but the best 
yields a profit. ‘“‘K’s’”’ are high grade, 
thoroughly pened fittings and when 


DAYTON 


BROTHERS 


‘*K"’ fittings carried in stock at Malleable Iron 
Fittings Company, Branford, Conn.; M. I. F. 
stocks af Kuhns Brothers Co., Dayton, Ohio. 


co. 


7, OHIO 
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sanitation conditions.- This is true even though the 
plumbing-sanitation conditions in Community “B” were 
no worse than average. If it is finally established that 
plumbing-sanitation conditions are a principal transmis- 
sion agent for polio, then it is obvious that the whole level 
of plumbing installations must be raised practically every- 
where in the country. 

There is no proof that dread infantile paralysis will 
occur this summer in the territories surveyed. The in- 
vestigators are inclined to believe that there may be cases 
somewhere around Community “A”; that there prob- 
ably will not be cases in Community “B”, but that cases 
may occur in nearby towns or rural areas. 

Will polio virus be found in the drinking water sam- 
ples? ... In the sewage or privy samples? ... Will this | 
single field trip establish the means by which the disease | 






















e PUMPS 


@ WATER SYSTEMS 
Shallow Well 


Deep Well 
p @ The “Uniflow” (one-way flow) prin- 
Jet ciple developed and perfected during 


twenty-five years of successful manufac- 
@ CELLAR DRAINERS turing experience contributes to the | 
great value built into Uniflow Shallow 
Well Pumps. Simple, sturdy, dependable, | 
@ WATER SOFTENERS efficient. Two sizes—250 and 450 gallons | 


6 RON WATER FILTERS per hour for the duration. | for Closet Bowls 


© COMMERCIAL 
REFRIGERATION i | Spongex* Gaskets are real helpers in the plumb- 
Walk-in Coolers ‘My, | | | ing business — save daubing putty around and clean- 
) ing up after. Just slip the pliable, lastingly resilient 
gasket over the horn and you've got a permanent, 
tight, sanitary seal! Try ’em once and see-what a 
neat, fast, tight job they do. 

Your jobber or wholesaler can supply you with 
the sizes listed below... 

















*Trade Mark Reg. U. S. Pat. Off. 


STOCK-UP 


SILVERS LT A 
\, a 





@ Uniflow Pumps and Water Systems. | 
Shallow Well and Deep Well are manu- | 
factured in sizes and combinations to fit 
every requirement. Write for catalog. 















2 TYPES 





QUICK HOLES 





4 SIZES 
' No. Color Thickness iD oD Bottom 
IN MASONRY and CONCRETE 1 black = 9/16 3%" 536” flush 
. 2 black 3/4 /2 Ve us 
For Lead Expansion Anchors 12 black 9/16” 312" 5a" recessed 
11 black 3/4” 312 5%, recessed 








bd AINE “Sudden Depth” 


DRILL BITS oe 
* cansoLoy ripen > = SPONGE RUBBER PRODUCTS CO. 


PAINE “Sudden Depth,”’ Carboloy Tipped Drill Bits assure a round, clean, accurate 





Sold only through Jobbers and Supply Houses 








size hole—just large enough to accommodate an anchor, pipe or conduit, They elimi- 
tate ractured walls, nolsy ag ye _ noene, ve, "They are = " 75% pew 154 DERBY PLACE, SHELTON, CONNECTICUT 

onger. se in an , 2 , 
drill aoe Neel} —-Anehanse in 1? sizes. from 3 i6-in. through i 1/4-in. diameter Sales Offices: New York — Chicago — Washington — Detroit 


(graduated in 1/16-in. sizes) all having a maximum 1/2-in. shan 
Ask your Supplier or Write for Catalog. 


THE Pp A IN E Cc O 2065 CARROLL Ave. AND BONDED FIBRE PRODUCTS 
» ’ LE MELLO EEE LST A AGLI IS, 


WORLD’S LARGEST MANUFACTURERS OF CELLULAR RUBBER 
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FUEL-OIL 


Model C 


tdjustable - phecunrate - Economical 


Patented MEL-GAUGES not only sell themselves but 
help sell installations. Their readily apparent expert 
workmanship and beauty is appreciated by all who 
see them. The exclusive adjustable feature tends to 
increase sales and promote customer goodwill. 


Although MEL-GAUGES are manufactured from the 
finest materials available and appear to be a more 
costly type of gauge, they actually cost no more than 
ordinary gauges due to specialized production. 


Compare “Shere “Features — 


Be sure to compare the following features per- 
taining to adjustable MEL-GAUGES before placing 
your orders . . . GAUGE CAP—Best quality enamel 
stamped steel. INDICATING KNOB—Adjustable red 
fiber composition. FLOAT SUPPORTING ARM—Cad- 
‘mium plated Bessemer steel. BODY—Clear transpar- 
ent unbreakable plastic. DIAL—Adjustable white 
acitate tubing with gallons and quarters stamped in 
red. RODS—Finest quality rust resistant steel. BASE 
BUSHING—Precision threaded cast iron. ROTATING 
FLOAT—New style. Rust proof metal. 


weg 


Write NOW For 
Specification 
Folder 


Let us mail you this file 
size folder for ready 


features 
MEL-GAUGE with com- 
petitive gauges. 





EAST HAVEN, CONNECTICUT 
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is carried over from one summer to the next?.. . 
Probably no, to all of the above questions. The chance 
for success from one survey alone may be one in one 


| thousand. On the other hand, a single fact may be dis- 


| covered which would justify a thousand additional studies. 
| Finally, a technique and a plan are being developed 
_ which probably will, eventually, establish the role of 





plumbing-sanitation in the spread of polio. 


Merchandising Survey 


(Continued from Page 90) 
From the above figures it appears evident that one of 


the main reasons why customers follow the judgment 





of the contractor-dealer is that the dealer is known to 
sell only quality equipment. Furthermore, the make of 
the equipment handled is normally displayed on signs 











TEMPERED STEEL 


Boiler Tube Cleaners 
Flue Brushes— Wire 
Heater Brushes—Handy 
Cleaner Brushes—Fire 
Brooms — Track Brooms 


COMPLETE LINE 


Worcester Brush & Scraper Co. 


10 Austin Street, Worcester, Mass. 











WY GD 


Where complete heating satisfaction is 
demanded, you can’t make q better rec- 
ommendation than N Y A V C O Orifice 
Control Air Valves! To insure every- 
room comfort, specify N Y A V C O’s 
for every radiator! Available in Angle 
Pattern, also %, %, % and % straight. 


NEW YORK AIR VALVE CORP. 


611-621 BROADWAY, NEW YORK 


Satis 
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‘ag 1918-1945... 
one Your boy and my boy 


. . . it’s hard to real- 
ize they’re grown men 

. out there fighting 
—proving themselves 
worthy sons of the 1918 
doughboys of St. Mihiel 


sie, |" Puel-Sautug 
ved | Startle with 


ta asi ‘ 
© of oe and Belleau Wood... 
T the Argonne forest. 
Taking up where we left 
off—they’li FINISH the 


job this time. 

The first FREDERICK 
stokers left our shops 
in that same year... 
1918. Contributing to 








—ouly 





€ of es, | the comforts of the 
| frivolous ’20’s, helping 
ee: | é L L i N i i 5 | * * to save fuel in the troublous "30's... 
1 to . | today the improved FREDERICK stoker 
Selective Pressure Control | aids in the conservation of precious man 
2 of hours due to its 
| 


Fully active grate surface... 

Continuous speed type transmission . . . 

Completely enclosed windboxes and 
mechanism. 


Send for our Stoker catalog. It presents 
, additional reasons why 
you should buy the 
sturdy FREDERICK 
stoker. 
FREDERICK also 
manufactures fine 
Centrifugal Pumps 
designed and guaran- 
Hopper or Bin teed to do the job 
Feed. 200 to 850 for which they are 


ma Srazze with LOMBUSTION 


ILLINOIS Selective Pressure Control Systems are the only systems 
directly controlling fuel burning to permit steam generation, as well 
as circulation — below, at or above atmosphere. 








Controlied steam generation = controlled steam circulation = a 
Member, Fuel Com double economy. 
servation Council 
for War, Automatic ILLINOIS Control Systems of other types for regulating steam circu- 
Controlindustry lation also are available — Flow Control, Zone Control, Intermittent 








Control. | Ib. per hour. Clinker sold. Details upon 
or Side Dumping request . . . no obli- 
Grate. gation. 


Consult us on your requirements 


ILLINOIS ENGINEERING COMPANY 


if 
fo \RON & STEELCO. 


vt 
Frederick, Maryland 


¥> 
6 


6 
# 
bn peta 
i, # 4 Ate 
a ee 





INCORPORATED !I900 
RACINE AVENUE AT 2!IST STREET « CHICAGO 8 








STOKER SPECIALISTS SINCE 1918 
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,} +%%|IN HYDRON STEAM TRAP BELLOWS 


... water alone is the thermostatic filling medium 


Because the thermostatic filling medium of Clifford’s 
ad patented Hydron Steam Trap Bellows is water alone, 
you can be sure of smooth, accurate thermal operation 
regardless of pressure changes... And because these de- 
pendable steam trap bellows are hydraulically formed, 












Battle Proven 


you can be sure that they will give you maximum service C00 S 
life. Long life is inherent in hydraulic forming. WATER LER 
Your Hydron Steam Trap Bellows will be engineered When you need water coolers remember 
to your specific application with an adequate number Cordley... Navy and Maritime Commission 
of eeronitions and the proper alloy and soldering uses thousands. Write for data. 
materials. ORDLEY &@ HAYES 
Save steam, time and money by getting all the facts. S&S FOURTH AVE., NEW YORK 16, N. Y. 





Write today. Clifford Manufacturing Co., 565 E. First 
Street, Boston 27, Mass. | 


CLIFFORD 





, $y fu 4 weelh lhe , facts CF? 44 y 
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DUPLEX 
UNIT 





AMES 


WVOROAC 


CONDENSATE 
RETURN UNITS 










AND BASE 


ot 
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SUPERIORITY GUARANTEED! 


Engineering skill of the highest order combined with metals and other 
materials of topnotch quality account for the unusual 3-year Wear-Proof 
guarantee that goes with HYDROVAC UNITS. Note, too, these special 


PUMPS BY 
WORTHINGTON © 












features. 
@ MOTOR VENTILATION 
Pat. Applied for 
@ SPECIAL MOISTURE-RESISTING 
VARNISH ON WINDINGS 
@ EXTRA LARGE SHIELDED BEARINGS 


@ NEOPRENE 
WATER SLINGER 


Superior in Every Way 
(1) High Efficiency. (2) Beauty of Design. 
(4) Negligible Maintenance Cost. 
Write for Bulletin No. 200-A showing Consultants’ 
Standard Ratings and Blueprint 





RETURN UNITS 


pre tt stale eld 
ee 


SINK LINE CLEANING MACHINE 





No matter what the emergency nor 
what the stoppage, no matter how in- 
tricate the sink line, this ever ready 
Spartan one-man hand-operated unit will 
enable you to clear and clean the line 
quickly, thoroughly, profitably. Easily 


Makes tough rodding jobs easy 
y 


portable. Rotating drum holds 50 or 75 
‘feet of anti-buckling, anti-kinking steel 
cable with interchangeable hook and cut- 
ter blade ends. 


pistol grip for 
positive hold. 


Notice, at left, how 
readily Spartan ca- 
ble rounds elbows, 
takes a downward 
direction on tees. 
There is no pivot- & 


guess work 
out of rod- 
ding. Cable 
sizes from 





Your jobber can supply Spartan Tools. Ask him. 


TOOL COMPANY 


6007 N. LINCOLN AVE., CHICAGO, ILL. 





@ LARGE PACKING SPACE 
@ HYDRAULIC BALANCE REDUCES 
HRUST 


(3) Lifelong Durability. 
Specification 


Also ask for Bulletin No. 100-A on complete line of HYDROVAC VACUUM 































HYDROVAC 


i oe 


290 SCHOLES STREET 
BROOKLYN 6, N. 


Form, 





















Give COMPLETE Protection 
And Year-Round Water Supply 


SIMPLE TO OPERATE! 
SIMPLE TO REPAIR! 


IXL PLATE 120 Hydrants are just 
the kind you would specify on 
every installation! A turn of the 
handle regulates the desired flow 
. . « one flat washer on Supply | 
End assures simple and easy repairs ... 35 years 
as the same supply control and never a freeze-upl 
Galvanized iron top body and stand pipe with 
brass lower body and brass working parts includ- 
ing 16°" lead waste tube. Unscrew and remove top 
bonnet, all working parts exposed. Available in 
overall foot size lengths. rite for particulars. i 






AIR-CUSHIONED 


$35 
WATER HAMMER ELIMINATOR 


or cold water lines. 
Works m4 = with , 
















| THE |-X-L PUMP & MFG. CO. 


959-961 No. 9th St. PHILADELPHIA 23, PA. 
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and banners in the dealer’s showroom so that, when the 
customer comes in, he already knows the brand that is 
handled and does not need to ask for it. 

At the same time, the returns prove the close relation- 
ship between the dealer and his customer and demon- 
strate the reliance placed upon the dealer by the cus- 
tomer. The contractor-dealer, as an expert on electric 


water systems, is expected to know which system is best 


suited to the customer’s needs. 
All of the above emphasizes once more the importance 


of good dealers (respected and well thought of in their | 
communities) in any distribution .plan for electric water 


systems. The customer cannot hope to know the tech- 
nical end, and it is vital that a trusted dealer be available 
to assist him. 


The types of advertising found to be most effective by 








Thread bolts? 





This patented dieholder—with large opening below 
die for instant clearance of turnings—is available 
for either the Nos. 2 or 3 BEAVER Drophead 
Ratchet Pipe Threaders. Eliminates torn threads 
due to chips packing in the die. 


Write for Catalog 44 


BEAVER PIPE TOOLS 


145 DOME AVENUE 
WARREN, OHIO 




















SINCE 1897 | 


Ground Key Gas, Water & Steam 
Stops | 
Temperature, Pressure and 
Vacuum Relief Valves 
Automatic ) 
Gas Shut-off Valves eos 


[COMPANY 








KITSON 


L109) ¢) wom Street, PRNGCSIPINe 2 
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Write for Quotation on 


Avsco-BANNON 


TILE CONDUIT 


with Fiberglas Insulation 








Made of vitrified 
*“*Fiberglas” 


clay tile, insulated with 
insulation, it is a combination 
that can’t be topped for permanency or efhi- 
ciency. Write for quotation giving length of 
line, size of one or more pipes, steam pressure 
and temperature — or for further informa- 


tion ask for Bulletin No. 35-67 DE. 


AMER! . AN JISTRICT NTEAM ( ( MM PANY NORTH ps se WANDA 


Mokers of UP-TO-DATE Steam Line Equipment For Over 65 Years 











WARNOCK Wrench, improved 
type, for frequent usage. 






HANDLE 

SMOOTH PIPE AND TUBING 
WITH THE 

(5 REATEST ot EASE 
AND THE 






GREATEST ot CARE! 


WARNOCK Simplex Wrench, 
simplest of strap wrenches, 
for occasional use. 

















Y 0 - y , bor tying 6 3 ine oi 


Avow grief on jobs involving chrome, brass and 
nickel plated pipe and tubing! WARNOCK Strap 
Wrenches are designed to handle these jobs with the 
greatest care and ease. They prevent wasted pipe, save 
time and labor. A practical tool for the practical man. 
Order a supply from your wholesaler today . .. one 
for every man on your force. 


WARNOCK MFG. CO. 


WORCESTER MASSACHUSETTS 
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The mechanism i is simple, powerful, self-cleaning and self- 
aligning, with fully aaiaimcrtic air or -pass. Air-binding is is 


if . 


impossible. vat ge 


Sizes %" to 2” for restéicies 0 to 200 Ibs. Rokdnded 2 mitves 
for extra large ieveiergeees for moni? bane AN0.4: 


g Fe Sg 2 
¢ bie e.g 5a % fg" ; ae Be ings GPx 
% ete 2 J yee ow ae ee 


yVY. 


SAVES STEAM 





SARCO COMPANY, INC. 

475 Fifth Avenue, New York 17, WN. Y. 

LTO. 85 Richmond St W. TORONTO. ONT 
182 


Show them SUPERSEAL 
—GAS APPLIANCE CONNECTORS— 


You make extra sales... 
. they make welcome savings 


SARCO CANADA 

















Any customer can see quickly how much time 
and work he’ll save with Superseal gas appliance 
connectors and you ring up extra sales. 

The Superseal Connector is a complete assem- 
bly of aluminum tubing, A.G.A. approved, and 
Grade A air furnace malleable Superseal fittings, 
Underwriters’ Laboratories Approved for all haz- 
ardous gases. 

Long 10° tapered cone of the Superseal fit- 
ting assures a leak-proof seal. No shearing action 
when nut is tightened. Tubing bend can be made 
close to fitting. Connection can be made re- 
peatedly without damage to tubing or fitting. 

Superseal Connectors are furnished with any 
combination of elbows, adapters, or shut-off 
valves réquired. Catalog sheet gives complete 
description. Packed in all-over printed cartons; 
shipped in case lots. 


COLUMBIA MALLEABLE 
CASTINGS CORPORATION 


SUPERSEAL CONNECTOR DIVISION, COLUMBIA, PA. 


OI SIN. CO RI ne ton OG SNNSEIIURFODOORORENERE RR. ae ORES thy 
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dealers participating in the survey were: 
1. Advertising in local newspapers 

2. Direct mail to prospects 
3. Displays at county fairs 
Dealers intend to stress in all of their advertising the 
service, quality and satisfaction which is available. 
In preparing both advertising and sales arguments, the 
answers to the question “Why do your customers buy 
electric water systems?” are of extreme importance and 
have several significant applications. 
First, it is realized that the war-time sales appeal for 
electric water systems had to be “bigger production.” In- 
deed, the traditional viewpoint, even during peacetime, 
has often been that the farmer buys an electric water 
system “for the hogs.” 
The answers to this question in the survey indicate a 





Write for full descriptive lit- 
erature on ‘‘America’ $ Finest 
Automatic Coal ona 
4A a manufacturer witt 
80 ars of engineering ant 
neaiine experience. Compare 
and you, too, will handle 
Anchor! 


ANCHOR STOVE & RANGE CO. LOUISVILLE 3, KY 


of Siratte }? 


On 2 aero we we 


Division and Tlerstegge Co. 


oo 





BARBER 


Gas Pressure 
REGULATORS 


Sizes 's up 
Certified by 
A. G.A. Testin;s 
Laboratory 


Write for Prices 


THE BARBER GAS BURNER CO. 


3704 Sun or Ave., Cleveland, O. 
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Sampsel 


BETTER CONTROLS 


at better distributer -deater profit 
FOR LESS MONEY! 


Sampsel builds only highest 
quality heating controls. 
Now ready in Package Units. 
Why not make more money 
_ for yourself—at the same time 
serve your customers better ? 
micxeltrat Fully guaranteed. 


PROFITS ger diathdhatone aud dealers 


ght now, Controls are easy to se There s a big mar- 
And SaAMDS ( ONntrois give dele Qualit 


vT f 
imyey assure your Customer of better value at No 


Yy at a iower 


to YOU. Get now 
td PACKAGE UNITS 


with a yccessories. Write 


* a cee HELPS 


newspaper mat 


: ’ bash aie, Wile gla 804 
ie ieee eee eee ts, 


SAMPSEL “TIME CONTROL, 


RING VALLEY. ILLINOIS 


A ayy pe epee We KNOW what we make! “1 
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Thermostatic Radiator Traps 
Packless Radiator Valves "7 


Vacuum Pumps—Single and 
duplex. 9 sizes. Capacities 
2500 to 65,000 sq. ft. EDR. 
Condensation Pumps— Single 
and duplex. Capacities 2000 
to 50,000 sq. ft. EDR. Dis- 
charge pressures 10 to 70 
lb.; 60 cycle de or ac, 1750 
rpm, 25 or 50 cycle ac, 
1450 rpm. 

Unit Heaters—Horizontal, 20 
sizes, 100 to 1500 sq. ff. 
EDR; Downflo, 10 sizes, 640 
to 2000 sq. ft. EDR. Floor 
type, also wall, ceiling, in- 
verted and suspended. Belt 
driven. Various sizes, 500 to 
4000 sq. ft. EDR. 

Float & Thermostatic Traps— 
5 sizes, capacities 800 to 
20,000 sq. ft. EDR. 

Also Convectors, OTS radia- 
tion (finned pipe), Pressure 
Reducing Valfes, etc. 


Cc. A. DUNHAM COMPANY 


450 East Ohio Street «+ Chicago 11, Illinois 
TORONTO, CANADA LONDON, ENGLAND 






Self-Contained 
Adjustable Orifice Valve 


























Engineers 
EFFICIENCY] 


ANALYSIS 


SERIES 3000 


TEST 
) a 


HAYS COMBU STION SET 


For accurate, quick combus- 
tion analysis. Combines single 
unit gas analyzer with a dia- 
phragm type draft gage and 
flue gas thermometer. Com- 
pletely enclosed in steel case 
with leather handle, weight 
9 Ibs. Of particular benefit to service and 
heating engineers and installers of oil and 
gas burners, stokers, furances, and boilers. 
Full details in Bulletin 43-362. 









Portable 


SIZE OF CASE 
7%"x5"x15" HIGH 
' WEIGHT 9 LBS. 

















NEW HANDBOOK 
SIMPLIFIES SELECTION 
# AND APPLICATION OF F 
AIR DIFFUSERS 
Low mm wee me meee 


FREE: To those responsible for air 
diffusion “design.” 

And to those who install the equip- 
ment und are responsible for its per- 
formance. 


IT CONTAINS clear sketches, charts, 
dimension prints and instructive text 
for quick, accurate SELECTION — 
APPLICATION — LOCATION — AS- 
SEMBLY — ERECTION — TESTING 
—-ADJUSTMENT of air diffusers and 
of ACCESSORY EQUIPMENT such 
as dampers, air equalizing grids, 
mounting rings and air sectorizing 
baffles. 


All set up in durable loose-leaf binder to facilitaie 
the insertion of supplementary or revised data 
which will be forwarded from time to time to those 
who have sent for this catalog. Write for your free 
copy to Department B-3. 


W. B. CONNOR FRING CORP. 


114 E. 32nd Street . New York 16, N. Y. 


ey... = aR aS 


FREE: New Engineering 
Data on the art of Air 
Diffusion in general and 
the proper application of 
KNO-DRAFT ADJUST- 
ABLE DIFFUSERS in 
particular. 


Performance Data 

Selection Charts 

Air Capacity Tables with 
instruction sheets 

Damper Setting Chart 

Air Direction Adjust- 
ment Chart 

Standard Specifications 

Complete Price List 














170 








WRITE OR PHONE FOR 


CIRCULAR 
WITH FULL DESCRIPTION 
AND PRICES 


N= ACME METAL PRODUCTS CORPORATION 


Two Modern Plants To Serve You 


1845 W. 74th STREET WEST CLINTON STREET 
CHICAGO 36, ILLINOIS DOVER, NEW JERSEY 













































WINDMILL 


aS DEALERS= 
HERE’S AN IDEA YOU CAN USE 


Hundreds of windmills over the country are in 
critical need of repair. This situation offers you 
a unique opportunity. 

Now is the time for dealers to take the initia- 
tive. Make a special effort to contact windmill 
owners in your area. Repair or replace windmill 
heads, pumps, cylinders, and other worn or brok- 
en. parts. A new Monitor windmill head can put 
an old tower back into working condition. When 
you make a service call, you can help the farmer 
plan a complete Monitor Sky Power windmill 
water system that can be attached as soon as au 
tomatic controls and pressure tank are available. 

Servicing windmills is a profitable business, but 
more important, you will be reserving your place 
in a great future market for farm water systems. 
The Monitor factory is ready to furnish you 

with parts and new windmills. Con- 
tact windmill owners now. 















— 


Y=) WINDMILL WATER SYSTEM 


* BRANCHES - 


BAKER MFG. CO.: Minneapolis, Minn.: Madison, Wis.: 
Fort Dodge, Ia.: Cedar Rapids, la.: Omaha, Neb.: Kansas 
City, Mo.: Enid, Okla.: Hutchinson. Kansas. BAKER MFG. 
LTD., Winnipeg, Canada. AXTELL CO.: Fort Worth, 
Tex.: Amarillo, Tex.: Lubbock, Tex.: San Angelo, Tex. 


BAKER MANUFACTURING CO., EVANSVILLE, WIS 
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you NOW CAN SELL! 
LINOLEUM COVERED SINK 
TOPS—1'% INCHES THICK 


STAINLESS STEEL NOSING 
ANY SIZE 





K E Y- Tl TE —the proven 


Pipe Joint Compound 












End Your Pipe Sealing Worries... 
Send for a Free Sample of 


Once you have tried Key-Tite 
and see its amazing sealing 
qualities in your own plant, 
your pipe joint sealing prob- 
lems will be ended. Key-Tite 
saves time in hooking up lines. 
A permanent leak-proof seal 
can be obtained easily, even 
on the most obstinate joints. It is always ready for 
use, will not settle nor harden in the can, and retains 
its full body and plastic qualities in service. It does 
not affect the color or taste of potable liquids. 

Joints sealed with Key-Tite will never leak again, 
yet can be easily disconnected without ——— to 
threads, fittings, or gaskets. 

Try Key-Tite in your plant at 
our expense — send for liberal 
free sample. 































QuALITY TRAPS 
EVEN IN 


THE Victory LINE 





Cedar Rapids 
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shifting of basic appeal which may be significant so far 
as future advertising and promotion is concerned. Doubt- 
less some of this shift results from the greater spending 
power of the rural population; part of it results from the 
increasing number of dwellings in the “rural non-farm” 
class; part results from the farmer’s desire to have a 
standard of home living comparable to city living, and 
some of it results from the more important position being 
taken by women as a purchasing factor in all lines. 

The survey showed that 72 per cent of the dealers be- 
lieve that “convenience in the home” is the very best 
appeal for selling electric water systems. As against this 
figure 21 per cent believe that “bigger production of milk, 
eggs, crops, and livestock with less labor” is the best 
basic appeal. This is interesting in view of the fact that 
practically all selling in the last few years has had to 











Precision-Machined Bob Float Valve 


Robert’s new, brass bob float valve is precision-made for 
longer wear. It won’t chatter, leak or drip. The actuating 
lever is adjustable to any water level. Removable plunger 
permits the replacement of soft-rubber disk and leather cup- 
leather. Threaded outlet shank simplifies spray and splash 
control. Sizes—%2",%" and 1”. Immediate delivery! 


Jobber opportunities now open! 


ROBERT Manufacturing Company 


3417 Crenshaw Boulevard, Los Angeles 16, California 
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Look forthe 


ARMSTRvf 


Improved 


Pipe Cutters 


The Drop- Forged and ‘‘Com- 
bination’’ Pipe Cutters can be 
used as a 1- or 3-wheel cut- 
ter. All are improved ——~ 
accurately made wi hard- 
ened steel pins and rollers. 
Thrust rods of ‘‘Saunders’’ 

type cutter are hardened at 
the point and bear on embed- 
ded, hardened steel block. On 

“Barnes Type’’ the thrust is 
taken up by drop- forged steel 
section. Parts are interchange- 
able with other standard 
makes. All are Cadmium 
Plated. ARMSTRONG 
BROS. Knife Blade Cutter 
Wheels cut much faster and 
easier, hold their keen cutting 
edge for they are made of 
Vanadium Tool Steel, heat 
treated, hardened, and cad- 
mium plated. 































Write today 
for Catalog, 
the most 
complete 
line of Pipe 
NN Tools made. 
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| be based upon production rather than convenience—in- 
asmuch as plumbing fixtures were not available as a 
H e ] r G Fr ge Ww Foo a means of translating the electric water system into terms 
of home convenience. 
& a} re V T Cc T a RK Y The rating of the various appeals, as compiled, are as 
follows: 
pe 1. Convenience in the home 
The inherent simplicity of - 
‘ 2. Bigger production of milk, eggs, crops, and live- 
Everite Water Systems is a a a 
feature that particularly ap- 3. Health of family 
peals to the farm-owner. 4. Protection against fire 
Farmers like what they un- No one appeal should be over-emphasized—all of them 
derstand, they choose what are very worthwhile and all of them have been used in 
they know will serve—year _ the Domestic ENGINEERING window display. 





in and year out—with least | 4 leteapigaanestceieegedicaaceh iets acids: Selpeabdt 
attention. That’s why they 
like Everite Water Systems. 

It will pay you to visit 
your farmer prospects now— 
before the summer rush—and talk Everite Water 
Systems—the simple solution of the farm water 
problem. By so doing you will help the farmer to 
win the most important battle on the home front,— 
to grow food for victory in 1945. 


Plant a Victory Garden This Spring 


RI EVERITE PUMP & MEG. GO., Inc. 

















TYPE OF WATER 


alia Se i ) Water conditions vary greatly. East and West Coast 
A 19 No. PRiNCé ST. LANCASTER, PENNA. waters are frequently quite different in content from 
Central States waters. Mountain States have some un- 
usual water conditions. Throughout the country well 
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U N T | L U NTIL Victory is ours the waters in the same localities often vary in hardness. 
facilities of the HINDLEY There is a DIAMOND Softener to properly condition each 
organization are devoted to type of water. Send sample of water to be treated. Our 
full scale production for the laboratory chemists will recommend the right equipment 
( % military services. When Vic- for satisfactory service. 

tory is an accomplished fact, 
you can again look to us for The <_DIAMOND> Line 
all the HINDLEY’s Plumb- \ 
ers Specialties your work re- Iron Removal Filters 

ae rod RE Nesey teeter Alkalinity Reduce guar Rika o 

Distributed through plumbing supply wholesalers 














Write us for catalog and prices 
ICTORY is ours | OSHKOSH FILTER & SOFTENER CO. 
HINDLEY MFG. CO. VALLEY FALLS, R. I. || Ne a, aaa 


JUST OUT! NEW FROM COVER TO COVER « 1280 PAGES « FULLY ILLUSTRATED 


4 BOOKS IN ONE? AUDELS 
































>: 46 Chapters—Indexed for Ready Reference — PEFRICEPA y 71 0), 

Lt ANSWERS YOUR QUESTIONS and AIR CONDITIONING GUIDE 

. Ea: entre Basic Principles, Servicing, Operation, ASK TO SEE IT! 

a = epair o 

e«~) a 1. Household Refrigeration To get this information for yourself, mail coupon 
‘ ok 2. Special Refrigeration Units 3 Paya ae dime open tag pe RC 
ha 3. Commercial and Industrial Refrigeration UDEL, Publishers, 49 W. 23rd St., New York 10,N.Y. 
bay 4. Air Conditioning Systems AUDELS NEW RE ERATION GUIDE tor tree examination. 9,%; 
ea A gold mine of essential important facts for Mail gerd vou pain 7 cays: en rome DS Gemy Gay eres es oS 
ENGINEERS, SERVICEMEN and USERS. 


Here you have at your fingers’ ends a Complete PRA, RN kM bc ee ro, age igs POT a ae 
Library in ONE VOLUME, the necessary data you 
have been looking for on: MODERN UNITS, SYS- Bl acaress See e en sats ewe we enn a kesnh es mak as Hen --° 





TEMS AND MACHINES, REFRIGERANTS includ- ff j | a 
ing Freon, Quick Freezing, Lockers, Water Coolers EB ig RA, CRE ELON BOCAS . | 
PAY ONLY $1 A MONTH and Air Conditioning Systems. aati iia iccinandinteeci esate. il 
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TROUBLE PROOF and PROFITABLE 
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Superior finish, quality of metals, trouble-proof 
performance ‘make Sanitary-Dash Tubular Goods 
a profitable line to sell. Twenty six years as 
successful manufacturers to the Plumbing Trade 
have taught us the know-how. 


As soon as the military situation permits you can 
depend upon us for Brass Tubular Plumbing 
Goods. 

We can continue to supply Sanitary-Dash Vic- 


tory Tubular Goods in sufficient quantities to 
satisfy the needs of your customers until brass 


goods are available. 


Much time, effort and money have been spent 
in developing the high polished, lustrous, 
Chrome-like finish which distinguishes our Vic- 
tory line partially illustrated here. 


We sell exclusively to recognized wholesalers. 
Write for folder D and more complete information 


SANITARY -DASH COMPANY 


11th Street and 44th Road 
Long Island City 1, N. Y. 













The & Freedoms 
of 


Water Pumping 





FREEDOM—from water shortage 
FREEDOM—tfrom excessive power bills 


FREEDOM—from pump breakdowns 
FREEDOM—from costly repairs 


TURBINE 


HI-LIFT 
HYDRO-FOIL 



















BUILT-IN at FACTORY 


For all your under- 
ground and exposed piping 
jobs you'll like DURANT 
Pre-Sealed Insulated Pipe. a 
It is permanently water- - 
proof ... reduces installa- 4 S | St 
tion costs to a minimum imp € ep s 
. . . eliminates electrolysis 1. Field joint ready for inspection. 2. Joint 

. . covered with standard pipe insulation. 3. Durant 
and corrosion . . . requires§ joint casing in place ready for asphalt. 4. Asphalt 
very little trenching and poured in siot making a perfect seal. 
field work . . . avoids extra 
cost of waste and breakage 
... comes to you ready to — 
install. In short, D.I.P. is 
the perfect pipe for this 
type of job. Investigate 
D.1.P.! Write for details 
today 











FOR STEAM 
HOT WATER 
REFRIGERATION 


Durant 
INSULATED PIPE CO. 


1015 Runnymede St. 
Palo Alto, Calif. 





The ORIGINAL Pre-sealed Insulated Pipe 
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LIMITED QUANTITIES 
AVAILABLE PROMPTLY! 


AGAINST PROPERLY RATED ORDERS - 








550 
Relief Valve 


628 
Needle Globe Valve 


250 Ibs. Air Pressure Phosphor Bronze Spring 


Non-Vulcanizing Seat Washer 


Iron Wheel Handle 
Sizes ¥e", 4", ¥", 2", 34” Plunger will not Cock or Stick 
For Pressure 60, 70, 75 and 


629 100 Ibs. 
Needle Angle Valve 
Sizes Ye”, 44", 36" 


CENTRAL BRASS MFG. CO. 


2950 E. 55TH ST. CLEVELAND 4, OHIO 


(Specify Pressure Desired) 
Sizes 2”, 34” 

















THE BEST KNOWN NAME IN PIPECUTTING 


Y. 


THE GENUINE 


SAAS 







BARNES” 


To the plumber 
“GENUINE BARNES’ is 
than a name... it is his assurance 
of a good, dependable pipe cutting 
tool . . 


more 


SS AN NOY 
\ MRO OO WY Y 
“/f 
V/s 
Yi? 


. a tool with a 63 year old 
reputation that will stand him in 
good stead on every piping installa- 
tion. 


NARA A AAAS 
SQN h»»wowesys 
_ AAAAAAAA AAAAAANAA An ‘ 
WWW any 
AN ‘ ‘*s .* LwSUN . . . 


If you were not among those who 
were fortunate enough to be fully 
equipped with GENUINE BARNES 
Pipecutters at the time civilian pro- 
duction was curtailed, decide now 
to be among the first to obtain yours 
when full scale manufacture is re- 
sumed after Victory. 


SS... W007” inv Br NAN 


LNW WNWNMNOw 
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Barn’ 


TOOL CO. Inc. 








New Haven 





pce, | 
Connecticut | 
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Complete 
Line 


of 
PLUMBING 


AND 


HEATING 
SPECIALTIES 


ALKA PORCELAIN GLAZE 
DANDEE AIR VALVES 
DRUM TRAP COVERS 

SINK HANGERS | 

WASHERS | 

BIBB SEAT REAMERS | 
P. O. BASIN PLUGS 


Brass, iron, china, rubber and chemical | 
plumbing and heating specialties to the | 
jobber. | 


WRITE FOR OUR CATALOG AND PRICE LIST 


PLUMBING PRODUCTS COMPANY 


| 145 N. Washington St. Boston 14, Mass. 


k AYO Electric Sewer Machine 


OPENS A NEW AVENUE OF IMMEDIATE PROFP(1! 

















































































@ Sewer calls you previously dreaded are 

now turned into pleasant, profitable work Special Safety Feawres! 
y the machine ! ou can give 

your customers satisfaction and quick re- | {1),.Pb@ motor, when 

lief without digging, damaging lawn or compresses safety sup- 

costly breaking of pavement ... and port lowing 

guarantee your work for a reasonable pa gh wl bad 

period of time! , ables jm week 
The CAYO Machine is 4 cabie ot oil aan Aico 

the product of over 10 fia necessity of a 

years research and prac- helper while operating. 

tical experience. Per- 

forms efficiently at 150 





feet ... has done jobs 4 
300 feet long! Specially 
heat treated, oil - tem- 
pered cable flexible 
enough to permit ease of 
cleaning sewers through 
90° bends and running 
traps. Operators like it 
for its easy, thorough 
operation ... its one- 
minute assembly and 
break-down. 


Write for , 
catalog 
and price. 


























%” x 110° SEWER 
CABLE AVAILABLE 





ELECTRIC 
SEWER 
MACHINE 




















Seaton Harber, Mich. | 
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SITUATIONS OPEN 





ns 


ENGINEER AND PLUMBING DETAIL 

man acquainted with plumbing man- 
ufacture and promotion. Chicago Spe- 
cialty Mfg. Company, 2954 Lawrence 
Ave., Chicago 25, Illinois. 





EXPERIENCED DESIGN ENGINEER 

who has had four to five years experi- 
ence with unit heaters, other heating 
and air-conditioning equipment, and 
who should be able to figure heat loads 
and jobs. Excellent post-war opportu- 
nity with a well-established, aggressive 
manufacturer in a small city with ideal 
living and working conditions. Prefer 
graduate engineer. Give complete de- 
tails in first letter as to your qualifica- 
tions, education, draft status and com- 
pensation expected. WMC rules apply. 





D. J. Murray Manufacturing Co., Wau- 
sau, Wisconsin. 
THE MANUFACTURER OF STOKOL 


Stokers has an immediate opening for 
a District Representative thoroughly 
experienced in selling to and through 
distributors and dealers. Stoker experi- 
ence desirable but not essential. Must 
be experienced in merchandising a ma- 
jor appliance to dealers. Permanent 
connection with future. Salary and ex- 
penses. Write giving complete business 
and personal history. James A. McaDan- 
iel, V. P. & G. M., 1145 East 22nd Street, 
Indianapolis 7, Indiana. 


SPLENDID OPENING FOR OFFICE 

manager in manufacturing plant. Man 
with thorough knowledge of plumbing 
and heating field, capable of handling 
bookkeeping and general office routine. 
Address Key 612-D “DOMESTIC EN- 
GINEERING,” 1900 Prairie Ave., Chi- 
cago 16, Illinois. 








SITUATIONS WANTED 





MASTER PLUMBER HAVING TWEN- 
ty-five years’ experience in selling 
Plumbing and heating materials seek- 
ing connection in Florida. Address Key 
615-D, “DOMESTIC ENGINEERING,” 
1900 Prairie Ave., Chicago 16, Illinois. 








FOR SALE 





Independent Scientific Sanitary 
Appliance Corporation 


Manufacturers of a complete line of 
Modern Sanitary Appliances, original 
in design, construction and 100% per- 
fect in operation, approved by the U. S. 
Government in all Departments, all 
Municipalities in the U.S.A., Canada 
and Foreign Countries. U.S. and For- 
eign Patents, Copyrights, Trade Marks, 
Designs, Patterns, Equipment and Mer- 
chandise. “A going concern.” Must be 
sold in its entirety. Cash only will be 
considered. Address Key F. L. T., 
“DOMESTIC ENGINEERING,” 1900 


Prairie Ave., Chicago 16, Illinois. 








FOR SALE 





AND CUTTING EQUIP- 
Torches, tegulators and 
Soldering outfits. Acetylene 
Electric Are Welders. Sup- 
Superior Oxy-Acetylene 
Ohio. 


WELDING 

ment. 
Gauges. 
generators. 
plies. The 
Company, Hamilton, 





FOR SALE: A LARGE QUANTITY OF 

Cast Iron and Malleable Fittings. Im- 
mediate delivery. Write for list. Ad- 
dress Key 580-D, “DOMESTIC ENGI- 
NEERING,” 1900 Prairie Ave., Chicago 
16, Illinois. 


LINES WANTED 
SOUTHEASTERN REPRESENTA- 
TION 








Established manufacturers’ represent- 
atives and sales engineers with offices 
in Richmond, Virginia and _§ Atlanta, 
Georgia covering seven States desire 
additional lines. Have established Trade 
with Plumbing, Heating and Electric 
Jobbers and Industrials. Financially 
responsible. Best references. Excep- 
tional sales record. C. E. Johnson & 
Associate, Bona Allen Building, Atlanta, 
Georgia. 





Manufacturers Representative 


selling all Plumbing and Heating Jobbers in 
Louisiana, Mississippi and southern Alabama. 
Can use Tubular Brass, Toilet Seat and Gas 
Fired Domestic Water Heater accounts. Must 
be reputable manufacturers of high-grade na- 
tionally advertised merchandise. sold through 
Plumbing Jobbers only. Address Key 609-D, 
“DOMESTIC ENGINEERING,” 1900 Prairie 
Ave., Chicago 16, Illinois. 





MANUFACTURER’S REPRESENTATIVE 

Washington, D. C. and vicinity with 
excellent jobbing outlets desires addi- 
tional heating control lines. Especially 


interested centrifugal pump and con- . 


trols for oil burners. Address Key 606- 
D, “DOMESTIC ENGINEERING,” 1900 
Prairie Ave., Chicago 16, Illinois. 





MANUFACTURERS’ REPRESENTA- 
tive rated Dun & Bradstreets, 20 
years’ experience selling jobbers, New 
York-New Jersey, wants additional line. 
Straight commission. Address Key 589- 
D, “DOMESTIC ENGINEERING,” 1900 
Prairie Ave., Chicago 16, Illinois. 





AND SUCCESSFUL 
salesman desires to 
represent reputable manufacturer 
through jobbers, Western Missouri, 
Kansas, Oklahoma, Eastern Colorado; 
headquarters in Kansas City. Satisfac- 
tory references can be furnished as to 
my ability and integrity. Address Key 
603-D, “DOMESTIC ENGINEERING,” 
1900 Prairie Ave., Chicago 16, Illinois. 


EXPERIENCED 
plumbing supply 


MANUFACTURERS’ SALES AGENTS, 

seven years’ experience selling Whole- 
sale Plumbing Jcbbers, desires lines for 
the Southwest, including Louisiana, 
Texas, Mississippi, Arkansas, Tennes- 
see. References furnished. Address J. 
Leonard Collier, 2509 Elliott Street, 
Alexandria, Louisiana. 











LINES WANTED 





MANUFACTURERS’ REPRESENTATIVE 

would like to contact manufacturers 
of products for plumbing, heating and 
building trades. Recently opened an of- 
fice in Philadelphia to cover the areas 
of Pennsylvania, New Jersey, Delaware 
and Maryland. Address Key 611-D, “DO- 
MESTIC ENGINEERING,” 1900 Prairie 
Ave., Chicago 16, Illinois. 





WELL KNOWN AND ESTABLISHED 
agent looking for one more good line 
to sell in central western states. Head- 
quarters St. Louis. Will assure first- 
class representation. Address Key 604- 
D, “DOMESTIC ENGINEERING,” 1900 
Prairie Ave., Chicago 16, Illinois. 








MANUFACTURERS’ REPRESENTATIVE 
calling on the plumbing and heat- 
ing trade in Central and Western New 
York State wants lines either now or 
for post-war period. Commission basis. 
Have good following among trade in 
this territory. Address Key 610-D, “DO- 
MESTIC ENGINEERING,” 1900 Prairie 














Ave., Chicago 16, Tllinois. 
MANUFACTURERS’ REPRESENTA- 
tive now arranging Post-War pro- 


gram in Plumbing, Heating and Air- 
Conditioning industry, is interested in 
some high type products for jobber ac- 
counts. Will also consider some exclu- 
sive distribution ties for following cen- 


tral Pennsylvania counties, Cumber- 
land, Dauphin, Huntingdon, Juniata, 
Lancaster, Lebanon, Mifflin, North- 
umberland, Perry and York. Fifteen 


years’ acquaintance in this territory. 
Address Key 608-D, “DOMESTIC EN- 
GINEERING,” 1900 Prairie Ave., Chi- 
cago 16, Illinois. 





REPRESENTATIVES WANTED 





Manufacturers’ Agent Wanted 


Established manufacturer of steam heating spe- 
cialties, tank and process controls and heating 
pumps, has several choice territories open. Must 
have knowledge of steam-heating business and 
following among jobbers, architects and engi- 
neers. Our representatives know of this ad. No. 
458A. Key 613-D, “DOMESTIC ENGINEER- 
ING,” 1900 Prairie Ave., Chicago 16, Illinois. 





MANUFACTURERS’ REPRESENT A- 

tive, known to the best trade, desired 
for quality plumbing and heating and 
industrial specialties, now being sold to 
quality trade; repeat items; excellent 
commission; exclusive territories open. 
Write full details, in confidence. Box 
761, Equity, 113 West 42nd, New York, 
New York. 





SOME TERRITORIES AVAILABLE 
east of the Mississippi for salesmen, 
calling on the plumbing and heating 
contractors, who are in a position to add 
a good essential line with excellent 
post-war possibilities. Furnish com- 
plete information in reply which will be 
kept confidential. Address Key 605-D, 
‘DOMESTIC ENGINEERING,” 1900 
Prairie Ave., bien tions 16, Illinois. 





MANUFACTURER OF BRASS VALVES 
and Faucets wants sales representa- 
tive to cover Utah, Wyoming, Colorado 
and New Mexico. Must have established 
trade with jobber outlets. Address Key 
614-D, “DOMESTIC ENGINEERING,” 
19900 Prairie Ave., Chicago 16, Tllinois. 
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HITS HARD, 
yet PROTECTS | 
—WILL NOT [| 
MAR, CUT OR | 
| DAMAGE DELI- 
|CATE SURFACES} 




















NO STING AND NO 
| REBOUND! WILL 
NOT CHIP OR CURL!} 









SEMI-SOFT 
and FLEXILE — 


IT HEALS | 
ITSELF | 










S A HARD HITTING “SOFTIE’’—Nupla Hammer uses a new semi- 

soft, fexile plastic that HEALS ITSELF when dented or deformed. Hits 

blows without damage to delicate parts or finishes. Non-inflamma- 

ble! Not affected by oil or gasoline! A mew tool every craftsman wants 
and needs. 3 sizes and 7 weights. 

SOLD AT HARDWARE STORES EVERYWHERE. Write for name of local dealer. 

NEW PLASTIC CORP. @ 1017 No. Sycamore Ave., Los Angeles 38, Calif. 


NUPLA in 


HAMMERS 


FAUCET and VALVE LEAKS 
PERMANENTLY with 
ECONOMY Renewable SEATS. 
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Today you can’t replace them so repair compression 
type faucets, bibbs, cocks and valves in a few 
minutes, with long life (patented) ECONOMY 
Renewable SEATS. Accurately machined from solid 
hard brass these self-sealing seats end leaks, save heat 
and water, prevent water staining costly fixtures 
and save 97% brass. A permanent repair because 
these threaded seats are as replaceable as a washer. 


New JUNIOR 
Installation 















JUNIOR 
installation Kit 
includes: 

2 Fluted Centering Guides 
4 Drill Tap sizes: Ratchet Wrench 


"3 tes Va"; we” 2 Seat Keys 
Facing Foot # Cutters Steel Case 

MASTER Kit for Plumbers, Steamfitters, 
institutions and Industrial Plants, services 
faucets, bibbs, cocks and valves. 9 Re- 
newable Seat sizes, 7 Bushi sizes 
(Bushing used to recondition ——— 
scr use of over-dressing). 
Write for Catalog. 

DISTRIBUTED THRU JOBBERS 


Chicago 18, Ill. 


2811 W. Fletcher Sf. 
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Drain Cleaning Tools 


.. Lou Can 
Depend On 

















Re Aye © a 


You will welcome the ; se 
a drain cleaning jobs 
when you are equi with 
O’BRIEN Cleanout Tools! For WHY PLUMBERS 


O’BRIEN’s are expertly de- 
signed and ruggedly built to 
handle all such sewer and 
waste cleaning jobs effective- 
ly and with comparative ease. 


You can depend on O’BRI- 
EN’s because they are made 
by men who are thoroughly 
familiar with all of the prob- 
lems you contend with on 
cleanout jobs. From this first- 
hand knowledge, these men 
have learned to build a line 
of equipment by which you 
can master each specific kind 
of drain cleaning job. That's 
why it is so important to 
consider O’BRIEN Cleanout 
Tools first before you decide 
on ¢ ee drain cleaning equip- 
ment. 


O°BRIEN MFG. CO. 


epartment D-5 
“ Sales Office and Factory: 

5016-22 N. Austin Ave., Chicago 30 

Branch Offices: 

277 Broadway, New York. N. Y. 

4114 Berry Ave., Drexe! Hill, Pa. 
(Phila. Suburb) 

S. Crescent Ave., Park Ridge, I!!. 

REPRESENTATIVES IN ALL 
PRINCIPAL CITIES \ 


PREFER O’BRIEN’s 


Here are some of the rea- 
sons why so many plumbers 
show a preference for O’BRI- 
EN’s Cleanout Tools: 


They like the way O’BRI- 
EN’s are built. 


They appreciate the ease of 
handling and they especially 
like the way in which O’BRI- 
EN’s go directly to the source 
of trouble and eliminate stop- 


pages. 
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O'BRIEN 





CLEANOUT TOOLS 


- FOR SEWER AND 
WASTE LINES 


























PUMPS YOU CAN TRUST 












If you are a user of pumps FOR ANY PURPOSE BUILT 
you will welcome acquaintance with the by 
modern, efficient and lasting ‘PUMPS j 
by AURORA." Built to highest se 
standards in the belief that MAKERS 
EVERY pumping job is 
IMPORTANT. 
Es 
DEEP WELL TURBINES 


















ELLAR DRAINERS 
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See Our Catalog 3 
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DISTRIBUTORS IN PRINCIPAL CITIES 
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{ Exclusive with Orangeburg! 


JOINTS | 


AS 
penn <dgmn wall o 
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Permanently water-tight without cement or joining compound—Here’s one of the big 
reasons for the nationwide success of ORANGEBURG pipe—special TAPERWELD JOINTS. 
No cement or joining compound is needed. A water-tight, root-proof connection is 
quickly, securely made, even in a wet trench. 

It’s as simple as this: A 2 degree taper has been accurately machined on the 
ends of each pipe, and a mating taper on the Taperweld sleeve coupling. A block 
and a light sledge drive the joint home with easy blows. 

Other time and labor saving features are ORANGEBURG’S long lengths and light 
weight. Taperweld Joints mean much faster, simpler, easier installation of house- 
sewer or septic tank connections, conductor and irrigation pipe, industrial waste 
drainage lines. Also comes PERFORATED with snap coupling for trouble-free installa- 
tions of septic tank filter beds, foundation footing drains, farmland drainage. 

ORANGEBURG PIPE has “plus-profit” possibilities for you! Mail the coupon now 
for complete information. 











Don’t miss these other ORANGEBURG advantages: 





* Non-rigid, withstands soil settlement. ° Advertised in leading home and farm 
* Sewer lines ready for testing or use at magazines. 

once. ° Performance proved by 50-year record 
* Does not break or crack easiiy—non- of underground service. 

metallic, lasts a lifetime. ° Can be joined to other kinds of pipe. 


¢ Can be sawed to any length—no waste 
—all pipe useable. 
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iin RANGEBURG 


THE NGEBURG, N. Y. The Root-Proof Pipe — 


ly 
| 
on 
- Please send catalog 
| 
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ORANGEBURG PIPE. = —— 

leon WITH 50 YEARS EXPERIENCE IN THE manurncrune 
METALLIC CONDUIT AND PIPE, ORANGEBURG SERVE 
AND LIGHT, TELEPHONE, GENERAL CONSTR 
PETROLEUM, PLUMBING AND BUILDING 
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PIPE AND TUBE FITTINGS 








-any type - any metal 


As specialists in PIPING, Grinnell is your logical 
source of performance-proved Fittings for every 
pipe or tubing installation. 


The Grinnell line of Pipe Fittings includes 
screwed, flanged and welding types, in all stand- 
ard metals. Tube Fittings of Superseal, “AN” Air- 
craft and S.A.E. designs are available in aluminum, 
bronze, steel, air furnace malleable and plastics. 


Available from your local Grinnell jobber, or from 
any of the Grinnell branch warehouses listed 
below. Catalog on request. 


GRINNELL & COMPANY 


Executive Offices: Providence 1, R. I. 


Branch Warehouses 


Atlanta 2, Ga. Los Angeles 13, Cal. Providence 1, R. I. 
Charlotte 1, N.C. Minneapolis 15, Minn, St. Louis 10, Mo. 
Chicago 9, III. New York 17, N.Y. St. Paul, Minn. 
Cleveland 14, O. Oakland 7, Cal. San Francisco 7, Cal. 
Houston 1, Tex. Philadelphia 34, Pa. Seattle 1, Wash. 





PIPING 
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